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War Risk Problems 
Feature Meeting of 
Local Agents’ Ass’n 


Producers Concerned Whether Full 
Protection Will Be Avail- 
able to the Public 


AWAIT WASHINGTON ACTION 


Warfield Believes » Companies Lia- 
ble for Losses from “Friendly” 
Acts of Armed Forces 





By Edwin N. Eager 


Problems associated with the scope, 
underwriting and adjustment of govern- 
ment and private company war damage 
insurance dominated the mid-year con- 
vention of the National 
Insurance Agents held Monday through 
Wednesday of this week at the Hotel 
Pennsylvania in New York City. Inter- 
est in discussions was keen and attend- 
ance ran higher than expected, exceed- 
ing the 700 mark. This total included, 
of course, a heavy registration of com- 
pany presidents, United States managers, 
and other company and_ organization 
officers from New York City, Hartford, 


Philadelphia and several other 


Association of 


Boston, 
cities. 
Want Intangibles Insured 
As the Reconstruction Finance Cor- 
poration has not yet announced details 
of operation of the newly created $1,- 
(00,000,000 War Damage Corporation, the 
agents appear rather concerned whether 
there will be insurance against war dam- 
age or loss on so-called intangible per- 
sonal property, including — securities, 
money, etc. The convention adopted a 
motion Tuesday morning at the first 
general session asking the National As- 
sociation executive committee to request 
the RFC and the insurance companies to 
give full consideration to protection of 

intangible property. 


The same motion also requested 
the executive committee to ascertain 
whether fire and other losses caused 


by military planes, trucks,: tanks, per- 
sonnel, etc., when not engaged in actual 
combat, are to be insured by the WDC 
or by private companies under existing 
policies. It is not believed that the 
WDC contemplates paying for “friend- 
ly” military losses, rather only “hostile” 
losses, but the question has not been 
settled definitely. 

At present the question of liability on 
the part of insurance companies for 
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Common Disaster Clause 


This man was aged 23 when he bought $3,000 of Ordinary 
Life, making his fiance the beneficiary. Less than a year later he 
and his bride were walking along a highway when an automobile 
struck and killed him. His wife escaped uninjured. As bene- 
ficiary she was paid a lump sum of $1,000, the remaining $2,000 
being held at rh oa 


Had his wife been killed with him in that accident, there 
could have arisen the problem of the “common disaster.” Sup- 
pose she had died even within a few minutes after him. It could 
have been her estate, not his estate, which would be entitled to 
the funds, because within those few brief minutes his estate would 
become her estate and hence payable to her heirs. 


As it happened in this case, the underwriter had foreseen the 
possibility, and had made the policy payable under the correct 
option to insure the money going to his father had his wife lost her 
life in a common disaster with him. 


Suppose the underwriter had overlooked the possibility, and 
suppose both had lost their lives when the automobile struck, his 
estate including the insurance might have been paid, not to his 
father as he had intended it should, but to her father, or brother, 
or cousin, or someone else certainly less close to him than his own 
father. 
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Commissioners Agree 
On Examination Plan 
Of Qualifications 


First Zone Conference at Hartford 
Sets Proposed Pay Rate and 
Experience 


HEAR COMPANY OFFICIALS 


See Need to Hold Down Home 
Office Paper Work; Other Mat- 
ters Taken Up by Group 














A conference of Insurance Commis- 
sioners representing the First Zone of 
the National Association of Insurance 
Commissioners met in Hartford Monday 
with Commissioner John C. Blackall of 
Connecticut presiding. Among the mat- 
ters discussed of special interest were 
developments in the so-called associa- 
tion plan of convention examinations by 
which outside zones participate in the 
statutory or regular examinations of 
companies. The situation was gone over 


with particular reference to the qualifi- 
cations of examiners and the high cost 
of the present practice by which some 
examiners get $20 or $25 per day with 
expenses. 

Agree in Principle on Plan 

Deputy Commissioner Chris Gough of 
New Jersey presented a concrete for- 
mula on examiners’ qualifications and re- 
muneration which was agreed to in prin- 
ciple by the conference with the under- 
standing that it be submitted to the 
sub-committee on examinations at the 
June meeting in Denver. Mr. Gough’s . 
proposal was as follows: 

Each state department shall file with 
the chairman of the examinations com- 
mittee of the National Association of In- 
surance Commissioners, and with the 
chairman of its respective zone, the 
names of examiners eligible for assign- 
ment to represent the particular zone 
on convention examinations, together 
with the salary or other compensation 
regularly paid to such examiner as an 
employe of the department, and showing 
his length of service with such depart- 
ment, and if less than five years his 
previous occupation, and which must be 
at least five years as an examiner of 
another insurance department or the 
equivalent thereto. The credentials to 
be furnished an assigned examiner, both 
by the home state department and the 
chairman of the zone, shall be set forth 
that the examiner so assigned is regu- 


(Continued on Page 32) 
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No, it wasn’t the letter—for, as proud as we are of it, it’s 
only one of thousands which Home Life’s Planned Estates 
representatives have received. 

What did prompt us to use Mr. Arbogast’s picture was the 
fact that he’s a typical Home Life policyholder. Successful news- 
paperman and father of three children, he personifies the better- 
i than-average buyer of life insurance whom Home Life serves. 
Geographically, too, he fills the bill for he lives in Washington, 
D. C.—the very nerve-center of our world-at-war today. 

Important as it is to present for this policyholder’s benefit 
(and thousands like him) an accurate and easy to understand 


Ethelbert Ide Low, Chairman of the Board 





William P. Worthington, Vice-Pres. and Supt. of Agencies 


No— i wasn’t his letter that put thts poltcyholder’s 
pucture on the front page of Home Life’s 
82nd Annual Report! 


Policyholder, 
thousands like him, 
! Report 4 


Pn, and 
‘5 this B2ng Annva 





report of the Company’s financial progress during the year— 
SO too is it important that policyholders be informed and re- 
minded of the prestige and helpfulness of the Field Force. A 
large section of Homé Life’s 82nd Annual Report, accordingly, 
explains the capabilities and services of the Company's Field 
Underwriters. 

Home Life will be glad to send any life insurance man a copy 
of this report, the fifth in line of this Company’s effort to effec- 
tively recognize that annual reports can be used to improve 
public relations between policyholders and the Field. Write 
W. P. Worthington, Vice-President and Supt. of Agencies. 


HOME LIFE INSURANCE COMPANY 


256 Broadway, New York 


James A. Fulton, President 
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The National Association of Life Un- 
the 
the 


week brought to 


derwriters last 
Committee of 


Ways and Means 
House of Representatives an interpre- 
tation of the life insurance fieldman’s 
. . 

views on the new 1942 tax bill. Appear- 
ing before the committee’s public hear- 
ses in Washington on April 9 to outline 
the association’s stand on tax matters 
affecting life insurance and the policy- 
holder were four association officials: 
Charles J. Zimmerman, Chicago, chair- 
man of the committee on Federal law 
and legislation; Meyer M. Goldstein, 
€ } . . 
New York, committee member; Denis 
B. Maduro, New York, counsel to the 
committee; and Grant Taggart, Cowley, 
vice-president of the associat‘on. 


Wyo., é 
Also testifving was Mrs. Gladys M. 
Kirby, Little Rock, Ark., voicing the 


policyholder’s viewpoint. 


Four major points were presented to. 


the House committee by the association 
representatives. The first outlined the 
association’s views protesting the pro- 
nosed elimination of the $40,000 exclu- 
sion for life insurance in the Federal 
estate tax law. It also suggested that 
the English svstem of deducting life 
insurance premiums in reasonable 
amounts from income taxes might be 
considered in the United States. Another 
point urged clarification of the test of 
taxabilitv of life insurance proceeds, and 
a third discussed possible changes in the 
taxability of pension trusts. The fourth 
asked clarification of certain sections of 
the present revenue act and pointed out 
how such clarifications would affect life 
insurance. 

Want Proceeds Exemption Continued 

The payment of the proceeds of a life 
insurance policy is essentially an “in- 
demnity” to the family to help offset the 
loss of income occasioned by the death 
of the breadwinner and is not a source 
of “profit” or “gain” and therefore such 
benefit payments should be exempted 
from Federal estate taxation up to a 
reasonable amount. Mr. Zimmerman 
told the Ways and Means Committee, 
“There is no more reason to tax life 
insurance proceeds payable to a named 
beneficiary than there is to tax fire 
insurance proceeds payable as the result 
of the destruction of material values by 
fire,” he declared. 

Pointing out that it requires $40,000 
to produce an income of $100 a month 
at current 3% interest rates, Mr. Zim- 
merman urged that the present tax ex- 
emption accorded to policy proceeds up 
to such a maximum be continued. 

“The fact that our own revenue law,” 
he stated, “has given to life insurance 
a $40,000 exclusion which has remained 
unchanged since 1918, is further evidence 
of the intelligent recognition by the 
Congress of the fact that our American 
citizens should be given an incentive to 
Invest certain funds in life insurance.” 

One of the great social advantages 
of life insurance lies in its capacity for 
lifting from tax-supported institutions 
the task of caring for the minor and 
aged dependents of wage earners taken 
by death, it was pointed out, 

Removal of the life insurance tax ex- 
einption will strike hardest, Mr. Zim- 
merman declared, at “the great middle 
class which has not profited by war 
Production to the extent of other groups 
and has not enjoyed increases in income 
to the extent of these other groups. 

i This class, which has contributed so 
Significantly to the social and economic 
ackground of our country, finds itself 
at this time in a position where it is in 
danger of becoming unduly burdened or 
Possibly being entirely eliminated. It 
has, indeed, been saddled with more 
than its share of the tax burden. 
“With the increasing cost of living, 
with the increasing tax burden and with 





Representatives of the National Association of Life Underwriters who presented 
the organization’s view on the 1942 tax bill to the House Ways and Means Com- 
mittee last week in Washington: seated, left to right, Grant Taggart, Cowley, Wyo., 
association vice-president; Charles J. Zimmerman, Chicago, chairman of the Fed- 
eral law and legislation committee; Mrs. Gladys M. Kirby, Little Rock, Ark., policy- 
helder who testified on life insurance benefits. Standing, Meyer M. Goldstein, New 
York, legislative committee member; Denis B. Maduro, New York, counsel to the 
Federal law and legislation committee; Lawrence Baker, Washington, special coun- 
sel to the association; Wilfrid E. Jones, National Association executive secretary. 


the weak political influence of this group 
because of the lack of organized repre- 
sentation, this class finds itself in danger 
of destruction. Should such destruction 
come about, then we must have either 
a communistic or facistic society. 

“About the only means which has been 
left to this class to protect its homes 
and its families is through the purchase 
of life insurance. 

“Tf in 1918 when the $40,000 exclusion 
was introduced into the act, this was 
considered a reasonable amount of in- 
demnification for the protection of one’s 
dependents (as it was) then certainly 
that limit is not unreasonable today.” 

Further reason for encouraging the 
practice of saving through life insurance 
was found in the fact that such as- 
sembled savings have been a “prime 
factor in helping to build and to finance 
building of our great agricultural, trans- 
portation and industrial system. 

“During the trying years of the past 
decade, the life insurance companies 
from 1932 through 1936 paid out over 
eighteen billion dollars in benefits to 
policyholders and_ beneficiaries. This 
was some three billion dollars greater 
than the amount paid by the Federal 
Government in all forms of direct relief. 

“It is not difficult to visualize the 
tremendous cushion which life insurance 
placed under a period of severe eco- 
nomic readjustment.” 

Arguing for a stimulus to individual 
savings, Mr. Zimmerman declared that 
“life insurance is the one instrument 
through which the average individual can 
protect the home. If we take the in- 
centive for such protection of depen- 
dents and of the home away from the 
average individual, we go a long way 
toward destroying morale.” 

The family security created through 
life insurance helps build national morale 
and sound morale is vital to victory in 
our fight for freedom, he continued. 

Life insurance also is making an im- 
portant contribution to government, he 
said, because payment’ of premiums 
syphons off excess purchasing power 


which would further accelerate the spiral 
of inflation. In addition the life insur- 
ance premium payer builds a cushion 
for the period of readjustment ahead. 

“Furthermore, by furnishing liquid 
cash at the time of death, life insurance 
enables the government to more prompt- 
ly collect Federal estate taxes. It also 
helps to prevent either discontinuance 
of business organizations or to prevent 
an interruption to business activity with 
resultant unemployment. 


“The Federal estate tax is in many 
cases so burdensome that in the event 
of the death of the owner of a small 
business or a close corporation, the 
estate finds it necessary to liquidate the 
business or to sell it to some larger 
corporation in order to raise cash 
revenue to pay estate taxes. 

“Life insurance is the soundest social 
instrument ever devised by mankind. 
This fact has been recognized by our 
Federal government as well as by all 


of our state governments throughout 
history. 
“Life insurance flourishes only in 


democratic countries. Life insurance is 
just as essential to the welfare of de- 
mocracy as democracy is essential to 
the welfare of life insurance. 

“The instrument of life insurance en- 
ables the individual through his own 
initiative—through his own thrift— 
through his own sacrifice—to earn 
security for himself and his family with- 
out having to give up liberty and free- 
dom. 

“If we take from the individual the 
means of earning his own security, then 
we must replace this with security by 
the state. Once this has been done, 
democracy and a republican form of gov- 
ernment have lost their vital forms.” 


Policyholder’s Viewpoint 


Mrs. Gladys M. Kirby of Little Rock, 
Ark., who has supported and educated 
her four children over the past twenty 
years through the life insurance left by 
her husband, told the committee that 
any tax measure which tended to dis- 


NALU Gives Insurance Views on Proposed Taxes 


courage men from adequately safeguard- 
ing the future of their families was 
against the best interests of the Nation. 
Mrs. Kirby said one of her sons is an 
officer in the Coast Artillery and the 
other is a cadet at West Point. Both 
of her daughters have attended college. 
Grant Taggart’s Discussion 

Mr. Taggart, vice-president of the 
National Association, told the committee 
that because of the enormous contribu- 
tion that life insurance makes to Amer- 
ican life, the American people should 
be encouraged to continue building up 
their family security through their own 
thrift, and “any tax proposal which tends 
to discourage this will be harmful to our 
democratic way of life.” 

He emphasized the point fhat life in- 
surance is more of a social than a 
financial institution, and described the 
work being done by the life underwriter 
as a social force throughout the country. 

“Through life insurance the American 
people today own the greatest bulwark 
of security ever possessed by the people 
of any land,” said Mr. Taggart. “More 
than 70% of all the life insurance in 
force in the world today is owned by 
the American people, and this has con- 
tributed much to our standard of living 
and our progress as a nation. And it 
is security they have earned and built 
for themselves. There are more than 
125,000,000 policies in force in America 
today, owned by sixty-six million of our 
people. 

“This vast bulwark of family security 
has been created through the thrift and 
self-sacrifice of the American people and 
makes life insurance a powerful instru- 
ment of democracy, for its protection is 
spread over all income classes. 

“This bulwark of security, however, 
could not have been built up were it 
not for the efforts of life underwriters 
carrying the message of life insurance 
into virtually all the homes of America. 
Wonderful as life insurance is, it is not 
something that people step up and buy 
on their own initiative. They must be 
motivated into action—and it is the life 
underwriters who have inspired and 
made the public appreciate life insur- 
ance. During my career, I have sold 
approximately 6,000 people life insurance, 
and not more than ten times have peo- 
ple asked me to write it for them. 

“The life insurance agents of the 
country today, in addition to carrying 
the message of life insurance, are 
patriotically devoting a good part of 
their time to promoting the sale of 
National Defense bonds and have al- 
ready sold nearly half a billion dollars 
of these war bonds as a contribution to 
our fight for freedom. 

“As a measure of the importance of 
life insurance in times of national crisis, 
we have only to look at the record of 
the recent depression when American 
families collected through their life in- 
surance 18 billion dollars in the form 
of benefit payments and emergency cash, 
or some 3 billion dollars more than 
the amount paid by the Federal Gov- 
ernment in all forms of relief during the 
same period. These life insurance dol- 
lars alleviated distress in millions of 
American homes. 

“Because of the enormous social con- 
tribution that life insurance makes to 
American life, the American people 
should be encouraged to continue build- 
ing up their family security through their 
own thrift, and any tax proposal which 
tends to discourage this will be harmful 
to our democratic way of life.” 

Discuss Pension Trust Pacts 

Life insurance and pension trusts was 
the subject discussed before the Ways 
and Means Committee by Mr. Goldstein 
and Mr. Maduro. They protested the 
Treasury Department recommendation 
that the employer’s contribution in such 


(Continued on Page 14) 
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Patterson on Role of 
Insurance After War 


SAYS IT WILL PLAY BIG PART 


Talks to Mutual Life’s New York Man- 
agers Conference; Home Office Exec- 
utives Discuss Co. Developments 
The annual New York City agency 
conference of the Mutual Life was held 
at the Waldorf-Astoria on Tuesday of 
this week, the hosts being J. Roger Hull, 
vice-president and manager of agencies 
and these N. Y. C. managers: LeRoy 
Bowers, Philip D. ingham, Harold 
L. Taylor, John L. Kassoff, William H. 
Kee, Albert H. Jones and Richard E. 
Mver The Jade Room of the Waldorf 
where the conference started was hung 
in flags of the allied nations. Mr. Bow- 

ers was opening chairman. 

From the home office came nearly all 
of the officers, headed by Alexander E. 
Patterson, executive vice-president, who 
spoke at the luncheon. After a short 
talk by Julian S. Myrick, second vice- 
president, the meeting adjourned and 
there followed a series of round table 
conferences at which were reviewed by 
home office representatives the various 
new progressive developments of the 
company. Changes in underwriting 
methods, adoption of substandard insur- 
ance, Mutual Life’s new policies, new 
improved public relations program and 
new sales promotion literature were dis- 
cussed, and the New York managers 
were personally presented to new ex- 
ecutives who have recently joined the 
company, including the new treasurer 
and new personnel director. Each of 
the executives who spoke at the round 
tables addressed all of the groups. 

Patterson Speaks at Luncheon 

Julian S. Myrick was toastmaster at 
the luncheon, principal speaker being 
Alexander E. Patterson, who began his 
talk by saying that the fall of Bataan 
in the Philippines had done more than 
anything else to bring American prob- 
lems into a sharp focus. The problems 
are those confronting the nation and 
those facing the individual. 

“For instance,” he said, “we hear each 
day of the economic crisis and of eco- 
nomic revolution. There is life insur- 
ance, for instance, and there is talk of 
the perpetuity of the institution. It is 
a century old in this country. We our- 
selves know best the answer to ques- 
tions sometimes asked. The questions 
sometimes heard are these: ‘Is there a 
place for life insurance in wartime?’ 
‘Is it unnecessary to the economy of our 
country?’ ‘Can our people do without 
it ?” 

“As an infant life insurance passed 
through the Mexican war; as a young- 
ster through the Civil War; in 1898 
the Spanish-American War; then came 
the first World War; and now it is 
meeting the problems of the present 
conflict. The century has found life in- 
surance so strongly entrenched in the 
minds of the American people and the 
owners of life insurance that they will 
fight to maintain the structure in our 
economic scheme.” 

Quotes Grover Cleveland 

Mr. Patterson quoted a _ paragraph 
written by Grover Cleveland in 1907 
which he said was as true today as it 
was in the year in which it was written. 
The former President of the United 
States said: 

“The mass of the plain and common 
people of the land who have life insur- 





ty 


ance in mind, or, at least those who 
think at all well of it, love to dwell upon 
; nger defender against the 
leath and the compassionate 


benefactor against the deprivations of 
pitiless want. Whether you will or not, 
these are the relationships in which your 
companies stand to your fellow country- 
men and these relationships, closely in- 
terwoven, constitute a powerful cable 
binding life insurance to the movable 
rock of popular confidence. You who 
manage life insurance cannot afford to 


(Continued on Page 8) 


HULL ON PRODUCTION POLICY 





Mutual Life Vice-President Says It Is 
Putting Emphasis on Full-time 
Career Agents 


During the course of an address made 
before the New York managers of the 
Mutual Life at the Waldorf-Astoria this 
week J. Roger Hull, vice-president and 
manager of agencies, said the Mutual 
Life is now embarked on a production 
policy devised elementally to place em- 
phasis on full-time career agents; and 
that in the future, as far as brokers or 
agents of other companies are concerned, 
the Mutual Life will only take bona- 
fide surplus business or bona-fide di- 
versification cases. 

Mr. Hull also discussed the Mutual 
Life’s managers’ advisory committee and 
field underwriters’ advisory committee, 
which were recently appointed at a meet- 
ing of company representatives while in 
Florida. Objective of these committees 
is to make for better understanding by 
the field force of the problems of the 
home office, and in turn will bring into 
closer review and understanding by the 
home office the problems of the field. 





HAAS ON AVERAGE MAN 





More Policies Sold to His Class Than 
Any Other, Says Haas, and 
Gives Presentation 
A. F. Haas, assistant to Vice-President 
J. Roger Hull, Mutual Life, in his talk 
to New York managers conference this 
week emphasized the presentation which 
field men can make to the group which 
buys most policies: that of the average 
man. He gave an effective presentation 
illustrating the importance of emotional 
appeal in making prospect realize im- 
portance of protecting his family and 

his future. 

Title of talk was “Staying on the 
Beam.” The rays which guide the pilot 
of an airship directly to destination have 
a simile in the agent sticking to his ob- 
jective. Straight thinking and straight 


Mutual’s Numerical 
Risk Rating Explained 


HEARD AT N. Y. MANAGERS MEET 





Departures From Normal Measured by 
Use of Statistical Information Devel- 
oped Over Past Years 





During a forum on underwriting mat- 
ters at the conference of New York 
agency managers of the Mutual Life 
this week, chairman of the forum being 
Leigh Cruess, vice-president and mana- 
ger of selection, and in which he and 
Andrew Webster, assistant manager of 
selection, discussed underwriting devel- 
opments of the company, including adop- 
tion of substandard insurance, questions 
were asked and answers given relative 
to the company’s new numerical rating 
system, That system was explained in 
brief as follows: 

A normal risk is rated 100. The fac- 
tors are build, family history, personal 
history and physical condition. Depart- 
ures from normal are measured by mak- 
ing use of the statistical information de- 
veloped over past years, both by Mutual 
Life and by other companies. 

The extent of the departure from nor- 
mal determines the quality of the risk 
from the standpoint of mortality. Where 
the extent of the departure is too great 
an extra premium must be charged to 
cover extra mortality. While the adop- 
tion of substandard made the installa- 


(Continued on Page 8) 





talking were never more essential than 
at this time. 

While an agent is making an indirect 
contribution to American war efforts by 
selling life insurance, at the same time, 
he said, he did not believe agents should 
“lean on flagpoles.” They should always 
bear in mind that this nation’s strength 
is the combined strength of American 
homes. 
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“Life In Manhattan” 


(An Advertisement) 

On Friday, March 13th., some anti- 
aircraft guns in lower New York let fly 
eight shells. My office is on the thirtieth 
floor of 55 Liberty Street. One of the 
shells hit the 
thirty-seventh 
floor of 120 
Broadway. Eyer 
hear anti-aircraft 


shells fire at such 
close range ? There 
Is a shriek fol. 
lowed by fierce 
explosions. | haye 


never heard 9 
terrifying a sound, 
_ My first reac. 
tion was “thank 
heaven my life in. 
surance premiums 

P. Av PEYSER are paid!” 
General Agent Tell this to your 
MANHATTAN LIFE squeamish pros- 
; pect I did not 
think about inflation nor that it is hard to 
meet premiums because of taxes, No—just 
“thank heaven my life insurance js , 


force.” 








Mutual Life Surveys 
Of Public Relations 


STUDIES ALL ITS CONTACTS 





C. B. Reeves Discusses Good Will and 
Confidence; National Ad Program; To 
Install Correspondence Division 





Clifford B. Reeves, assistant to Presi- 
dent Lewis Douglas of Mutual Life, dis- 
cussed the company’s public relations 
program before the New York City 
managers of the Mutual Life this week, 
He began by explaining good public re- 
lations. Correctly interpreted, the phrase 
means finding out what the public likes 
about an institution or business and what 
it does not like and then making ad- 
justment of practices so that there will 
only be favorable public reaction in all 
relationships. This involves a day to day 
job to fit in with the public’s idea of 
what should be the proper procedure in 
winning its confidence on all counts. 

_ The Mutual Life has made eight stud- 
ies in nation-wide surveys in which it 
has endeavored to obtain reaction as 
respects the Mutual. These have in- 
cluded studies of opinion in which the 
Mutual Life is held among policyholders’ 
group, agents of the company and agents 
and brokers of other companies, home 
office employes, the general public, and 
wherever else there have been contacts 


er 








with the company. 

a study of the markets. In the surveys 

3,000 interviews were had and weighed 

cross-section. As a result there have 

been 1,200,000 tabulations made. 
Mutual Advertising 

Mr. Reeves explained something about 
the company’s new program of national 
advertising. 

Six magazines of national circulation 
will be used by the Mutual Life. Those 
magazines had a circulation of 4,000,00) 
in New York City alone in last half ot 
1941. The copy will contain a_ broad 
appeal for agents to meet the different 
markets which exist today. 

Mr. Reeves also said that the com 
pany will soon install a new correspond 
ence division which will be in charge o! 
all complaints from policyholders and 
will be directed by a professional corte 
spondence man, 





Also, there has been | 





es ai 





JOHN R. BARNES IN NEW POST 
John R. Barnes, for twelve years will 
the Hawaiian Trust Company, Honolult, 
specializing in trusts, pensions and Group 
plans, is the new manager of the Seattle 
life department, Marsh & McLennan, 
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John G. Parker Listed 
For CLU Seminar Here 


AT WALDORF - ASTORIA, MAY 15 








Imperial Life General Manager and Ac- 
tuary to Talk on Life Insurance 

Under War Conditions” 

Insurance Under War Condi- 
the subject of the address 
scheduled to be given by John G, Parker, 
weneral manager and actuary, Imperial 
Life of Canada, at the annual seminar 
cn Current Economic and Social Trends 
sponsored by the New York Chapter, 


“Life 
tions” 1S 





JOHN G, PARKER 


CLU. The seminar will be held at the 
Waldorf-Astoria May 15. 

Mr. Parker has served the Imperial 
Life for thirty-five years in many capaci- 
ties, He has also been president, Amer- 
ican Institute of Actuaries; president, 
Actuarial Society of America and of the 
Life Insurance Institute of Canada. He 
is well-known as a public speaker as well 
as a student of insurance and profound, 
original thinker. 





Back Roberts for Trustee 


30th the Los Angeles Life Under- 
writers Association and the California 
State Association of Life Underwriters 
have joined in sponsoring the re-election 
of Roy Ray Roberts, general agent, State 
Mutual, at Los Angeles and chairman 
National Association’s educational com- 
mittee, as trustee of the latter organi- 
zation. Mr. Roberts has been largely 
instrumental in getting California to 
include life insurance in the state’s adult 
education courses. 





U. S. LIFE NAMES PAK LOUIS 
Pak H. Louis has been appointed as- 
sistant secretary, United States Life. 
Mr. Louis, first person of Chinese de- 
scent to be elected an officer of any 
American insurance company, joined the 
United States Life in 1929 and _ shortly 
thereafter became a member of actuarial 
department of which he is now super- 
visor, Educated in Canton and Hong 
Kong high schools, he came here in 
1923, majored in actuarial science at 
University of Michigan, and after grad- 
uation he worked in actuarial depart- 
ment of The Maccabees. 





DEATH OF JACOB G. PURKY 
Jacob G, Purky, head of the service 
department, Standard Life of Indianap- 
lis, died recently at age 60. Mr. Purky 
had been with the company six years. 
sefore that he had been with Aetna 
Life and also the Travelers. 
































They re Buying Sn dependence 


It is true that this husband and wife are 
young and can afford only a limited 
amount of the insurance the agent is 
discussing with them. But they do be- 


lieve its value now. 


Small beginnings are significant. The 


immortal Goethe once observed: 


“Even the smallest hair throws a 


shadow.” 
Remember this! 


A young policyholder becomes a pros- 


pect for many years to come. 





ted rudlential 


Insurance ¥ Company of America 


Home Office, NEWARK, N. }. 






W. W. Jaeger Made Vice- 
Chairman Bankers Life 


ACTUARY McCONNEY ADVANCED 





Made Company Vice-President; D. N. 
Warters Becomes Vice-President 
and Actuary 





At a meeting of the board of direc- 
tors of the Bankers Life of lowa at 
Des Moines, Tuesday, Vice-President W. 
W. Jaeger retired from that office and 
was elected vice-chairman of the board 
a post created for him. Mr. Jaeger has 





W. W. JAEGER 


reached retirement age but in the pres- 
ent emergency he will continue executive 
duties. President Gerard S. Nollen also 
holds the office of chairman of the 
board. 

Vice-President and Actuary E. M. Mc- 
Conney was promoted to vice-president 
and Vice-President and Associate Ac- 
tuary D. N. Warters was advanced to 
vice-president and actuary. Promotions 
were also given to Leo Danzinger and 
William Rae who become assistant ac- 
tuaries. 

Vice-President McConney _ served 
through the first World War and was 
an actuary with one of the foremost life 
insurance companies in Canada before 
coming to the Bankers Life in 1919. 

Mr. Warters also started his actuarial 
career in Canada. He came to the 
3ankers Life in 1920. 





State Mutual Policy on 
Substandard Risks 


The State Mutual is considering cer- 
tain substandard risks on a more liberal 
basis, as well as offering waiver of pre- 
mium and double indemnity starting at 
age 16 on standard cases and on sub- 
standard basis for some medical and 
occupational cases. The company has 
not changed rates this year. Dividend 
scale is the same as that of 1941, guar- 
anteed 214%, present rate 3%. 





KEYSTONE GROUP MEETS 

George Adsit, vice-president, Girard 
Life, was general chairman of the April 
meeting of the Keystone Group, Life In- 
surance Advertisers Association, last 
week. William Probst, Penn Mutual, -- 
proposed a survey by the seven compa- 
nies composing the Group’s membership, 
of the market for life insurance. Special 
praise was given the talk by Albert E. 
N. Gray, assistant secretary, Prudential. 





INDIANAPOLIS LIFE GAINS 

New business of the Indianapolis Life 
for March was 32% ahead of March, 
1941. The company’s business for the 
quarter is also considerably ahead of 
last year’s similar period. 
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Engelsman Course for 
Wives of His Agents 


CLASS ON SATURDAY MORNINGS 





Told at Lunch Held in Connection with | 


Agency Moving into Larger Quart- 
ers at 500 Fifth Avenue 





The Ralph G. Engelsman agency of 
the Penn Mutual Life has moved into 
larger quarters at 500 Fifth Avenue in 
which building the agency has been for 
ten years. The occasion was signalized 
by a luncheon given at the Commodore 
Hotel last Friday which was attended 
by the agents and their wives, and these 
from the home office: Eric Johnson, vice- 
president; Thomas Newhall, vice-presi- 
dent ; and Warner Haldeman of the legal 
division. 

At the luncheon Mr. Engelsman an- 
nounced that the agency will give a 
course in life insurance for wives so 
that in the event their husbands were 
called into service of the Government 
they would be in a position to help carry 
on their husbands’ work during the 
emergency. The course will be given 
every Saturday morning for the next 
five weeks, speakers at the course being 
Mr. Engelsman and Freeland Harlow, 
supervisor of the agency. 

Vice-President Johnson discussed the 
many contributions being made by life 
insurance at the present time, and among 
other things he told of the hedge against 
inflation offered by life insurance in tak- 
ing out of circulation money which would 
ordinarily be spent in other directions. 

Mr. Engelsman has been a general 
agent with the Penn Mutual for four- 
teen years in this city. In his agency 
are two of the company’s nation-wide 
leaders. They are Harry Phillips, who 
led the Penn Mutual last year, and Felix 
U. Levy, who has led the company in 
annual production on three different 
occasions. From this agency have gone 
a number of men who became general 
agents or are filling home office posi- 
tions. They include Philip O, Works, 
John H. Evans, Ben Salinger and Eric 
J. Wilson. The agency is 30% ahead of 
last year. 

One feature of the new offices is that 
there is on a wall in the agency a large 
photo mural of Independence Square, 
showing the home office of the Penn 
Mutual and Independence Hall. 





Supreme Court Denies 


Writ in Ellis Case 


The United States Supreme Court has 
denied the petition for writ of certiorari 
in the case of Mutual Benefit against 
May Ellis et al. and thus the opinion 
by the Second Circuit Court of Appeals 
stands affirmed. 

The crucial question, as stated in the 
opinion in the Circuit Court of Appeals 
for the Second Circuit, was this: 
“Whether insured’s sisters acquired right 
to recover proceeds as third party donee- 
beneficiaries, or whether they were pre- 
cluded from this because agreement to 
pay them was invalid as an ineffective 
attempt to dispose of property upon 
original beneficiary's death without 
formality of a will.” The court held 
that the judgment below was properly 
given to insured’s sisters, the statute of 
will not applying. 

If the second taker provisions under 
the settlement agreement had been dis- 
turbed, this would have upset the bene- 
ficiary provisions under Defense Savings 
Bonds, as both are based on a contract 
for the benefit of a third person. 

ST. LOUIS WAR BOND SALES 

Sales of war savings stamps and bonds 
at the Little White House, dedicated by 
the Life Underwriters Association of St. 
Louis, on October 10 last have already 
exceeded $1,000,000. The structure is lo- 
cated on the sidewalk in front of the 
old Post Office and Custom House on 
Olive Street at Eighth Street. Each 
week a different business or civic organ- 
ization sponsors the sales at the Little 
White House. 


Great-West Writing Health & Accident 


The Great-West Life Assurance Co. 
has entered the Accident and Health 
field. First policy was issued on April 
1 to H. W. Manning, general manager 
of the company. In accompanying cut 
he is pictured in his office reading the 
pioneer policy. 

The Great-West in a statement said 


addition, a limited range of health poli- 
cies will be offered.” 

Regional meetings for agents are now 
being held across Canada and in those 
states in which the company operates 
at which the new contracts will be ex- 
plained, selling methods outlined, and a 
full kit of supporting material intro- 
duced. The meetings are being con- 

















H. W. Manning, general manager of the Great-West Life, shown in his 
office reading over Policy No. 1 of the new Accident and Health Depart- 
ment of the company which was issued to him. 


this week: “While the Accident and 
Health business will always be an ad- 
junct to the life insurance services now 
offered to policyholders the Great-West 
Life will issue a full range of accident 
contracts with all the up-to-date pro- 
visions, such as the popular reimburse- 
ment and weekly indemnity features. In 


ducted by C. F. Dunfee, CLU, super- 
intendent of Eastern agencies; A. H. 
SETVICE ; 


Robinson, supervisor of field 
L. A. Cannon, assistant actuary, and 
G. F. Cantelon, who has organized the 


sales presentation. A. Daoust, manager 
of Quebec branch office, will handle the 
French presentation. 
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Manhattan Life Had 
13.92% Gain in 194] 


ASSETS ARE NEARLY $25,000,009 





Insurance In-Force Passed Goal of 
$100,000,000 in Month of January; 
Fordyce Statement 





The statement of the Manhattan Life 
released last week shows new life insur- 
ance written in 1941 at $20,155,381, an 
increase of 13.92% over the 1940 volume 
Insurance in-force increased by 13.64% 
to a new total of $97,177,354. During 
January, 1942, this category passed the 
$100,000,000 mark. 

The company’s admitted assets totaled 
$24,990,642 at the close of the year. Policy 
reserves increased by $1,390,381 to $22. 
276,868. Payments to policyholders and 
beneficiaries during 1941 were $1,983,869, 
This brings total payments since organiza. 
tion ninety-one years ago to $161,393.38, 
which is $8,946,417 more than premium de- 
posits by policyholders. 

On returning from a month's trip to 
the Southwest and West Coast recently 
President J. P. Fordyce reported that peo- 
ple everywhere were enthusiastic about 
the company’s policy of investing an 
amount equal to renewal premiums received 
after January 1, 1942, entirely in United 
States Government bonds. 





Manuel Camps, Jr. Featured 
By New Jersey Association 


A thoroughly enjoyed address was 
heard by the Life Underwriters of 
Northern New Jersey last week when 
Manuel Camps, Jr., John Hancock gen- 
eral agent, New York City, talked on 
“Prospecting.” Mr. Camps was _intro- 
duced by J. Bruce MacWhinney, the 
company’s general agent in Newark. 

Mr. Camps suggested that every agent 
spend at least a half-day to a day per 
week on prospecting and explained some 
of the methods he has used to obtain 
qualified prospects. In asking for names, 
he suggested the following approaches: 
“Mr. X, I am in the life insurance busi- 
ness—I would like the names of three 
people who fit this category (naming 
some category fitted to the individual 
agent’s own methods)” or “If you were 
a life insurance agent, who would you 
call on today?” He advised to help the 
client by suggesting his doctor, his 
neighbor, or several others he would 
often overlook. 

“Cold canvass,” said Mr. Camps, 
“tones you up and is good for the soul.” 
He also advised judicious use of direct 
mail to supplement direct solicitation. 
President Frank A. Williams, Mutual 
Life of New York, presided. 


PENSION TRUST SCHOOL 


Goulden, Cook & Gudeon, Connecticut 
General, Ran It Here for Three 
Days 
Goulden, Cook. & Gudeon, general 
agents at 80 John Street, New York, 
for the Connecticut General Life, ran a 
three-day pension trust school for brok- 
ers on April 1, 2 and 3. Meetings were 
held in the Drug & Chemical Club from 
10 o’clock to 12 o’clock each day and 
were conducted by A. Raymond John- 
son of the home office. Walter Gudeon 
was chairman of the meeting. Thirty- 
nine of the leading New York City brok- 

ers attended. 











DEATH OF CHARLES V. LE CREW 


Charles V. Le Crew, superintendent, 
southern agencies, State Life of Indiana 
since 1901, died at his Atlanta home 
recently. His father was Major Roy 
Le Crew, former mayor of Atlanta and 
a general agent there for the State 
fe. 





C. C. WILLIAMS DIES AT 80 


Curtis C. Williams, who retired in 1935 
as president, Federal Union Life, died 
in Columbus, Ohio recently at the age of 
89. He was once common pleas judge 
and also safety director of the city. 
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Increased activities around the home will be the cause of many accidental injuries 


IN TIME OF EMERGENCY 


your clients to have adequate Accident insurance. 
You can help them maintain earning power by pro- 


viding clients with properly written personal injury 


K LLS from ladders, chairs, tables and benches 
caused the payment of over $355,000.00 in the past 


five years to Travelers Accident policyholders. 


Now, in time of emergency, it is most important for protection in The Travelers. 
, t=) « 


THE TRAVELERS INSURANCE COMPANY 


HARTFORD, CONNECTICUT 
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Conn. Mutual Agency 
Department on Tour 


OF ALL COMPANY’S AGENCIES 





Views of Field Forces and Home Office 
Staff on 1942 Market Are 
Summarized 





Connecticut Mutual’s 
which is headed by 
Vincent B. Coffin, vice-president and 
superintendent of agencies have just 
completed a visit to all of the company’s 
seventy-one agencies throughout the 
country for the purpose of bringing to 
the field forces new sales plans, pros- 
pecting and other ideas of value in 1942. 
An analysis of the picture of the life 
insurance market today as viewed by 
home office and field men is somewhat 
as follows: 

Defense W r a start is 
made, the endless chain or center-of- 
influence method can be used very ef- 
fectively within a plant. These defense 
workers are buying. Perhaps they can 
pay the plan up a few years in advance. 

Business Insurance—Perhaps there has 
never been a time when business could 
better afford keyman insurance and the 
other forms of business insurance. 

Tax Insurance—With taxes at an all- 
time high we have more than ever be- 
fore the need for tax insurance. We 
are cautioned to sell the insurance to 
meet taxes. 

Doctors and Dentists—Thousands of 
doctors and dentists have been taken 
into military and naval service. The 
public is having surgery and dentistry 
taken care of that has been deferred for 
years. Hence doctors and dentists left 
in civilian life are making more money 
than they have made for many years. 

Women—For thousands of new busi- 
ness women speculative investments have 
less appeal for them than for men— 
and so the “annuity” in one of its forms 
interests any woman making money. 

Farmers—Perhaps they are more in- 
clined to buy ‘“20-Pay” to cover the 
mortgage than to buy retirement income, 
but they are buying. 


Members of 
agency department, 








SIEGEL CONTESTS PENALTY 


Morris H. Siegel, insurance counselor, 
has started proceedings to recover $400 
fine and costs which he paid last week 
in Jamaica, L. I., municipal court to ob- 
tain release from jail for alleged con- 
tempt of court. The contempt charge 
was the result of a suit brought by Mrs. 
Mae Harding for double the fee which 
she claimed to have paid him to adjust 
her insurance policies. Mrs. Harding 
charged that Mr. Siegel mishandled the 
job. When the suit came up in court 
Mr. Siegel refused to answer certain 
questions put to him in examination be- 
fore trial and was cited for contempt. 
The writ which he has now secured to 
recover the amount of his fine is in the 
nature of a certiorari. 


Risk Rating 


(Continued from Page 4) 





tion of the numerical rating system es- 
sential, in the opinion of the company, 
there are other advantages in this sys- 
tem. They include the contribution of 
speedy handling of a large volume of 
cases and making for consistent action 
by the company, 
Quality Rating Chart 

Leland T. Waggoner, recently appoint- 
ed agency assistant, and who was a large 
personal producer in the Nashville agen- 
cy, explained the company’s quality rat- 
ing chart which the agent completes and 
sends in with the application. This chart 
gives a measure of the probable lapse 
rate of the case and also indicates value 
of renewal commissions to the agent on 
cases representing from bad to good. 
Advantage of this is that it calls atten- 
tion each time a chart is completed to 
the importance of both proper prospect- 
ing and selling methods. 





Above is Ethelbert Ide Low, chairman 
of the board, Home Life of New York, 
pictured at his desk on April 6, his 
twenty-fifth anniversary with the com- 
pany. He first became associated with 
the Home in 1917 as a member of the 


board of directors, and in 1924 was elect- 
ed president. In 1929 he became chair- 
man of the board. Company officials 
and directors were guests at a luncheon 
in honor of Mr. Low’s anniversary held 
at the Downtown Association in New 
York City, April 6. 





St. Louis Mutual May 
Vote Mutualization 


MEETING CALLED FOR MAY 14 





Company Chartered 1857 as German 
Mutual Life Changed Name in 1919; 
Is Stock and Mutual 





Thomas E. Sly, president, St. Louis 
Mutual Life, has announced that a meet- 
ing of policyholders and_ stockholders 
has been called for May 14 for the pur- 
pose of voting upon changing the cor- 
poration from a stock and mutual com- 
pany to a mutual company. Meeting 
will be held in the company’s home 
office. 

The St. Louis Mutual Life was organ- 
ized November 23, 1857, under the laws 
of Missouri and began business April 12 
the following year as the German Mu- 
tual Life Insurance Company, name hav- 
ing been changed September 25, 1919. 
The company operated under its old 
charter through 1930. On November 29 
of that year a policyholders’ meeting 
authorized surrender of the old charter. 
The company was then reorganized un- 
der the general statutes of Missouri on 
a stock and mutual basis, change having 
been effective January 2, 1931. Author- 
ized capital of $100,000 was fully paid 
and the new stock was sold at $15 per 
share ($10 par value), thus contributing 
an additional $50,000 to the surplus. 





Role of Insurance 


(Continued from Page 4) 


risk weakness in a single one of its 
threads.” 

The personal question confronting all 
Americans is this: “What shall I do to 
serve my country best?” 

In Mr. Patterson’s opinion the answer 
to this question cannot be a general one. 
It must be very personal. 

“Tf you feel that you must be in the 
service of your country,” he said, “the 
answer is very simple. On the other 
hand, if you feel because of family re- 
sponsibilities or otherwise that you must 
stick to.your job it seems to me it is 
essential that each making that decision 
do a better job. There is no middle 
ground. We should organize ourselves 
better, work more intelligently, must 
conserve our time every day, and keep 
not only our own spirit high but also 
must help lift to the highest possible 
level the spirit of those with whom we 
come into contact, In life insurance we 


have our own targets at which to shoot 
and we must shoot straight.” 

He believes that life insurance will 
play as important a role in the recon- 
struction period at the end of the pres- 
ent war as it did before the war began. 


The Best Insurance Market 


The national income in 1942 will ap- 
proximate $100 billions of which taxes 
will take from $25 to $35 billions and 
consumers’ goods $50 billions, leaving a 
surplus of many billions in which life 
insurance purchases will play a big part. 
Discussing production opportunities, Mr. 
Patterson called attention to the great 
market for life insurance in the income 
brackets running from $1,500 to $10,000. 
He said that group will take about 60% 
of the income of the United States. 

“The market is there if we make up 
our minds to get it,” he said. 

At the end of 1941 life companies held 
bonds of the Federal Government of $6 
billions dollars. For sometime the larg- 
est portion of the funds of the compa- 
nies will go into Government bonds, ac- 
tion which gives pride to the life insur- 
ance fraternity. He saw recently an 
estimate of what a billion dollars will 
purchase in war supplies. These figures 
he told Mutual Life conference were 
that the billion would buy 3,000 heavy 
bombers or 8,000 interceptor pursuit 
planes or 14,000 medium tanks or 175 
modern destroyers. 


During the course of his address Vice- 
President Patterson paid a tribute to 
the field force and the very important 
and indispensable part it plays in the 
structure of a life insurance company. 

Leigh Cruess, vice-president and man- 
ager of selection, and Andrew C. Web- 
ster, assistant manager of selection, dis- 
cussed the company’s numerical rating 
system, substandard insurance and the 
new application blank. Leland T. Wag- 
goner, agency assistant of Mutual Life, 
discussed the profit value of the com- 
pany’s Quality Rating Chart. 

During the course of his talk Mr, Cru- 
ess said the electrocardiogram had been 
responsible for the company taking more 
cases than it declined as the electro- 
cardiogram removes the doubt about a 
case. He also said the blood sugar test 
resulted in not so many cases being de- 
clined. 

Joseph B. Maclean, vice-president and 
actuary, discussed the two new policies 
of the Mutual Life: Term to 65 and 
Double Protection. Roger Bourland, di- 
rector of sales promotion, explained the 
place of those policies in today’s market. 

Clifford B. Reeves, assistant to Presi- 
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Cooper, Jr. to Manage 
J. D. Grannis, Jr. Agency 


PENN MUTUAL AT CINCINNA? 








Major J. Douglas Graniie, Jr., Called 
to Active Service; C. . Cooper Has 
Been in Home Office 





Clarence C. Cooper, “Sec has been ay 
pointed manager of the = Mutual’ 
Cincinnati agency, following Douglas 


Grannis, Jr.’s, being called a Service as | 
Major in the United States Army. During 
World War I Major Grannis. served iy 





CLARENCE C. COOPER, JR. 
the British Black Watch, famous kiltie 
regiment, 


Mr. Cooper, a graduate of Grinnell, has 
been in life insurance for the past eight 
years. His first sale was made on his 
first call to a movie star, and motivatel 
by that experience he has been selling an 
average of almost a quarter of a, million 
a year, working in Des Moines for the 
Penn Mutual. More recently he has been 
at the home office staff as assistant to 
Vice-President E. Paul ‘'Huttinger, in the 
training department. Mr, Cooper has been 
very active in the junior chamber of com- 
Woods agency. 





Brooklyn Managers Discuss 
Talks Made at Saratoga 


A discussion of the program at the 
life managers’ convention recently held 
at Saratoga under the auspices of the 
New York State Life Underwriters was 
the chief business of the Brooklyn Life 
Managers at their luncheon meeting 
April 15. The discussion was led by 
Harold Parker, Phoenix Mutual, presi- 
dent of the association, and Alfred J. 
Johannsen, Northwestern Mutual, sec- 
retary. Guest at the luncheon was Har- 
old B. Wendell, agency secretary, Capi- 
tol Life, Denver, who was formerly as- 
sistant manager, Equitable Society in 
Brooklyn, then under Harold H. Letcher, 
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and after that, general agent, Massa- 
chusetts Mutual. 





BUSINESS MEN’S CONFERENCES 

Business Men’s Assurance ! 
held sales conferences at San Antonio 
and at Oklahoma City. In Texas were 
——— W. T. Grant, Vice-President 

. L. Graham, Assistant Medical Direc- 
nel Dr. C. B. Ahlefeld and J. W. Sayler, 
assistant to the president. Dr. Ahlefeld 
and Mr. Sayler also attended the Okla- 
homa conference, chairman of which was 
State Manager J. B. Johnson. 


—< 





dent Douglas, explained the company’s 
public relations and also discussed adver 
tising. 

The closing session, attended by all 
the managers, agents and home office 
executives, heard a talk on present day 
sales opportunities given by A, F. Haas, 
assistant to Vice-President and Manager 
of Agencies J. Roger Hull. And the 
concluding address was made by Mr. 
Hull. John L. Kassoff was chairman 0! 
the last session. 

At the luncheon Suzanne Noyes, fot 
merly of Paris, sang a group of French 
songs. 


recently | 
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Henry Loeb, 70, Mass. 
Mutual Official, Dies 


WITH COMPANY SINCE _ 1895 























ae OTST, — 


Was Vice-President in Charge of Under- 
writing; An Authority in This 
Field 





Henry Loeb, vice-president, Massachu- 
setts Mutual, for many years in charge 
of underwriting including approval and 
issuance of new business and the settle- 
ment of death and disability claims, died 
at his home, Longmeadow, Mass., April 8 
at the age of 70. Mr. Loeb was recog- 
nized for his exceptional ability in his 
field of work. 

Mr. Loeb never sought public office, 
preferring to give most of his attention 
to business and his family. During his 
spare t'me he was an ardent golfer and 
was interested in other sports as well. 
A member of the United States Seniors 
Golf Association for several years, he 
competed in a number of the associa- 
tion’s annual tournaments. 


Mr. Loeb’s Career 


A native of Albany, New York, he at- 
tended the public schools and business 
college in that city. He obtained his 
early business experience with Winches- 
ter Repeating Arms Co. and later be- 
came private secretary to President Mel- 
len, New York, New Haven & Hartford 
Railroad. In 1895 he came to Spring- 
field and joined the Massachusetts Mu- 
tual in a secretarial capacity. For a 
time he was stenographer for John A. 
Hall, president of the company at the 
time. In 1902 he became chief clerk, 
policy department; in that position he 
displayed executive ability and was ad- 
vanced in 1909 to assistant secretary of 
the company. In 1914 he was elected 
second vice-president and director, and 
became vice-president and chief officer 
in charge of underwriting in 1928. 

Mr. Loeb was a member of the Colony 
Club of Springfield and the Longmeadow 
Country Club. He left a son, Theodore 
F. Loeb; a daughter, Barbara L. Mans- 
field; two grandsons, Theodore F. Loeb, 
Jr., and Michael Mansfield, and a grand- 
daughter, Sandra Loeb, all of Long- 
meadow; a brother, Edward Loeb of 
Albany; three sisters, Lillian, Amelia 
and Louise Loeb, all of Buffalo, N. Y.; 
a sister-in-law, Mrs. William Loeb, and 
a nephew, William Loeb, Jr., of Oyster 
Bay, N. Y. Mr. Loeb’s brother, William, 
was secretary to President Theodore 
Roosevelt when he was first elected. 

The funeral was held in the Church 
of the Unity in Springfield April 10. 
Lieutenant Owen Whitman Eames, chap- 
lain, 104th Massachusetts Infantry, and 
Rev. Charles Addison Wing, pastor, First 
Parish Church in Quincy, Mass., both 
former pastors at the Church of the 
Unity, officiated. Honorary bearers were 
3ertrand J. Perry, president, Massachu- 





Equitable of Iowa Has 13% 
March Gain; 7% in Quarter 


One of the largest months for the 
Equitable of Iowa was attained in March 
when total volume in both life insur- 
ance and annuities reached $5,808,853 
for an increase over the same month 
1941 of 13.1%. Volume for the quarter 
was $15,178,321 or 7.1% over last year’s 
same three months. 

Leading agencies for the month were 
Hoey & Ellison, New York City; S. L. 
Ford, general agent, St. — i: 5, 
Bell, general agent, Seattle: P. B. Rice, 
general agent, Harrisburg; and the Grif- 
fin, Ingram & Pfaff agency, Chicago. 
Leading personal producers during 
March included Albert Rose, New York 
City; C. J. Boex, Cincinnati; W. R. 
Deatherage, Cedar Rapids; C. 7 John- 
son, Grand Rapids; and Q. R. Cowman, 
Harrisburg. Mr. Rose paid for seventy 
separate cases during the month for a 
total of more than $500,000. 




















HENRY LOEB 


setts Mutual: Alexander T. Maclean, 
vice-president; Joseph C. Behan, vice- 
president ; Chester O. Fischer, vice-presi- 
dent; Cummings ic: Chesney, director; 
John M. Collins, director; Harry G. Fisk, 
director; Charles E. McElwain, director: 
Andrew B. Wallace, director; Edward H. 
Thomson, director; Samuel J. Johnson, 
secretary; James M. BJjake, manager of 
field service; Albert D. Shaw, financial 
secretary; Harry H. Peirce, actuary; Dr. 
Morton Snow, medical director; Wesley 
E. Monk, general counsel; Wrayburn M. 
Benton, agency secretary; and Wallace 
H. Bradley, president, Springfield Gas 


Light Co. Active bearers were Robert 
Barton, assistant secretary; Ralph R. 
Coombs, assistant to the president; 


Francis E. Emery, assistant secretary ; 
John T. Wells, assistant secretary; Ray- 
mond D. Jewett, assistant secretary, and 
Bernard E. Graves, registrar. 


Bertrand J. Perry in 
Talk on War’s Impact 


AT THE DETROIT CONFERENCE 
of Mass. 


Pledges Full Cooperation 
Gives 


Mutual with Government; 
Company Figures 


Answering the question, which he said 
must be satisfactorily answered to enjoy 
public good-will, “What do your opera- 
tions contribute to the successful prosecu- 
tion of the war program?” President Ber- 
trand J. Perry, Massachusetts Mutual, be- 
fore a conference of general agents of 
the company in Detroit this week, said 
in part: “The Massachusetts Mutual lost 
no time in buying the lawful maximum of 
these bonds (war bonds). But this in- 
vestment represents only a very small part 
of our financial cooperation with the Gov- 
ernment, At the close of 1941 our invest- 
ments included over $67,000,000 of United 
States Government securities. This has 
since been increased and will be further 
increased during this year, 

“Our first-year premium income was $9, - 
172,385 in 1941, and in that year we in- 
vested $9,850,000 in new purchases olf 
United States Government bonds. 

“We cannot predetermine, too accurately, 
how much money we will invest in led- 
eral securities this year. This depends 
largely upon developments which not even 
our Government can precisely foretell. But 
this one thing is certain: the Massachu- 
setts Mutual will cooperate fully with the 
Government. . This same attitude, no 
doubt, maintains throughout the life in- 
surance business.” : 

Discussing the impact of war on life 
insurance, he added that payments to pol- 
icyholders and beneficiaries in 1861 totaled 
$2,500,000; in 1898, $146,000,000; in 1917, 
$590,000,000, and last year, $2,550,000,000. 
Massachusetts Mutual in 1941 paid more 
than $46,000,000 to policyholders and ben- 
eficiaries. 











TODAY’S 








NOW-—AS NEVER BEFORE 


DOMINANT MARKET, 
Minnesota Mutual’s PAYROLL DEDUCTION PLAN. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 








the workers, is linked with 


Workers’ marginal incomes, incomes in excess of actual living cost, 
are steadily increasing. Consequently the purchasing power needed 
to buy additional life insurance has increased markedly the life 
insurance buying power of the worker groups. 


Minnesota Mutual’s PAYROLL DEDUCTION PLAN, now in oper- 
ation in hundreds of firms, provides the link. Low monthly rates, 
automatically met through payroll deductions. 
mutually attractive to employer, employee and agent. 


An arrangement 


A Quarter Billion Dollar Mutual Company, 62 years 
old, with an understanding cooperative Home Office. 














Saint Paul, Minnesota | 
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20 Years with State Mutual | 























































TIMOTHY W. FOLEY 


Timothy W. Foley, general agent 
State . Mutual Life, Pershing Square 
Building, New York, is celebrating his 
20th anniversary with the company, 

Mr. Foley joined the State Mutual 
when he was 18. He was in turn clerk, 
cashier, supervisor and_ assistant gen- 
eral agent under Frank W. Pennell and 
then was appointed general agent. Hef 
is a former president of the Mid-Town 
Managers Association and_ has been 
prominent in the Life Underwriters As- 
sociation and other life insurance or- 
ganizations. 

The Foley agency was in tenth place 
in paid-for business for the first quar- 
ter of the year on the company’s honor F 
roll. In 1941 it was in sixteenth place. 



























































Sun Life Board’s Tribute 
To Thomas B. Macaulay 


The President and directors of Su f 
Life of Canada passed a resolution of | 
tribute to the late Thomas Bassett } 
Macaulay at their meeting April 7 
After reviewing Mr. Macaulay’s brilliant 
career, the resolution said: “The direc: 
tors record their deep sorrow in the § 
loss of a colleague whom they held in 
high estimation and affectionate regard; 
whose labors deeply affected the for 
tunes of the company to whose at: 
vancement his great abilities were ut 
stintingly dedicated; and whose public 
services won for him a deserved plac f 
among the leading citizens of Canada 
They extend to the members of the fam- 
ily, an expression of their deep sym ff 
pathy in their heavy bereavement.” 





roa 


§ 
a 





GAZETTE’S VIEW OF MACAULAY |) 


In an editorial on the late Thomas B. 
Macaulay the Montreal Gazette said in} 
part: “As financier, philanthropist and 
churchman Mr. Macaulay was we 
known not merely throughout the 
Dominion, but also throughout the 
British Empire and the United States. 
Outside his business his interests wert} 
broad and he brought great generosity 7 
to all of them. He was a consistent and 
enlightened supporter of education, an 
he linked that support with his interest | 
in agriculture. T. B. Macaulay’s death 
removes an outstanding figure in the 
business history of Montreal and Cat 
ada. He will be widely and sincerely 
mourned.” ‘ 





ACACIA’S IN-FORCE $450,000,000 

The Acacia Mutual has reached $450; 
(00,000 in-force through March 31 in tt 
effort to attain the goal of insuranct 
in-force of $500,000,000 by December 3, 
1943, the fiftieth anniversary of Pres 
dent William Montgomery as directing 
head of the company. 
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ABILITY FOR SALE 


TO SOME PROGRESSIVE COMPANY 
OR ESTABLISHED GENERAL AGENCY 


Native New Yorker . . . College Education . . . C.L.U. 


Entire business experience devoted to successful selling and 
sales management. Before entering the Life Insurance business, 
spent ten years in Advertising and Sales Consultation service and 
can produce abundant evidence showing outstanding success. One 
sales campaign conducted for a General Agency produced millions 
of dollars of new Life Insurance in just one month. 


For more than ten years I have been... and still am... Agency 
Manager for a prominent Agency of one of our top-ranking Life 
Insurance companies. In my present connection, I am credited with 
having planned and executed several distinctive procedures which 
resulted in substantially increased sales. 


Organized and conducted a complete Training Course for new 
men as well as old-timers in the business. Instituted a unique plan 
for recruiting new men. Made a comprehensive study of “Pro- 
graming” and am prepared to train qualified agents in the sales 
technique of “Program Selling.” Devised a standardized plan for 
servicing policyholders already on the books and this plan sold 
several million dollars of additional business. 


In making these statements I am mindful of the fact that I will 
be called on to present convincing proof..and am prepared to do so. 


Aside from these special accomplishments, I perform the regu- 
lar functions common to all good Agency Managers . . . personally 
educating, guiding, counseling, directing, supervising, stimulating 
and inspiring the producers comprising the sales organization. 


In addition, I conduct well-planned, well-organized, interesting 
Agency Meetings. These meetings are eagerly awaited by the men 
and are credited with being very effective, not only by the men them- 
selves but by Company officials as well. 


From the above outline you may gather that my entire back- 
ground, education and experience have helped to develop a rather 
broad combination of abilities for which there should be a ready 
market. The purpose of this advertisement is to find that market. 


A personal interview may be arranged by addressing 


W. L. Hadley, Vice-President 
THE EASTERN UNDERWRITER 
41 Maiden Lane, New York 
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A. N. Kemp President 
Of American Airlines 


IS PACIFIC MUTUAL CHAIRMAN 





Asa V. Call, Executive Vice-President, 
Made Head of Los Angeles Company 


“For Duration” 





By a few swift and dramatic moves 
in Los Angeles and New York in the 
closing days of last week, A. N. Kemp, 


McBean & Co.; California Portland Ce- 
ment Co.; California Bank; and is a 
member of the American and California 
Bar Associations. 

Mr. Kemp said that he contemplates 
no change in residence and that he would 
maintain his home at Los Angeles and 
continue to serve as a director of the 
other organizations with which he is 
identified. 

Mr. Kemp’s Career 

Native of San Francisco, Mr. Kemp 

had financial training in England and 





A. N. KEMP 


president of Pacific Mutual Life, became 
chairman of the board, was granted a 
leave of absence, and flew to New York 
where he was elected president of Amer- 
; Smith 


ican Airlines, succeeding C. R. 

who has been called to duty at Wash- 
ington. Asa V. Call, executive vice- 
president and general counsel, was 


elected president of Pacific Mutual. 

The news came as a complete sur- 
prise to Los Angeles insurance and 
banking circles. Directors of Pacific Mu- 
tual were called in special session Thurs- 
day of last week at 4:30 in the after- 
noon. Fifteen minutes later the official 
family was notified of the change and 
on Friday morning Mr. Kemp was fly- 
ing to New York. 

Action a War Measure 


Mr. Kemp already was a director of 
American Airlines, and made regular 
trips to New York to fulfill his func- 
tions as such. He also is a director of 
the California Bank and a member of 
its executive committee; is on the board 
of Southern California Edison Co., and 
has been nominated for a directorship 
in Standard Oil of California, the elec- 
tion to be held in May. 

In commenting on the change Mr. 
Kemp said that the action was taken 
as a war measure, and that “because of 
his specialized knowledge of air trans- 
port, Mr. Smith, who has been presi- 
dent of American Airlines, is urgently 
needed in government service. I regard 
this as an emergency assignment and of 
a temporary nature. In view of this un- 
dertaking, Pacific Mutual has granted 
me a leave of absence as Chairman of 
the Board to be of assistance in this 
emergency. In the selection of Mr. Call 
as its new president, the company has 
chosen a man who as executive vice- 
president, chief investment officer and 
legal counsel for a number of years, is 


intimately familiar with the business 


and particularly fitted by experience and 
1owled to the administration of its 
ict es 
The new presdent of Pacific Mutual, 
Mr. Call, is a native of Los Angeles, 
and long has been active in business 


and civic affairs. He is a member of 
the board of trustees and vice-president 
of the University of Southern Califor- 
nia; a director of the State Chamber of 
Commerce; and vice-president of the 
Los Angeles Chamber of Commerce. He 
also serves as a director of Gladding, 


ASA V. CALL 
New York before returning to Califor- 
nia in 1905. He was connected with the 
investment house of N. W. Halsey & 
Co. when he was sent to Los Angeles 
as that concern’s representative in the 


Pacific Light & Power Co., Southern 
California Gas Co. and other interests 
in 1909. He then became comptroller 
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and later vice-president of Southern 
California Edison Co. from the time of 
the merger with Huntington properties, 
his duties having to do with financing 
these companies. In 1923 Mr. Kemp 
became executive vice-president of the 
California Bank where he remained un- 
til 1927. 

It was largely because of his back- 
ground as an expert in corporation 
finance that he was selected to head the 
Pacific Mutual Life at the most dif- 
ficult time in its history when the com- 
pany structure was threatened by un- 
favorable experience with its Non-Can- 
celable Accident and Health business. 
Placing Mr. Kemp at the head of the 
company at that time generated con- 
fidence in the field force and his trips 
throughout the country to visit the 
agencies further strengthened confidence 
that the difficulties would be surmounted. 
Since then the company’s progress has 
been excellent. 














One of a series— 
Giving facts about 
the Fidelity 








PROOF OF THE PUDDING 


Gratifying evidence of its long policy of friendliness 


important. 


Fidelity operates in thirty - six 
states, including New York and the 
New England states, with the wide 
range of policy forms necessary to 
meet present day needs. Large enough 
to command prestige, it is small enough 
to maintain the common touch. As of December 31, 1941 
it had more than $382,000,000 in force. 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 








comes year in and year out from Fidelity managers, agents, 
and policyholders to prove that it still holds its reputation 
for fair dealing. 
successful management which is highly 


It is a measure of 























Elsie Matthews’ Report 
On Women’s Committee 


Elsie M. Matthews, chairman, commit- 
tee of women underwriters, National As- 
sociation of Life Underwriters, who 
is with the Ramsay agency, Connecticut 
Mutual Life, Newark, in her report to 
midyear meeting of National Associa- 
tion, expressed the purposes of the 
women’s division as follows: to build 
up and maintain the morale of women 
underwriters; to develop inter-acquaint- 
ance among women underwriters: to 
promote among women the Institute of 
Life Insurance public relations program: 
to stimulate membership in Women’s 
Quarter Million Dollar Round Table: 
to plan and present the women’s ses- 
sion at annual convention of N.ALU. 

Activities of the women’s division in- 
clude these: Promoting publicity among 
women agents in the insurance press; 
and publishing a pattern for meetings 
with club and home-making women, 

In her report Chairman Matthews said 
in part: 

“Your women’s committee recognizes 
that we are at war. This means that 
there are special problems all along the 
line, problems that we as women may 
never have to face again. With this in 
mind, the women underwriters’ comnit- 
tee would like to go on record as to how 
it feels about its work in 1942, We, as 
women underwriters, have a_ challenge 
and an opportunity such as we have 
never before known. The _ people of 
this country have bigger needs for life 
insurance than ever. Women must ar- 
swer this call. Men are being removed 
from active life insurance work every 
day. This increases the obligation for 
those of us who remain.” 

Following are the members of the 
committee of women underwriters: Mar- 
tha Washburn Allin, Sophia W. Bliven, 
Sis Hoffman, Beatrice Jones, Sara Fran- 
ces Jones, Lillian L. Joseph, Charity 
Kennedy, Hermine R. Kuhn, Corinne V. 
Loomis, Clara McBreen, Berenice Meis- 
troff, Ellen M. Putnam, Helen B. Rock- 
well, Mildred F. Stone, Helen Summy 
Woodward, Elsie M. Mathews. 


Niemann Agency, Equitable 
Of Iowa, Six-Times Winner 


The Des Moines agency, Equitable of 
Towa, was the guest of the home office 
March 28 in celebration of the sixth 
consecutive championship won by Wilk 
liam Niemann and more than forty who 
comprise his office force. Participating 
were President Gerard S. Nollen, Vice- 
President W. W. Jaeger, Vice-President 
and Actuary E. M. McConney, Director 
of Agencies W. F. Winterble and sev 
eral other home office officials. 





PITTSBURGH HEARS J. M. GANTZ 

Joseph M. Gantz, general agent, Pacr 
fic Mutual, Cincinnati, spoke on “Adding 
to in Forty-Two” at the luncheon meet: 
ing of the Agencies Committee of Pitts- 
burgh. 7 
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Hartford Ass’n Starts 
Institutional Ad Copy 


TO RUN IN HARTFORD COURANT 


May Act As Model Ads for Local Asso- 
ciations Throughout Nation; 
Type of Copy 
The Hartford Life Underwriters Asso- 
ciation, Inc., is sponsoring: a campaign ot 
institutional advertising of life insurance 
which will appear in the Hartford Courant. 
The ads will be sent to presidents of all 
local associations of the National Associa- 
tion of Life Underwriters throughout the 
country in the hope that institutional ad- 
vertising of this type can be carried through 
in various cities. Objective ot this cam- 

paign is as follows: 

1. To add prestige to the agent spend- 
ing full time in the business of life un 
derwriting (not working part time in de- 
fense industries). 

2. To hit, in these ads, present day de- 
fense markets. ; 

3. To answer present day questions 
which might be called objections, to pay- 
ing out premium dollars and in so doing 
showing the public again how premium 
dollars are going into Defense Bonds 

4, To give something concrete to the 
agent that his local underwriters associa- 
tion is doing for him, which in turn will 
mean increased membership and also a 
greater prestige for the association mem- 
bership. 

Idea Originates with Frank B. Alberts 

The idea of the institutional ads orig- 
inated with Frank B. Alberts of the Aetna 
Life, who is first vice-president of the 
Hartford Life Underwriters Association 
and who is a member of the committee 
on life insurance information of the Na- 
tional Association of Life Underwriters. 
Chairman of the committee, who enthusi- 
astically endorses the campaign, is Earle 
H. Schaeffer, general agent, Fidelity Mu- 
tual Life, Harrisburg, Pa. The work of 
this committee is to get useful and helpful 
information in the hands of the public. 

Final proofs of the advertisements were 
prepared with the aid of two advertising 
experts—John Taylor, Connecticut Genera’ 
Life, and William L. Camp, advertising 
manager, Connecticut Mutual. Expenses 
of the campaign in Hartford will be taken 
care of by the Hartford Life Underwrit- 
ers Association and the General Agents 
and Managers Association there. The ads 
will run once a week in April, May and 
June in the Hartford Courant. 


The Ads 

The first ad has a picture of a girl in 
uniform and is headed, “Why Life Insur- 
ance Is Called a Morale Warden.” One 
line reads: “Good family morale builds 
good national morale.” At the bottom of 
each ad appears a box which reads as fol- 
lows: “Hartford Life Underwriters As- 
sociation. An organization of career life 
Insurance agents devoted to the fostering 
of the best life insurance service through 
the maintenance of high professional eth 
ics.” Ad No. 1 contains a code of ethics 
tor agents. 

Ad No, 2 is headed by a picture of a 
small boy with this caption: “Will He 
Have More Tomorrow Because You Are 
Making More Today?” A paragraph 
reads: “Today many fathers are earning 
higher pay. The thoughtful ones are do- 
ing something about their children’s fu- 
ture—setting aside a portion of their in- 
creased pay in life insurance that will act 
as a continuing protection for their fam- 
ilies.” The picture in ad No. 3 is a fac- 
lory workman at his machine with this 
caption: “I Am making My Extra Pay 
Pay For Tomorrow.” : : 
A Picture of Uncle Sam heads ad No. 4 
with this caption: “How Your Life In- 
surance Helps Uncle Sam.” 

At the bottom of each ad the reader is 
told to “Buy Defense Bonds.” 





JOHNSON AT NEW ORLEANS 
Planning for post-war readjustment 
was the subject of an address April 9 
pees}. Johnson, president, Insti- 
+i Life Insurance, before the New 
Means Association of Commerce. 
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1942 ‘Tax Proposals Examined 
By Forrest L. Morton, Tax Consultant 


An examination of the proposals of 
the Treasury Department for changes 


in the Federal Revenue Act brings to 
light several suggested revisions which 
are of vital importance to life insurance. 

These proposals are: 

(1) That the Federal Income Tax im- 
posed upon the life insurance com- 
panies should be increased sub- 
stantially. 

(2) That the tax avoidance potential- 
ities of pension trusts should be 
prevented by fixing certain stand- 
ards in order to be exempt from 
Federal Income Tax. 

That income accrued at the date 
of decedent’s death should be sub- 
ject to Federal Income Tax to 
the estate or heirs when con- 
structively received, instead of be- 
ing included in the return of the 
decedent’s last income tax period. 

(4) That life insurance proceeds should 
be included as part of the dece- 
dent’s estate, under the Federal 
Estate Tax, if he has either paid 
the premiums or possessed at 
death incidents of ownership. 

Some of these suggested changes 
should be heartily endorsed by the en- 
tire life insurance fraternity. On the 
other hand, the fourth proposal, per- 
taining to the inclusion of life insurance 
proceeds in the decedent’s estate, should 
be strenuously opposed by all who de- 
sire a fair and equitable distribution of 
the tax burden. 

It has been clearly demonstrated in 
many ways that a large majority of 
taxpayers are in full accord with the 
government’s endeavor to finance the 
present war effort, whatever the cost, 
and favor placing the tax burden on 
those most able to bear it. But few 
are interested in any plan which even 
savors of tax avoidance. On the other 
hand, the present emergency should not 
be utilized as a justification for insert- 
ing unfair standards of taxation in the 
Revenue Act. 


(3 


— 


Taxation of Life Insurance Companies 


Naturally, an income tax imposed on 
the life companies is merely an indirect 
tax against the policyholders, and, thus, 
increases the cost of their protection. 
While no attempt will be made to draw 
a conclusion that the companies should 
be entirely exempt from tax, neverthe- 
less, it is just good common sense not 
to penalize protection and thrift too 
energetically, or else they may be de- 
stroyed or made too expensive for the 
average citizen. Certainly, a moderate 
tax may be justified in the present 
emergency for revenue, but care should 
be taken to keep it well within the 
bounds of reasonableness. 

Pension Trusts 

During the last decade, many so- 
called pension and bonus-sharing trusts 
have been established in an attempt 
to qualify owners of business as em- 
ployes, thus obtaining Federal Income 
Tax advantages for their companies and 
owners. Naturally, this was not the in- 
tent of Congress when it enacted legis- 
lation for the benefit of actual employe 
groups. Hence, it is quite logical for 
the life insurance business to endorse 
the establishment of certain standards 
in order to prevent further abuse of 
this section of the statute. 

n any such revision of the law, how- 
ynsideration should be given to 
the use of endowment insurance policies 
for the purpose of carrying out the 
provisions of real pension trusts in 


T 
| 
i 
ever, ce 


favor of actual employe groups, so that 

employes will not be penalized merely 

because such a policy contains a pro- 

tective element in the event of the death 
of the employe before retirement. 
Income Accrued at Death 

This problem does not pertain to life 


insurance as such, but it does affect 
both general agents and underwriters. 
Under the present provisions of the 
Federal Income Tax, it is believed that 
renewal income accrued at the death 
of the decedent would probably be in- 
cludible in the return for his last in- 
come tax period. This bunching up of 
income would most certainly cause the 
imposition of an unjust tax burden in 
the higher brackets for the final period. 
Therefore, general agents and under- 
writers will welcome the suggestion of 
the Treasury Department that the in- 
come accrued at death should be taxable 
to their estates or heirs as received, and 
that the amendment be made retroactive 
to all open years with certain safeguards. 


Premium Payment and Ownership 

To obtain a clear understanding of 
the suggestion that life insurance pro- 
ceeds should be included in the dece- 
dent’s estate if he has either paid the 
premiums or possessed incidents of 
ownership at death, a brief history of 
this provision of the law is enlightening. 

When the Federal Estate Tax was 





Forrest L. Morton 


The Eastern Underwriter recently 
presented the views of Randolph E. 
Paul, tax adviser to United States 
Treasury, on the proposals of the 
1942 Revenue Act with respect to life 
insurance. In the accompanying 
article Mr. Morton examines the pro- 
posals. He was a member of the 
Federal law and legislation committee 
of the National Association of Life 
Underwriters who went to Washing- 
ton and consulted with Treasury De- 
partment. A former editor of Pren- 
tice-Hall tax service he has had wide 
experience in life insurance as an 
agent specializing in estates and tax 
matters, as a home office man advis- 
ing agents and as an agency inside 
man. | 











imposed in 1916, no provision was made 
for the inclusion of life insurance pro- 
ceeds payable by reason of the death 
of the insured in his estate, although 
the Bureau of Internal Revenue ruled 
that proceeds payable to the insured’s 
estate were includible. At that time 
it was the opinion of many authorities 
that it would not be proper to include 
in the estate life insurance proceeds 
payable directly to named beneficiaries. 
But when the Revenue Act of 1918 was 
enacted, it included insurance in the 
decedent’s estate, except $40,000 re- 
ceivable by beneficiaries other than the 
estate. This provision was made to ap- 
ply to policies “taken out” by the dece- 
dent upon his own life, and for over 
twenty years the wording of this pro- 
vision has remained unchanged. How- 
ever, varying interpretations have led 
to unlimited confusion and uncertainty. 

From 1919 to 1929, the Treasury De- 
partment regulations defined life insur- 
ance “taken out” by the decedent upon 
his own life as insurance for which he 
had paid the premiums, but provided 
that where the decedent had assigned 
a policy, and retained no interest there- 
in, and thereafter paid no part of the 
premiums, the proceeds would not be 
includible in his estate. 


Three Decisions of 1940 


In 1929, the regulations were amended 
to give effect to the inference of the 
Supreme Court in the Chase National 
Bank case, namely, that the retention 
of legal incidents of ownership should 
be the criterion for determining whether 
life insurance proceeds were includible 
in the insured’s estate. This rule was 
followed by the Department and the 
Courts until the three famous decisions 
in the Bailey case in 1940, 

The first decision held that where an 


insured takes out insurance on his own 
life and pays the premiums thereon, sub- 
sequently assigning the insurance irre- 
vocably and continuing to pay the pre- 
miums thereon until his death, the pro- 
ceeds are includible in his estate even 
though he retained no legal incidents 
of ownership therein. The second de- 
cision held that where an insured takes 
out insurance on his own life and pays 
the premiums thereon, subsequently as- 
signing the insurance irrevocably, the 
proceeds are not includible in his estate 
if the beneficiary pays the premiums 
théreafter. The third decision held that 
where an insured irrevocably assigned 
insurance to his wife and son for life, 
and provided that if both predeceased 
him, the life ownership of the insur- 
ance should revert to him, the entire 
proceeds are includible in the decedent’s 
estate, despite the fact that the assignee 
paid the premiums after the assignment. 


Even though these were not decisions 
of the Supreme Court and an appeal to 
the highest court was dismissed on stipu- 
lation of the parties, nevertheless, the 
Treasury Department seized upon the 
opportunity to again amend the regu- 
lations, and since January 10, 1941, the 
test of inclusion has been that of “pre- 
mium payment.” 


“Premium Payment” Test Unfair 


For many logical and practical rea- 
sons this “premium payment” test is 
discriminatory, unjustifiable and unfair. 
It should most certainly be strenuously 
opposed by everyone interested in life 
insurance, including the policyholders, 
the companies and the agents. 

It is contended by a few that life in- 
surance is testamentary in character 
and that the payment of premiums rep- 
resent a transfer in contemplation of 
death. This is mere theory. In practice, 
life insurance is primarily indemnifica- 
tion against loss and should be so con- 
sidered for tax purposes. At the issu- 
ance of a life insurance policy, any 
sound company would decline to take 
the risk unless the applicant were in 
good physical condition, and thus the 
fact that the applicant can purchase in- 
surance most certainly refutes any 
thought that he anticipates death. 

Furthermore, the “premium payment” 
test offers tax avoidance possibilities to 
estate owners who have _ beneficiaries 
with adequate incomes, and penalizes the 
estate owner who needs the maximum of 
life insurance protection. In effect, it 
prohibits any policyholder from giving 
away his life insurance contracts, al- 
though an estate owner may give away 
anything else he desires during his life- 
time and avoid the imposition of the 
Federal Estate Tax, unless the transfer 
is made in contemplation of death. Such 
a rule is a distinct discrimination against 


life insurance, against the small est 

owner who is obliged to depend _ 
life insurance for protection, and = 
cially against the insured who ha ” 
been fortunate enough to ma rh 
wealthy woman. mya 

It is urgently hoped, ther 

Congress will clarify this one os 
the law which includes life insurane : 
the decedent’s estate and definite] a 
scribe that the logical and practical vd 
of “ownership” be applied in the fut o 
rather than the purely theoretical its 
of “premium payment.” Over the se 
policyholders have lost thousands i 
dollars in the rearrangement of their ih 
insurance estates in attempting to A 


pace with the changing methods of taxa. | 
tion, and it is now time for the Statute 


to be clarified so that this loss wil] not 
be a recurring charge in the cost of life 
Insurance protection. 


Annuity Tax 


It has also been thought in some | 
quarters that steps might be taken tof 
increase the taxable portion of annuity | 
income under the Federal Income Tax, | 
Under the present law, annuity income | 
is subject to tax at current rates as fol- | 
lows: The amount taxable is 3% of | 
the consideration paid for the contract 
and the balance of the income is an. | 


nually exempt from tax until the entire 
consideration has been recovered tay. 
free. Thereafter the entire annuity ip- 
come is taxable. 


For example, if the annuitant should i 


pay $10,000 for an income of $70) a 
year, $300 (or 3% of $10,000) would be 
taxable each year, and $400 would he 
exempt for twenty-five years. 


annually, 


A careful analysis of annuity con- 
tracts leads to the conclusion that even) 


this 3% tax factor is excessive. There- 
fore, it would seem extremely unjust to 
increase the taxable portion. Taking the 
example just given, if an annuitant were 
to pay $10,000 for an income of $7 


a year, the insurance company would | 
probably earn, at present interest rates, | 
only a slight margin over 3% on the} 
consideration for the first year, ani 


would be obliged to make up the differ- 


ence of income out of the capital fund | 
This is the fundamental principle of an} 
In this way, the com: | 
pany has a depleting balance in the cap- | 
ital fund each year on which to eam{ 
interest income, and in a very few years} 
interest would drop far} 
below 3% of the consideration paid for} 


annuity contract. 


this earned 


the policy. 

In view of this fact, it is quite natura 
to assume that for tax purposes, the 
3% factor is excessive. It is but an 


arbitrary rate which is actual practice | 
is too high, especially with present low | 
cause 


ering interest income rates. 





Give Tax Views 


(Continued from Page 3) 


a trust should be vested in the employe 
immediately, and expressed the asso- 
ciation’s full agreement with the Treas- 
ury Department recommendation that 
there should be no discrimination in 
the type of employe allowed to partici- 
pate in such a trust, suggesting that a 
formula be evolved to simplify such in- 
clusion. The association representatives 
agreed that plans set up for the pur- 
pose of tax evasion should be discour- 
aged, They also asked the committee 
that no limit~be placed on the annual 
pension payment under such plans. 





CRIPPEN AT TAX HEARING 

L. K. Crippen, vice-president and ac- 
tuary of the Acacia Mutual Life of 
Washington, D. C., appeared before the 
Ways and Means Committee of the 
House of Representatives last week to 
speak for his own company only. He 
objected to the proposed interest formula 
of the Treasury Department and asked 
that companies be permitted to deduct 
at least the actual interest assumption 
before tax. 


GREMEL NAMED AT SAGINAW 


Arthur R. Gremel has been appointel|, 
acting manager at Saginaw by the Mat} 
ufacturers Life to succeed Gomer |.) 
Reeves, who has returned to persona | 
production. Mr, Gremel has been agency) 


assistant since December 1939 befor 


which he achieved an excellent record it) ai 
having appearel|” Miller 


every month on the company’s hono') 


personal production, 


roll. He has also qualified five consect- 


tive times in the company’s production) 


clubs. 
The Saginaw branch has twice wo 
the President’s Trophy. 


TO HEAR DR. NADLER TODAY 
Dr. Marcus Nadler of New York Un 
versity will speak before the Philade: 
phia Association of Life Underwriter 
at its luncheon meeting today, to whic 
members of the banking and trust fre 
ternity of Philadelphia have been 
vited. Local Chamber ‘of Commettt 
members will also be present. 
Nadler’s topic is “The Victory Valu 
of American Dollars.” 





y There- | 
after the entire $700 would be taxable} 


5 











GUY H. McMICHAEL DEAD AT # 

Guy H. McMichael, Sr.,  secretaty; 
Conservative Life, Indiana, died recently 
at the age of 59 after a four months 
illness. : 
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BANK INSURANCE IN CALIF. 


s Bank Life Insurance Expected 


— be Issue in Coming General 
Election This Year 
Los Angeles—Savings bank life in- 
surance, which was an issue during the 
session of the California Legislature in 
rofl, and which had been before the 


public as early as 1939, again has come 
to the fore and is causing some concern 
among the insurance fraternity due to 
the fact that a general election will be 
held this year, and due to the fact 
the scheme may be made prominent 
in the primary elections to be held in 
oe bankers here aver they know 
nothing of the scheme, and have ex- 
pressed interest in knowing just what 
bringing it to the fore now means. At 
the 1941 session of the legislature the 
banking interests joined in opposing the 
enactment of the measure then pro- 
posed, and while none of those inter- 
viewed would indicate what might hap- 
pen this year, none had a word to say 
in favor of the scheme. 

The question was brought to the at- 
tention of the public by the leading 
article on the financial pages of one of 
the local daily papers, the article bear- 
ing the by-line of the financial editor. 





Home Life Statement in 
Unusual Style, Format 


The Home Life of New York’s finan- 
cial statement to policyholders this year 
is in the form of a twelve-page maga- 
zine, in format and layout similar to 
the modern business and news maga- 
zines, and in its brief, digest style also 
similar to those kinds of magazines. 
Report of the company’s financial prog- 
ress is in the form of brief, succinct 
paragraphs with boldface heads on each 
item. Separate pages are devoted to 
“How Policyholders’ Funds Are In- 
vested,” “Factors Affecting the Cost of 
Life Insurance,” ‘Specializing on the 
3etter Risks,” etc., with a liberal use 
of charts, diagrams and illustrations. 

No company insignia, nor picture of 
the home office building is on the front 
cover. This statement has a picture of 
the typical Home Life policyholder, and 
it is to him that company officials make 
their annual report. 

The person selected to personify the 
average Home Life policyholder is a 
Washington, D. C., newspaper man, Wil- 
liam F, Arbogast who is currently as- 
signed to the House of Representatives 
Associated Press staff. Search for the 
typical policyholder began in Washing- 
ton, D. C., sa’d company officials, be- 
cause geographically Washington is the 
nerve center of our world-at-war today. 
Mr. Arbogast was selected because age, 
family responsibilities, executive position 
and insurance owned matched the aver- 
age of such figures derived from a sur- 
vey of policyholder data. 





TRAVELERS APPOINTMENTS 

The Travelers has appointed Ray L. 
Miller as field assistant, life, accident 
and Group department at Dallas; and 
Myron E. Smith in the same capacity 
at Boston. Mr, Miller previous to join- 
ing the Travelers field organization had 
been employed in Dallas successively by 
the Republic National Bank and the 
General Tire & Rubber Co. Myron E. 


_ Smith was born in North Adams, was 


graduated from Oberlin College, and, 
until coming to the Travelers, had been 
associated in a sales capacity with Hal- 
sey, Stuart & Co. in New York and Bos- 
ton, and with the Phoenix Mutual Life 


| in the latter city. 





HOLCOMBE IN MINNEAPOLIS 


John Marshall Holcombe, Jr. man- 
Life Insurance Sales Research 
Bureau, talked on “What Will Be the 
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Role of Life Insurance and the Agent 
in the War?” at a meeting of Minne- 
apolis life agents, general agents, man- 
agers and supervisors last week. He 
called the life agent a “social engineer.” 


Takes Post in Home Life 
Of N. Y. Home Office 





FRANK S. SMITH 


Frank S. Smith, since October, 1940, 
with the Pittsburgh office, Home Life of 
New York, has been appointed assistant 
manager of the company’s home office sales 
planning -division. He will be associated 
with John H. Evans, manager of the 
division, and Walter F. Merritt, Jr., as- 


FISCHER MAY CHANGE POLICY 





Iowa Commissioner May Grant Life 
Companies Extension on Farm 
Holdings; Sales Slowing 

Insurance Commissioner Charles R. 
Fischer, Iowa, has revealed that he plans 
to change his policy of not granting ex- 
tensions to life companies to hold farm 
property beyond the five-year statutory 
limit. Commissioner Fischer states that 
information reaching him shows that 
farmers are not able to buy additional 
land for their sons because they are in 
the service or defense plants, and that 
speculators cannot hire tenants or farm 
hands. Result is that adherence to the 
strict limits of the law would cause hard- 
ship to the companies. 





sistant manager, and will specialize in de- 
velopment of recruiting plans. , 

Mr. Smith joined the company in 1926 
shortly after graduating from the Uni- 
versity of Pittsburgh. Until October, 1940, 
he was unit manager of the Edward A. 
Woods agency. 


Elliot C, Laidlaw, former purchasing 
agent, Columbian National, has been 
promoted from Captain to Major, United 
States Army. 








ACCIDENT — HEALTH — HOSPITALIZATION 
FAIRBANKS AGENCY 
General Agents 
UNITED STATES LIFE INS. CO. 

In the City of New York 
80 John St.,N. ¥. BOwling Green 39-8696 


Chas. Dixon, Jr., Made Group 
General Agent, Occidental 


The Occidental Life has named as 
Group general agent Charles S. Dixon, 
Jr., widely known in Midwestern Group 
and life insurance circles. Mr. Dixon’s 
headquarters will be at Chicago. Mr. 
Dixon first entered life insurance with 
the Travelers as a field assistant and 
has served as home office Group super- 
visor, assistant superintendent of agen- 
cies, and regional Group supervisor for 
that company. He leaves this last post 
to join the Occidental. 

















CONN. MUTUAL AGENCIES ON AIR 

The V. S. Mollenauer agency, phila- 
delphia, and the Robert N. Waddell 
agency, Pittsburgh, both Connecticut 
Mutual, will conduct a “Quiz of Two 
Cities” program over KDKA Sunday, 
April 19. 





“How Do | Get 
to Bea 
(reneral Agent?” 


promoted.” 


Fort Wayne 





The answer to the LNL man who asks 
this question is found in his own Company’s 
policy—“Prove yourself worthy and be 


Opportunities aplenty, in rich, open terri- 
tory, beckon the ambitious man. 


THE LINCOLN NATIONAL LIFE 





Geared To Help Its Fieldmen 





With The Lincoln National Life he has 
full chance to show his wares as a potential 
General Agent. 
management attention on the man who can 
hire and successfully train brother life 
insurance men. 


—The Spotlight Club. 


COMPANY 


A special club focuses 


It is called, aptly enough 


Indiana 
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Metropolitan Issues 
Policyholders’ Report 


INTEREST RATE 3.44% 





EARNED 


Assets Total $5,648,000,000; Insurance in 
Force $25,400,000,000; Mort- 
gage Details 





Metropolitan Life’s report to policy- 
holders on 1941 operations is a dignified 
and attractive pamphlet of twenty-six 
pages in color. In interesting and in- 
formative text it tells the functions of a 
company in war 


great life insurance 


time and how the policyholders’ savings 
for life insurance are utilized to further 
the war effort. The report is signed by 
Chairman of the Board F. H. Ecker and 
President Leroy A. Lincoln. 

“Funds put into life insurance,” says 
the report, “are not only directly aiding 
the Government’s effort but also they 
are thereby withdrawn from competition 
for consumer goods. With supplies lim- 
ited and the demand for consumers’ 
goods unchecked, prices would normally 
tend to rise. It is to reduce the com- 
petition for commodities that the Gov- 
ernment is urging people to save. So, 
you are serving the interests of the 
country as well as protecting your fam- 
ily by putting a part of your surplus 
dollars into life insurance.” 

Government Bond Holdings 

During 1941 Metropolitan increased by 
$150,000,000 its holdings of U. S. Gov- 
ernment bonds this being about half of 
the total additions made during the year 
to its investments in securities. Total 
investments in U. S. Government bonds 
now exceed $1,214,900,000 which is close 
to 22% of all company assets. The com- 
pany, also increased its holdings of 
Canadian government bonds by about 
$21,000,000. 

Payments to Policyholders 

During the year, Metropolitan policy- 
holders and their beneficiaries received 
payments from the company _ totaling 
$567,941,000. Of this sum, $177,733,000 was 
paid in death claims. Metropolitan has 
paid claims under ninety-six policies on 
account of fatalities at Pearl Harbor. A 
total of $102,512,000 was paid to the 
owners of endowment policies that had 
matured during the year. The amount 
of dividends paid to policyholders was 
$116,420,000. While the amounts paid in 
accident and health claims and in an- 
nuities increased during the year, there 
was a decrease in the amount paid in 
surrender values, reflecting generally 
improved conditions. . 

In addition to these varied payments, 
the company added $243,669,000 to re- 
serve funds being held for payment to 
policyholders in the future. These and 
other sums paid or set aside for policy- 
holders or beneficiaries add up to a toial 
of $832,422,000 out of 1941 operations. 

Details of New Insurance 

New insurance was issued by the Met- 
ropolitan last year to the amount of 
more than two billions and during the 
vear the total insurance in force crossed 
the twenty-five billion dollar mark, with 
insurance in force at the close of the 
year of $25,400,000,000, an increase of 
$1,500,000,000 over 1940. 

New Ordinary protection issued dur- 
ing 1941 amounted to nearly $1,145,000,- 
000, while new Industrial policies pro- 
vided more than $649,000.000 of protec- 
tion to their owners. 

During the year, employes in a wide 
ariety of business concerns, through 
he cooperation of their employers, ac- 

than $218,000,000 of new 

irance. This added pro- 

1 part because some 

talled Group programs for the 

first time, in part because firms already 

aving Group plans increased the sched- 

ule of coverage for existing employes or 
added new classes of employes. 

\t the end of 1941, about 4,000 com- 
panies were providing protection for 
eal employes through Metropolitan 
srOUp insurance plans. Group life poli- 
cies provided insurance of $4,819,000,000 





LETTER OF OKLAHOMA COMM. 
Jess G. Read Warns Companies Writ- 
ing Life Insurance of State Law 
on Reinstatement 
Jess G. Read, Insurance Commission- 
er, Oklahoma, has sent letters to all life 
companies licensed to operate in that 
state, calling attention to the state laws 
relating to reinstatement of policies 
lapsed through default of premiums. Par- 
ticular attention was called to the clause 
providing that “no policy of life’ in- 
surance shall be issued or delivered in 
this state or be issued by a life insur- 
ance company organized in this state 
unless it shall at least provide in sub- 
stance as follows: ‘That if in event of 
default in premium payments, the value 
of the policy shall be applied to the pur- 
chase of other insurance, and if such in- 
surance shall be in force and the orig- 
inal policy shall not have been sur- 
rendered to the company and cancelled, 
the policy may be reinstated, within 
three years from such default, upon evi- 
dence of insurability satisfactory to the 
company and payment of arrears ot pre- 
mium with interest’.” 
Commissioner Read said that certain 
companies are attempting to attach war 
clauses to policies issued with war re- 
strictions; or to attach clauses more re- 
strictive than those contained in such 
policies, which requirements are held 
illegal in this state and will not be per- 

mitted. 





for 2,427,000 insured employes. In addi- 
tion, many companies protected em- 
ployes in case of sickness, accident, hos- 
pitalization, surgical operation, as well 
as providing a life income after retire- 
ment. 

Against the hazards of sickness and 
accident, individual and Group  policy- 
holders were protected at the end of 
1941 by Accident and Health policies 
calling for $25,997,000 in weekly bene- 
fits, and $1,634,000,000 in principal sum 
benefits. 

Earned Interest Rates 

At the end of 1941, Metropolitan as- 
sets totaled more than $5,648,000,000. The 
earned net interest rate on all invested 
funds was 3.44%. The average earned 
on all bonds and stocks was 3.22% as 
compared to 3.33% for 1940. New bond 
investments during the year were made 
at a slightly lower rate than for the 
preceding year. While the interest rate 
on mortgage investments was down 
slightly—3.99% as compared with 4.14% 
for the preceding year—the company’s 
experience in the real estate mortgage 
field was generally favorable last year. 
The company’s assets in properties ac- 
quired in satisfaction of mortgage in- 
debtedness dropped from $336,362,000 at 
the end of 1940 to $297,375,000 at the 
end of last year. The earlier figure was 
6.3% of assets, while the figure at the 
close of last year was 5.3% of assets. 
The amount of delinquent interest on 
city mortgage loans reached the lowest 
point since 1935, and on farm mortgage 
loans the lowest point since 1921. 

Sales on both farm and city real estate 
previously acquired under foreclosure 
continued to increase during the year. 
Farms sold brought $7,018,000 and city 
properties $33,290,000 or over one-third 
more than such sales in 1940, 


I.A.S.A. to Meet in 
St. Louis, April 22-24 


TWENTY - FIRST CONFERENCE 








Life, Fire, Casualty Sessions Meet at 
Same Time; Powell B. McHaney 
to Onen Convention 





The Insurance Accounting & Statisti- 
cal Association, president of which is B. 
H. Miller, State Farm Life, will hold its 
twenty-first annual conference at St. 
Louis April 22-24. Director of the life 
section is J, P. Walker, Jr., assistant sec- 
retary, Southland Life. 

Powell B. McHaney Opens Sessions 

Opening address April 23 will be by 
Powell B. McHaney, general counsel, 
General American Life, to be followed 
by that of President Miller. Other talks 
will be by L. R. Menagh, comptroller, 
Prudential, “Improvements in Insurance 
Accounting.” R. H. Matth‘as, law firm 
of Ekern, Meyers & Matthias, Chicago, 
“Taxes as They Apply to the Business 
of Insurance”; F. J. O’Leary, comp- 
troller, St. Louis Fire & Marine, “Per- 
sonnel Problems and Possible Solutions.” 

Afternoon Sessions 

Afternoon session, chairman of which 
will be Mr. Walker, will feature talks 
by G. H. Hamilton, Phoenix Mutual, 
“Due and Deferred Prem‘ums”; J. P 
Murphy, Equitable of Iowa, “Premiums 
Paid in Advance”; H. B. Hill, auditor, 
Commonwealth Life, “General Ledger 
Accounting”; C. A. Herschel, manager. 
Industrial policy department Colonial 
Life, “Debitizing of Monthly Premium 
Paying Business.” This will be discussed 
by Assistant Actuary F. W. Campbell, 
John Hancock. 

On April 24 chairman will be I. H. 
Wagner, comptroller, Business Men’s 
Assurance, and _ association’s publicity 
director. Speakers will be R. J. Lockrey, 
statistical division supervisor London 
Life, “Group Insurance”; C. S. Cadwell, 
Minnesota Mutual, “Destruction of 
Punched Cards”; George Westerman, 
Alliance Life, “Reinsurance.” There will 
be a panel discussion on “Agency Per- 
sistency” by G. L. Runyan, American 
United Life; F. C. Heidemann, tabuiat- 
ing supervisor Guarantee Mutual Life, 
and IT. W. Kimmerle, Northwestern Na- 
tional, 

Fire and Casualty sessions will be 
held simultaneously with the delibera- 
tions of the life section. Board of di- 
rectors meets April 25. - “segs ex- 
hibits will be open April 22 and April 
24. The association banquet will be the 
evening of April 2 





CASHIER VAN DOREN HONORED 

Twenty-five persons, including officers 
and members of the Mutual Benefit 
home office staff and a member of the 
company’s Newark agency, attended a 
fiftieth anniversary dinner at the Brook, 
Summit, N. J., recently in honor of John 
T. Van Doren, cashier of the company. 
Mr. Van Doren completed half a century 
of continuous service with the company 
on April 2. 

The dinner was a spontaneous affair 
arranged and attended by several of Mr. 
Van Dorven’s friends at the home office. 
During the evening George H. Bailey 
auditor of the company until his retire- 
ment in 1939, presented him with a wrist 
watch and Vice-President and Treasurer 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to scrve every need for life 


insurance. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 














Bernard L. Connor 
Secretary 


Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


Charles T. Chase 


Treasurer 
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ACCIDENT INSURANCE 
IN ITS 
ASCENDENCY 





Write for this booklet 
The PREFERRED ACCIDENT 
Insurance Company of New York 


ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 


80 Maiden Lane New York, N.Y, 


EDWIN B. ACKERMAN 
President 
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90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Ine 


Consulting Actuaries 
FRANK J. HAIGHT, President 
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Milo W. Wilder, Jr., presented a travel 
ing bag. 

Earlier in the day members of the 
Veterans Club in the home office hal 
presented a pen and pencil set to him 
and the members of his department had 
given him a pipe. 

In addition to Mr. Wilder and Mr}, 
Bailey, those who came to honor Mr 
Van Doren were: Medical Director Wal} 
ter A. Reiter, Secretary Harry H. Aller, 
Assistant Treasurers Robert C. Thot 
son, William M. Whitesell and Homey 
ie Diefendorf, Assistant Secretaries Harf 
ry H. Lucas and Eugene D. Baldwiny 
Assistant Manager of Farm Investment? 
Ira S. Hoddinott, Manager of City Mort) 
gages Milford A. Vieser, Assistant Mathe- 
maticians James R. Trimble and Har) 
W. Jones, Assistant Superintendent 0! 
Agencies G. Franklin Ream, William 
Richardson of the Newark agency, Har 
ry C. Post, Alvah B. MacChesney, Her 
ry C. Fay, Harry Albertson, Edward § 
Fishwick, James Philipson, R. G. Me 
well, Arthur A. Lesser, Nathionel ? 
Gardiner and Robert W. Thompson. 











WM. L. McLAIN MADE MANAGER 


William L. McLain has been anpointel 
manager, Pittsburgh agency, Guardia! 
Life of New York, succeeding Harry 
Snyder, deceased. 
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HEARD On The WAY 





i { Young Morris of Salt Lake 
Perl of Nephi L. Morris, secretary- 
md Pacific National Life 


surer of the L 
Utah and great-grandson of Brigham 
Young, has enlisted in the United States 
Navy. He is a graduate of University 


- of Utah, later specializing in trigonom- 
etry. ‘ ; 
Underwriters Report says that in ad- 
dition to being the great-grandson of 
Utah’s founder and colonizer, young 
Morris is also a great-grandson of Cap- 
tain W. H. Hooper who as Utah’s Ter- 
ritorial delegate to Congress eighty- 
three years ago discovered Admiral Rob- 
ley D. (“Fighting Bob”) Evans as a boy 
page working in the U. S. Senate and 
got him a Naval Academy appointment. 


Uncle Francis. 





Promoted by New York Life 


EDMUND L. G. ZALINSKI 


Edmund L. G. Zalinski, CLU, formerly 
agency organizer, Lincoln branch, New 
York Life in New York City, has been 
appointed agency director of the Murray 
Hill branch. 

A graduate of Cornell University and 
the Harvard Graduate School of Busi- 
ness Administration, Mr. Zalinski joined 
New York Life as an agent with the Lin- 
coln branch in August, 1938. He was 
appointed agency organizer of this 
branch in February, 1939. As agency 
director of the Murray Hill branch he 
succeeds Charles C. Gearhart, who has 
left for service in the U. S. Navy. 

Mr. Zalinski has taken an active in- 
terest in the Young College Alumni As- 
sociation in New York. He has been 
a consecutive club member of the New 
York Life the last three years. 





LAUER LEADS CONTINENTAL 


_The Matthew J. Lauer agency, Con- 
tinental American, New York City, was 
the company’s leading agency for March 
in both paid volume and first year pre- 
miums, 





ENDORSES ROY RAY ROBERTS 


At its meeting April 13 the Life Man- 
agers Association of Los Angeles unan- 
imously endorsed Roy Ray Roberts, 
State Mutual general agent in that city, 
and trustee of the National Association 
of Life Underwriters, for reelection to 
that position. 
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WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 
Telephone BArcley 7-3428 











Baltimore Agency Now 
Named Boynton-Darby 

FORMER BIGGS-DARBY AGENCY 

Mass. Mutual Office Changes Name to 


Permit Darby to Return to Sell- 
ing; J. W. Boynton New Head 











Effective April 15 the Biggs-Darby 
agency, Massachusetts Mutual, Balti- 
more, became the Boynton-Darby agency 
with John W. Boynton as general agent, 
according to an announcement of the 
company’s home office. 
been brought about by Mr. Darby’s ‘de- 
sire to be relieved of duties in connec- 
tion with agency management after 
twenty-five years as general agent in 
order to give more time to personal pro- 
duction and service. Mr. Darby is a 
life member of the Million Dollar Round 
Table and will continue with the agency 
as associate general agent. 

Mr. Boynton, the new general agent, 
started in life insurance in 1930 as an 
agent for the Penn Mutual, later serv- 
ing four years as head supervisor in 
Baltimore for that company. In 1934 
he was appointed general agent for the 
State Mutual and in July, 1941, joined 
the Massachusetts Mutual and was ap- 
pointed associate general agent at Balti- 
more. Mr. Boynton is a graduate of 
Johns Hopkins and was a star lacrosse 
player as a student, having been a mem- 
ber of the United States Olympic La- 
crosse Team in 1928, 


The change has 


CLIFFORD C. WIDEN’S 25 YEARS 
Clifford C, Widen, Aetna field auditor, 
with the company since 1917 when he 
joined its new _ business department, 
celebrated his twenty-fifth anniversary 


last week. Mr. Widen served in the 
Aetna’s accounts division, then was 
Boston cashier, later going in that 


capacity to San Francisco and Chicago. 
He served as home office cashier in the 
William Street office, New York City 
until 1941 when he was promoted to field 
auditor. 


Asks Insurance Bear 
More Health Costs 


OPINION OF MICH. GOVERNOR 





Governor Murray D. Van Wagoner Says 
Life Companies Should Cut Rates 
or Pay More Taxes 





Governor Murray D. Van Wagoner 
recently voiced his opinion that life com- 
panies operating in Michigan should 
either adjust their rates downward or 
defray a large part of the cost of public 
health activity, which, he stated, has 
been largely responsible for reducing the 
state’s mortality rate by 50% since 1920. 
Occasion for the governor’s remarks was 
a visit to the state public health labora- 
tories, directed by Dr. C. C. Young. 


Work of Health Department 

Dr. Young told Van Wagoner that 
the death rate in the state has been re- 
duced from 15 per 1,000 in 1920 to 10.1 
per 1,000 at present. The laboratory 
chief voiced opinion that expenditure of 
an additional $500,000 annually, doubling 
the present health department budget, 
would result in saving 10,000 lives an- 
nually and would bring the Michigan 
rate down to 8 per 1,000. Dr. Young 
attributed the results achieved in the 
past two decades to free distribution of 
serums by the state and to improved 
techniques in public health. The death 
toll from pneumonia, as an instance, he 
said, has been cut from 6,116 in 1936 to 
999 last year as a result of new discov- 
eries applied through free serum and 
drug distributions. The current death 
rate from pneumonia among male wage- 
earners, he said, is 7.1% of the cases 
compared with 30 to 35% in 1937. 

Opposing View 

Opposing the governor’s point of view 
is the consideration that premium taxes 
paid in the state by life companies al- 
ready exceed the cost of public health 
work and would finance the projected 
expanded program with a surplus left 
over. Percent of premium taxes spent 
on supervision is still among the lowest 
of any state, the surplus going into the 
primary school fund. 








THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 


This 92-year old company isnow 
prepared to write a complete 
line of Group Life Insurance. 


1. Employer-Employee Group 
2. Wholesale 


3. Associations—Labor Unions 
including civil service employees 
or teachers, state troopers and state 
police, policemen’s benevolent 
associations. 


4, Creditors Group 





RICHARD RHODEBECK 
Superintendent of Agencies 
ror Fifth Avenue New York, N. Y. 














George Lewis has been made regional 
Group manager in Texas and Oklahoma 
for the Bankers Life of Iowa. 





Ralph R. Lounsbury, President 
W. J. Sieger, Vice-President and 


Superintendent of Agencies 











NATIONAL LIFE 


Insurance Company..Montelair, N. J. 


There is a Bankers National policy to fit every 
need which, coupled with a friendly, efficient 
agency department, assures success. If you can 
measure up to the high standards of this com- 
pany, we will be glad to discuss the possibilities 


of an agency connection for your territory. 
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GLASS INSURANCE 
The new book. Casualty Insurance, by 
Cc. A. Kulp, Ph.D.. 
ance at Wharton School, University of 
Pennsylvania, published by the Ronald 
Press Co., is one of the most compre- 





professor of insur- 


hensive volumes yet written on the in- 
surance business, cons‘sts of 660 pages 
of text, and ten pages of bibliography. 

It is a revision of a former work since 
the publication of which the literature 
of casualty insurance has been greatly 
expanded. 

One of the most interesting chapters 
deals with glass insurance. Professor 
Kulp says that the art of glass making 
was known to the anc’ent Egyptians as 
there are traces of glass on mummies 
from 4000 B.C. The first commercial 
glass, however, was not made until 1 
The first American plate was made in 
1863. 

Two modern tendencies contribute to 
Archi- 
tecture demands new materials to inter- 
pret its functional objectives. Glass, be- 
cause it is light in weight, is a good in- 
sulator and lets in a maximum amount 
of sun. Whole buildings are now made 
in which outside walls are nearly all 


an ever-increasing use of glass. 


glass. Whole store fronts are of glass. 

Underwriters estimate that there is at 
least $80,000,000 of insurable plate glass 
(including automobile) in the United 
States and that $10,000,000 is broken an- 
nually. The author prints a long list 
of the need for this insurance. One 
might expect from the growing popular- 
ity of glass, the need for its protection 
and the high frequency of glass loss, 
that practically every owner or lessee 
would be insured. Moreover, glass com- 
panies usually pay losses by replacing 
glass and pride themselves on the speed 
of replacement. However, the volume of 
glass premiums is not what it should be. 
The peak was in 1925. The ratio of in- 
sured to total risk is probably no higher 
than a decade ago. 

Mr. Kulp offers two reasons for this. 
One is that the owner of the glass feels 
that the average chance of serious loss 
is not relatively great. Second reason 
ts Inherent in the glass policy itself as 
it permits the insured owner to select for 
coverage as many and as few plates as 
he chooses and he naturally chooses only 
the more exposed glass. It has been 
said that probably in no other line of 
insurance is the selection so manifestly 
egainst the company. The author says: 

This presents a variety not of under- 


insurance but of self-selection within in- 
sured rsk, situation for which there 
is no precise analogy in the whole realm 
of casualty property insurance. 

The first glass insurance policy was 
written in England before 1865. First 
in this country was written in 1867 when 
the old United States Plate Glass Co. 
began business as a mono-line insurer. 
All of the earlier glass companies with 
one exception were single-line. 





SAVINGS BANK INSURANCE UP 
AGAIN IN CALIFORNIA 

A general election will be held this 
year in California and there are indica- 
tions that savings bank life insurance 
will be injected into the fray although 
it lacks the backing of even leading 
bankers of the state. The issue is now 
raised again, although it has been re- 
jected in past years notably before the 
California legislature in 1941, in a lead- 
ing article in one of the Los Angeles 
papers signed by its financial editor. 
This paper is backing Governor Olson 
for reelection whose views on life in- 
surance are well known since he backed 
the measure before the California legis- 
lature last year. 





Glenn Griswold, former editor of Chi- 
cago Journal of Commerce, and in that 
post when it established its insurance 
page, is now directing public relations 
activities of the Conference of Alcoholic 
Beverage Industries. He has had wide 
range of experience in public relations. 

* * x 


William J. Sonnen, retired Cook Coun- 
ty manager of the St. Paul, and Mrs. 
Sonnen have returned to their home at 
Evanston, Ill., following several months’ 
stay at the Geneva Hotel at Daytona 
Beach, Fla. 

* * tk 

Harry E. Newell, one of the heads of 
the engineering department of the Na- 
tional Board of Fire Underwriters, has 
decided not to run for re-election as 
mayor of Bloomfield, N. J. He is now 
serving his fourth term and has informed 
the Republican leaders he will not be a 
candidate in the primaries in September. 
His administration has been featured by 
much progress in safety and fire pro- 
tection. 

* * ~*~ 

Raymond C. Winstead, local agent and 
vice-president of the Jacksonville, Fla., 
Insurors Association, has been elected 
president of the Little Theatre of Jack- 
sonville. 

* * * 

Edmund Fitzgerald, vice - president, 
Northwestern Mutual, has been nomin- 
ated for alumni fellow of Yale Corpora- 
tion. He is a graduate of the Class of 
19106. 





E. B. MORAN 


E. B. Moran, secretary-treasurer I[n- 
surance Advisory Council, National As- 
sociation of Credit Men, and manager 
of its central division, has been elected 
president of the Rotary Club of Chicago. 
He has addressed many insurance or- 
ganizations and will talk to the Ken- 
tucky Association of Insurance Agents 
at its annual convention in May. He 
is a member of the Advisory Board of 
the School of Business Administration, 
Pace Institute, New York City, and is 
treasurer and director of the Chicago 
Sales Executives Club. 

* * 

Thomas Norton, senior document ex- 
aminer for the California Insurance De- 
partment in the Los Angeles office, is 
joining the United States Army. 

* 


x x 
Eric Smith, formerly with the C. B. 
DeMille general agency at Seattle, has 
joined the Royal Canadian Air Force. 
ee a 


Bronson B. Gillogly, cashier of the 
Pacific Mutual Life at San Francisco, 
has entered the Bureau of Aeronautics 
of the United States Navy as a lieu- 
tenant. 

* ok 

Henry M. Paist of Paist & Noe, Phil- 
adelphia insurance brokers, is chairman 
of the communications committee of the 
Civilian Defense Council in Jenkintown, 
Pa. 

* ok * 

Frederic C. Church, Jr., of Boit, Dal- 
ton & Church, prominent Boston agen- 
cy, has been named chairman of the 
Navy Relief Society’s fund-raising cam- 
paign in Massachusetts. Mr. Church is 
also a director of the budget committee 
of the Greater Boston Community Fund 
and president of the Boys’ Club of Bos- 
ton. He was graduated from Harvard 
in 1920 and is a veteran of the first 
World War. 

* 

Russell Marston has resigned as Spe- 
cial Deputy Superintendent of Insurance 
for New York State and has been elect- 
ed president of the Lawyers Mortgage 
Corporation of this city. He became 
associated with the Insurance Depart: 
ment in August, 1933, when he was ap- 
pointed to act in an advisory capacity 
in connection with the real estate and 
financial problems being presented for 
consideration due to the fact that many 
title and mortgage companies had been 
placed in rehabilitation. 

* 


p<. ities: vice-president, Pacific 
Mutual, has been named chairman of 
the business division, Los Angeles Red 
Cross. 










William Klusmeier, Western & Sout). 
ern manager, South Bend, has. beer 
named executive chairman, U. S. war 
bond and stamp staff in that county, 

* * * # 

William E. Shiels, retired Los Angele © 
manager, Travelers, is State Property 
Officer in charge of distribution and ge. 
counting for $20,000,000 of civilian de. 
fense equipment. 

x * x 

John A. Ramsay, Connecticut Mutual 
general agent, Newark, has been ap 
pointed Middlesex County chairman oj 
the payroll allotment plan. 

x * * 


H. V. Godbold, Jr., vice-president oj 
the Richmond, Va., local agency of ] 
V. Godbold Co., has been called to the 
colors and sent to training station jin 
Maryland. Mr. Godbold was for several 
years with the Zurich office in Chicago 
before connecting with the agency which | 
is operated by his father. 

x * * 
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J. A. Blondeau, new president of the 
Fire Insurance Co. of Canada, is vice- 
president of the All-Canada Insurance | 
Federation and a member of the execu- 
tive committee of the Fire Underwriters 
Investigation Bureau of Canada. He 
began his insurance career forty years 
ago and for some time was with the 
Mount Royal Assurance Co. He joined 
his present company in 1918, 

x ok x 

George W. Finley, special agent for 
the Insurance Co. of North America 
Group, today completes thirty-five years 
of continuous service with the compa- 
nies. He is attached to the metropolitan 
department in Philadelphia. 

+ * * 


Herley S. Daily, Connecticut Mutual 
general agent, Kansas City, has been 
elected a councilman in the recent elec- 
tions there. 

x ok x 

William A. Jordan, Jr., state agent for 
the Rovyal-Liverpool “a with head- 
quarters at Richmond, is editor of 
the Cavalier Honker, offical publication 
of the Virginia Blue Goose Pond. 

* * * 

Mildred Elizabeth Ashmead, daughter 
of John Ashmead of the Phoenix of 
Hartford and Mrs. Ashmead is engaged 
to marry Lieutenant Mitchell Sherlock 
Spadone of Wolfeboro, N. H. 

* * * 


Richard B. Thompson, sales promotion 
manager, Mutual Benefit, is taking a 
prominent part in the local defense ac- 
tivities of Montclair, N. J., as chairman 
of committee on public education. He 
is now shaping up a handbook for the 
Montclair Defense Council which will 
embrace all of its activities. Also, he 
is making addresses on protection against 
incendiary bombs. 

* * * 

Nomson Stine Eckert of Miles L. Eck- 
ert & Son, Allentown, Pa., an agency 
nearly 100 vears old, has qualified as a 
lieutenant in the United States Navy 
and expects soon w be called to service. 
The agency represents some of the out- 
standing companies in the _ insurance 
business. 

* * ok 

Arthur E. Braun, president, Reliance 
Life, has been named chairman of the 
United Service Organization campaign 
to raise $32,000,000 in Pennsylvania. 

* * * 


Sir Francis Norie-Miller, governor and 
chairman of the General Accident, re: 
cently celebrated his eighty-third birth 
day. 

* * x 





John E. Jones, former president, First 
National Assurance, Kansas City, is now 
in charge of the sale of a new family 
— contract for the National Fidelity 
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Colonel Howard To Be Marshal of 
4 ” 

Hartford’s “On to Victory” Parade 

Colonel James L. Howard, vice-presi- 
dent of the Travelers, has been appoint- 
ed marshal of the “On to Victory” pa- 
rade which will be held in Hartford on 
May 12. His selection as parade mar- 
shal was made by a committee of Hart- 
ford generals and colonels. 

Colonel Howard is one of Hartford’s 
outstanding soldiers of the first World 
War. He is holder of the Distinguished 
Service Cross and Croix de Guerre and 
is a member of the Legion of Honor. 
His military experience began in 1898 
when, after graduation from Yale, he 
served with Battery A, Connecticut Vol- 
unteer Artillery. Later he was adjutant 
of the First Connecticut Infantry and in 
1911 when Troop B Cavalry was organ- 
ized he became its commander. He 
served as a major on the Mexican bor- 
der in 1916 and a year later took com- 
mand of the cavalry troops that soon 
afterwards became the 10Ist Machine 
Gun Battalion. It was that unit which 
he commanded in France until he be- 
came machine gun officer on the staff 
of Major General Clarence R. Edwards. 
Later, he was made an assistant chief of 
staff. He 


was wounded in action in 
July, 1918. 
Colonel Howard has been with the 


Travelers since 1898 and is a director as 
well as a vice-president. 
x ok * 


Insurance Session of U. S. Chamber 
April 28 

Problems of adapting insurance to war- 
time requirements and conditions will be 
one of the principal topics of discussion 
before the thirtieth annual meeting of the 
Chamber of Commerce of the United 
States, to be held in Chicago, April 27-30. 

A feature of America’s major annual 
business convention will be the insurance 
session, where leaders from the fields of 
Insurance supervision and education and 
the insurance buyer will analyze questions 
arising from the national emergency. The 
session will be staged following a special 
Insurance luncheon to be held Tuesday, 
April 28, at the Stevens Hotel. . 

Presided over by John L. Train, presi- 
dent, Utica Mutual, and chairman of the 
National Chamber’s Insurance Committee, 
the forum will be addressed by Paul F. 
Jones, Director of Insurance of the State 
of Illinois, on “Insurance Supervision un- 
der War Conditions”: Reginald Fleming, 
surance manager, Commonwealth and 
Southern Company, on “Industry’s New 
Insurance Problems,” and Dr. S. S. Hueb- 
ner, Wharton School of Finance and 
Commerce, University of Pennsylvania, 
whose topic will be “The Future of In- 
surance.” 

“Let’s Get It Done!” 
With that resolve firmly in mind, more 
than 3,000 of the nation’s business and 
industrial leaders, charged with the urgent 
responsibility of speeding and increasing 























war production, will be on hand in Chi- 
cago for the event. 

Representing 1,700-odd chambers of com- 
merce and trade and industrial associations 
in 1,200 American communities, the dele- 
gates will be addressed by an impressive 


roster of Federal and private industry 
speakers, as revealed in a tentative pro- 
gram made public April 10. 

Among the speakers listed are Joseph 
B. Eastman, director, Office of Defense 
Transportation; Captain Edward V. Rick- 
enbacker; D. G. McKenzie, president, Ca- 
nadian Chamber of Commerce; J. W. Fol- 
lin, managing director, Producers Coun- 
cil, Inc.; Albert W. Hawkes, president 
of the National Chamber and a National 
War Labor Board member; Major Ben- 
jamin H. Namm, national chairman of the 
Retail Advisory Committee to the U. S. 
Treasury; Howard A. Gray, acting di- 
rector, Office of Solid Fuel Coordination ; 
Milo Perkins, director, Board of Economic 
Warfare, and other national authorities. 

Over-all purpose of the meeting will be 
three-fold: to determine how best to speed 
up industrial output in order to win the 
war; to set up national wartime policies 
for business; to plan for peace. 

War work of business men’s organiza- 
tions will hold the attention of delegates 
on the opening day, listed under the gen- 
eral heading of “Organization Day.” 
Scheduled to be heard, among others, at 
the morning session are D. W. Kimball, 
president of the Associated General Con- 
tractors of America; John W. Galbreath, 
chairman of the housing committee, Co- 
lumbus, Ohio Chamber of Commerce, and 
Femor S. Cannon, president, U. S. Savings 
and Loan League. The afternoon session 
will feature Mr. Follin, who will speak on 
“Conserving Critical Materials.” 

Presented during the afternoon of the 
meeting’s initial day will be awards of 
merit to cities that have notably contributed 
to the prevention of fires and the preserva- 
tion of health. Wartime conditions accent 
the importance of this vear’s presentations. 

Final feature of “Organization Day” 
will be the annual International Chamber 
Dinner, to be addressed by J. P. Cond- 
liffe of the economics department of the 
University of California on “The World 


of the Future”; Barclay Acheson, roving 
editor of Readers’ Digest, and Mr. Mce- 
Kenzie, the Canadian representative. Part 


of this program will be broadcast by a 
national network and relayed to a world- 
wide audience by shortwave _ station 
WRUL, Boston. 

“Production” is the caption for the sec- 
ond day of the meeting. Albert W. 
Hawkes, National Chamber president, will 
deliver the keynote speech, addressing a 
general session on “Unity for Action.” He 
will be followed by Major Benjamin H. 
Namm, a director of the National Cham- 
ber and one of the country’s outstanding 
merchants, whose subject will be “Supply- 
ing the Home Front.” 

Forums to be staged Tuesday afternoon 
will respectively center on discussions of 
the world’s economic position, fuels and 
metals in winning the war, expediting war 
production and insurance and the war. 
Among the speakers programmed, other 
than insurance authorities, are Economic 
Warfare Board Director Perkins; J. B, 


Thomas, director, Argentine Export Cor- 
poration; J. Howard Marshall, chief coun- 
sel, Office of Petroleum Coordinator, on 
“The Outlook for Petroleum Products,” 
and Fuel Coordinator Gray on “What 
About Your Coal Pile?” 

Captain Rickenbacker will present his 
views on “How to Win the War” before 
a dinner to close the meetings second day. 

Wartime adjustments of business and 
industry will come up for specific consi:- 
eration on Wednesday. “Price Controls 
and Rationing” and “Management and La- 
bor” are among the subjects to be dis- 
cussed at the morning general session. 
Afternoon forums will be occupied with 
analyses of retailing and wholesaling in 
wartime; taxes in the war; Federal con- 
trols on agricultural marketing, and trans- 
portation problems of the emergency. 
Principal speaker to appear before the last 
mentioned forum will be Defense Trans- 
portation Director Eastman. 

The fourth and last day of the meeting 
will offer addresses by prominent Federal 
officials on ocean shipping, Government 
finance and farm production. 

* * * 


William Marshall Bullitt Law Firm 
130 Years Old 


There is special interest for insurance 
people in the news that the Louisville 
law firm headed by William Marshall 
Bullitt, noted insurance lawyer, has con- 
solidated with another prominent legal 
office in that city. Mr. Bullitt’s firm, 
3ruce & Bullitt, was founded 130 years 
ago by his grandfather. The firm with 
which it now consolidates has been 
Crawford, Middleton, Milner & Seel- 
bach. The new firm name will be Bul- 
litt & Middleton. 

The Middleton offices now on the 
eleventh floor of the Kentucky Home 
Life Building, will be moved to the 
seventeenth floor, and the merged firms 
will occupy all of the seventeenth floor 
and part of the sixteenth. The new firm 
includes sixteen partners and three as- 
sociates. The partners are William 
Marshall Bullitt, Charles G. Middleton, 
William W. Crawford, Charles W. Mil- 
ner, Leo T. Wolford, Louis Seelbach, R. 
Lee Blackwell, Eugene B. Cochrane, 
George W. Norton, Jr., Malcolm Craw- 
ford, Thomas W. Bullitt, Charles G. 
Middleton, Jr., Francis T. Goheen, B. 
Hudson Milner, Donald Q. Taylor and 
Hubert T. Willis. Associated also are 
Edwin G. Middleton, H. Lyne Smith, 
Jr., and Howard O. Huhn. Donald Q. 
Taylor is a son of Charles G. Taylor, 
Jr., second vice-president of Metropol- 
itan Life. 

Six in the group, Norton, Thomas 
3ullitt, C. G. Middleton, Jr., Edwin Mid- 
dleton, Smith and Huhn are in the 
armed services. 

The law libraries, among the largest 
and finest in the state, will be merged 
and duplicates sent to a state law school. 

The oldest record in the office is a 
parchment license to practice law, dated 
December 1, 1812, and issued to William 
C. Bullitt, grandfather of William Mar- 
shall Bullitt, and great grandfather of 
William C. Bullitt, former U. S. Am- 
bassador to Russia and France. 

Both senior members of the new law 
firm are Republicans. Mr. Bullitt was 
a former chairman of the Board of Safe- 
ty and was U. S. Solicitor General of 
the United States during the Taft ad- 
ministration, and is said to have argued 
more cases in the U. S. Supreme Court 
than any other living American lawyer 
except John W. Davis. 

Former chairman of the Republican 
City and County Executive Committee, 
Mr. Middleton was chairman of arrange- 
ments for Wendell L. Willkie’s Louis- 
ville appearance in the last Presidential 
campaign. 

William C. Bullitt, who was licensed in 
1812, was temporarily disbarred once for 
dueling. He was a member of the State 
Constitutional Convention in 1849. His 
son, Joshua F. Bullitt, was chief justice 
of the Kentucky Court of Appeals, 1861- 
1865. 

The Middleton firm was the outgrowth 
of firms established in Louisville by Wil- 
liam F. Barrett and John W. Barr, later 
a Federal judge in 1854, and Martin 
Bijur in 1856. 
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Reorganizing Philadelphia Agents 
Association 

The Philadelphia Insurance Agents As- 

going to be rejuvenated. It 

A com- 


sociation is 
has been inactive for some time. 
mittee of Philadelphia agents and brokers 
is now active in the reorganization. Chair- 
man of the reorganization group is John 
W. Doriss of Doriss & Smith. Secretary 
is William Harkness, Peyton 
& Bishop. 

Agencies back of the drive to make the 


Bishop of 


association a live-wire proposition are 
among the leading ones in the city. Brok- 
ers will be eligible for membership and 


title will be changed to Insurance Agents 


and Brokers Association of Philadelphia 
and Suburbs. 
United States Review says: “The war, 


with its attendant problems, many of which 
involve insurance, has called for aggressive 
and thoughtfui action by insurance agents 
and their organized groups. To partici- 
pate more effectually in this work a num- 
ber of agents felt the necessity for the 
rejuvenation of the Philadelphia associa- 
tion.” 
* cad * 
> 
Babson Wants Bowers’ Book 

Frederich W. 
president, Insurance Co. of 
Hartford now residing at Babson Park, 
Fla., and author of “Sailor Jim” has re- 
ceived a letter from Roger W. Babson, 
nationally known statistician, requesting 
three copies of the book, saying: 

“T am interested in the 
story and especially in the frontispiece 


Jowers, retired vice- 


Phoenix 


very much 


reminds me of the sailing 


days at 


drawing. It 
saw in my boyhood 
Gloucester, Mass. I want one copy for 
myself, one for the Mayor of Gloucester 
and one for the public library at Glou- 
cester.” 

Friends of Mr. Bowers will be glad 
to learn that he has recovered from a 
recent illness and has returned to his 
home from a Tampa hospital. 

*- +s. % 


ships I 


Retires at 85 
For years an interesting character in the 
insurance business, G. W. “Ben” Harrison 
retired. He was 


Marsh & Me- 


of San Francisco, has 


on the engineering staff of 


Lennan and had reached the age of 85 
when he decided not to work any more 
That retirement was on April 1. He is 


the father of E. W. Harrison, vice-presi- 


dent and city department superintendent 
for Edward Brown & Sons at San Fran- 
cisco, 

Underwriters Report says: “He was ‘a 
genuine insurance veteran who had had 


colorful career. He has a host of 
who are all wishing him the 
in his well-earned leisure.” 
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C. U. A. Lowers Rates 
And Broadens Policy 


EFFECTIVE IN ONTARIO NOW 
Rates Down 10 to 25%; Fire Form In- 
cludes Rental Income; Basic Sup- 
plemental Rate Cut in Half 








Downward revisions in dwelling rates 
of 10 to 25%, plus broad revisions in 
form of coverage, were announced Tues- 
day by the Canadian Underwriters As- 
sociation. This move is the result of a 
special general meeting held by the 
C.U.A. in Montebello in February and 
covers the Province of Ontario alone. A 
similar announcement is expected to be 
issued shortly for the Province of Que- 
bec for which a committee, similar to 
that formed for Ontario, was named to 
draft revisions in rates and policies. 

The official announcement issued by 
the C.U.A. reads as follows: 

“The Canadian Underwriters Associa- 
tion announced that the cost of fire 
insurance on dwellings in Toronto has 
been substantially reduced. The cov- 
erage given by the regular fire insur- 
ance policy has been broadened as fol- 
lows: 

“]—Tnsurance on the main building has 
been extended to include subsidiary 
buildings on the premises, such as gar- 
ages, etc. 

“2__Insurance on the main building in- 
cludes also loss of rental income. 

Contents Insurance Extended 
3—Insurance on contents of dwell- 
ing is extended to include property of 
insured or any member of his family 
while temporarily located anywhere in 
Canada, the United States or Newfound- 
land. 

“4-Insurance on contents extends to 
personal effects of guests and servants. 

“S—Coverage is given for additional 
living expenses resulting from fire. 

“Basic rate for the supplemental cover 
has been cut in half and the standard 
coverage against windstorm, smoke dam- 
age, riot and explosion will now include 
war risk (Form No. 1) covering dam- 
age by sabotage, impact by aircraft, etc., 
for which an extra premium was for- 
merly charged. 

“Based on a careful study of condi- 
tions in various parts of the province 
and having in mind the general experi- 
ence over a term of years, an extensive 
revision of rates has been made. This 
has revealed in many cases of reduc- 
tions ranging from 10 to 25%. 

“The broader cover and the lower 
rates mean that the insured will be able 
to get considerably broader protection 
for the same or less cost than was 
charged heretofore for fire cover only. 
It is believed that the new form is the 
broadest general cover for dwelling in- 
surance in use on this continent. 

“The new rates and forms now pub- 
lished for dwellings are the beginning of 
an aggressive and progressive program 
being undertaken by the Canadian Un- 
derwriters Association and it is under- 
stood that other rate revisions will be 
announced shortly. 

“This action of the Canadian Under- 
writers Association is the result of the 
appointment of an Ontario committee at 


“a 


a recent general meeting of the associa- 
tion at which a proposal to suspend 
rate 1 rules was negatived.” 


MARCH FIRE LOSSES DECLINE 

Fire losses in the United States in 
March are estimated to total $30,505,000 
by the National Board of Fire Under- 
writers. This compares with $31,471,000 
in March, 1941, and with $29,788,800 in 
March, 1940. 


Conn. Bars Personal 
Property Floaters 


BLACKALL STATES POSITION 





Connecticut Commissioner Says He Will 
Not Let Down Bars During Pres- 
ent Emergency of Nation 

In a letter to President Edwin J. 
Cowles of the Connecticut Association, 
Commissioner Blackall of Connecticut 
says that he will not permit the writing 
of personal property floater in his state, 
at least while the war is on. His let- 
ter follows: 

“T have given considerable thought to 
the request of the Connecticut agents 
for permission to write the personal 
property floater in Connecticut. Our 
study indicates that generally speaking 
this policy is written throughout the 
country except in the Eastern Under- 
writers Association territory, although 
it is not as yet written in Michigan. 
Recently in the E. U. A. territory, 
Rhode Island, Vermont and Maryland 
have approved the policy. It has sev- 
eral things to commend it. The chances 
are that if we were in normal or peace 
times I would probably approve it. It 
is not a simple policy, however, and in 
view of the comity between states a 
question would arise on its approval as 
to what companies should, in fact, write 
it, and should we let the casualty com- 
panies, with authority under charter, 
write it. In other words, has the time 
come to let down the bars in underwrit- 
ing classifications? There, again, I think 


(Continued on Page 44) 


N. Y. Fire Policy War 
Clause Again Changed 

THIRD PRINTING OF BILL MADE 

Insurance Department Hopes Measure 


Can Be Passed; Lucas Comments 
Upon War Restrictions 





The New York Insurance Department 


is still hopeful that the state legislature 
will pass the proposed revised standard 
fire insurance policy bill at the current 
session, which is scheduled to adjourn 
at the end of next week. Deputy Super- 
intendent Edward McLoughlin was in 
Albany this week seeking to secure 
favorable action in the state Senate and 
Assembly. 

The much-discussed war risk exclusion 
clause in the revised policy was changed 
again this week and a third printing of 
the bill was made. The latest revision 
reads as follows: “This company shall 
not be liable for loss by fire or other 
perils insured against in this policy if 
such loss is caused, directly or indirectly, 
by operations of military, naval or air 
forces.” 

Under this wording insurance com- 
panies apparently would not be liable for 
losses caused by the so-called “friendly” 
actions of armed forces, as well as losses 
occurring directly as the result of armed 
forces engaged in combat. A clear in- 
terpretation would await court decisions. 


Other provisions of this revised policy, 


which would become effective January 
1, 1943, meet with the approval of com- 
panies and producers. 

Julian Lucas, head of Davis, Dorland 
& Co., large New York insurance brok- 
erage firm, who has taken a deep and 
constant interest in revision of the fire 
policy, still opposes the war risk ex- 
clusion clause as revised last week by 
the New York Department. He says it 
is serious to change a war risk clause 
during a war in one state and leave 





The sale of 
COMMERCIAL ACCOUNTS 
made easier! 


Made easier, we mean, for P. F. & M. Agents. 


March and April promise to be banner months 


for these insurance men. 


For, since late in Feb- 


ruary, a mighty practical, down-to-the-ground Sell- 
ing Kit on Mercantile and Financial Institutions has 
been in their hands, richly supplementing their 


own ability and energy. 


All through 1942 our agents will continue to sell 
by pre-arranged plan. Always a specific target... 
and the sales ammunition needed to hit it often. 
Other agents can learn precisely how helpful the 
plan of Organized Selling really is, by getting in 


touch with us. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1600 Arch Street 


Philadelphia 


Service Offices located in principal cities. 
Complete nation-wide Insurance Facilities for 
Agents and Brokers 








Harry Austin to Retire; | 
Ugo Guerrini Successo; 


Harry Austin is retiring as general 
manager of the American Foreign Ip. 
surance Association after thirty yen 
in insurance and twenty-three Years | 
with A.F.LA,, effective June 30. Ugo! 
IK. Guerr'ni, former European man-| 
ager of the association, will succeed | 
Mr. Austin as general manager, Man.| 
ager will be L. C. Irvine, formerly 
assistant manager, and Leon 
Doman has been advanced to general’ 
counsel. F. E. Vincent continues as: 
assistant manager. 








nolicvholders of other states a broader 
form of coverage under policies now jn 
use. 

“Friendly” Operations Now Covered 

“Tt is generally conceded that ‘friend- 
ly’ operations of military forces as dis- 
tinguished from ‘hostile’ — operations 
would be included within the coverage 
of the present New York policy pro- 
vided the loss was not the result of 
‘hostile’ operations,” says Mr. Lucas. 

“If a military airplane crashes and 
sets fire to a building and the crash 
was due to a mechanical breakdown, 
thus, under our present policy, the fire 
loss that resulted would be covered 
just as it would be covered in case of 
a private plane. 

“Tf a private automobile, through a 
mechanical breakdown of its steering 
apparatus crashes into a building and 
causes a fire, the loss is within the coy- 
erage of the present policy. It is held 
likewise by many that, if a similar acci- 
dent happens to an Army or Navy truck 
and it crashes, the fire loss that followed 
would be within the coverage of the 
policy provided that it was not engaged 
in hostile operations, 

“Further, there are many types of 
losses which might occur from military 
displays, parades and other so-called 
‘friendly’ operations, entirely separate 
and distinct from any ‘hostile’ opera- 
tions that are held to be within the 
coverage of the present standard fire 
policy, and losses are being paid thereon, 


Defense Plant Protection 


“It should be noted that practically 
all of our great defense plants have an 
extended coverage endorsement, and 
that if a bomb were accidentally dropped 
from a military plane on any of these 
plants, both the explosion and the fire 
loss would be covered and most of these 
plants are written for a period of three 
years.” 


Companies and RFC 


Confer on War Damage 


Advices from Washington this week 
indicate that the RFC has not completed 
its plan for operation of the War Dam- 
age Corporation. Fire insurance inter- 
ests and Jesse Jones, Secretary of Com- 
merce, are working on the details. Mr. 
Jones says there is still plenty of time 
to complete the plan before the final 
deadline of July 1. 

Insurance company executives met 
with representatives of the RFC in New 
York City over the last week-end and 
it is reported that the companies have 
modified their position with respect to 
accepting war risk liability by express- 
ing a willingness to assume some of it. 
They are understood to have proposed 
that certificates to be issued would be 
those of the WDC. 

The plan presented is said to call fot 
the companies getting 10% of the pre: 
miums and assuming 10% of the liability 
on the first $200,000,000 of liability un- 
derwritten. On all liability over $200,- 
000,000 the plan is said to suggest that 
the WDC pay all losses and receive all 
premiums. It is reported that the RFC 
feels the companies should be willing to 
accept a total of more than just 10% 
of the first $200,000,000, as that would 
limit their maximum war liability to 
$20,000,000. 
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Insurance and the World War 





Arthur E. Morgan’s Address as President of Insurance 
Institute of London 


Arthur E. Morgan, president of the In- 
surance Institute of London and general 
manager of the London Assurance, dis- 
cussed a wide range of important subjects 
in his address before the annual meeting 
of the institute. Because of the general 
interest in the problems considered The 
Eastern Underwriter is publishing the ad- 
dress in full Part II of which appears m 
this issue as follows: 


No. 2 


I would like to say just a word about 
nationalization, which one hears _fur- 
tively mentioned now and again. How 
can you nationalize the international ? 
Insurance is something which is indigen- 
ous to this country. Its greatest devel- 
opment on a world-wide basis has taken 
place in this country, and we still main- 
tain, despite the war, a preeminent posi- 
tion in the business. To talk of nation- 
alization is to talk without knowledge. 
Can it ever be imagined that in this 
country any government at any time 
would be so bereft of intelligence as to 
tell the rest of the world that for the 
future we do not propose to transact 
the business of insurance outside this 
country? That is what nationalization 
means. Whose interests would be served 
by any such attitude? Certainly not 
the economic fabric of this country. 

The large British insurance offices 
have carried British insurance to every 
corner of the earth. Lloyd’s is known 
wherever the business of insurance is 
transacted, and quite apart from what 
are familiarly known as the non-marine 
sections of the business, have the advo- 
cates of nationalization ever paused to 
consider the marine situation as such? 

For myself, I do not even view this 
aspect of British insurance as represent- 
ing a nettle which has to be grasped— 
it is just a bogy to be exploded. 

I would be the last to say that there 
are not possibilities for the reform of 
the insurance structure from within, sim- 
ilarly as a would say these reforms pro- 
ceed apace as we accommodate ourselves 
to changing conditions, but what I would 
say, and most emphatically, is that if 
this country is to be rightly concerned 
—as of necessity it must be—with post- 
war reconstruction problems, it must 
with equal necessity be concerned with 
not only the preservation, but the de- 
velopment, of a business which is respon- 
sible for invisible exports. 


A Changing World 


_Just now we see a changing world. 
Economic reorientations are taking place 
—some of them impelled by military 
necessity. The world tomorrow, as it is 
today, will be looking for economic se- 
curity, and when one says the world, one 
means every part of the world. There 
can be no solution of world problems 
unless economic facts are frankly faced, 
and the first facing of them which | 
should like to see evidenced would be 
the setting up of an Inter-Allied Eco- 
nomic Council. If it be worth our while 
—as unquestionably it is—that we and 
our Allies should pool resources in order 
that we may successfully prosecute the 
war, there can be no denying the fact 
that that same pooling of resources is 
of paramount importance in the peace 
period, so that we may maintain that 
peace. To. me it is an essential part of 
our war aims that we should proclaim 
now on broad lines that in the post-war 
period it is the intention of ourselves, 
with our Allies, to see that economic 
necessity is recognized wherever it may 
arise, and shall within the means of our 





joint resources be served. To impose 
sanctions after an event is not a cure, it 
is an aggravation of the evil—that has 
been proved in the case of Italy—but to 
allow each nation freely to develop in a 
manner ensuring that the development 
and the access to materials permitting 
it, is concerned only with peaceful de- 
velopment, gives a basis which is not 
only right and proper to economic re- 
orientatfon, but is absolutely essential if 
we are to be secure from war. 

The period from the commencement of 
the last war in 1914 right up to now, ac- 
centuated in each war period by war it- 
self, has witnessed a great advance of 
what may be conveniently termed 
cial legislation.” The advance in many 
directions was overdue, and should have 
been made sooner. We should cease 
to have a position where what is rightly 
due has to be wrested from him who 
possesses. President Roosevelt in his 
second inaugural address said that heed- 
less self-interest was always known to 
be bad morals, and now we know it to 
be bad economics. When we talk of 
post-war reconstruction, we cannot, as 
insurance men, talk of it in some de- 
tached way as if it is something with 
which we are not concerned; our job is 
not only to adapt ourselves to it as it 
arises, but to take our part in initiation. 
We have a part to play, and one essen- 
tial which cannot be over-emphasized is 
that British Insurance cannot afford the 
extravagance of two voices. Should 
there be a difference as between com- 
panies and Lloyd’s, that difference 
should be ironed out as between those 
two entities, and when British Insur- 
ance speaks, it should speak authorita- 
tively, and on behalf of the whole of 
British Insurance interests. Further- 
more, it should not be expected of the 
Government that in its endeavors to 
ascertain the views of the insurance 
market, it should have to look to two 
places, and then make the reconciliation 
of two viewpoints as part of its burden, 
granted such reconciliation is necessary. 

Suggests Joint Standing Committee 

When I had the privilege of address- 
ing this Institute in February, 1937, I 
said that “I should like to see something 
in the nature of a joint standing com- 
mittee of the responsible entities in our 
business delegated on the company side 
by the British Insurance Association, 
and on the Lloyd’s side by two or three 
or more responsible underwriters, so 
that there would always be,—not neces- 
sarily for continuous activity, but al- 
ways in existence—machinery to be used 
whenever necessity demanded it.” That 
was a thought uttered in the days of 
peace. Since then war and all that it 
brings with it is upon us, and we have 
found that in many matters concerning 
insurance it has been absolutely indis- 
pensable to set up joint committees em- 
bracive of all interests such as I have 
referred to earlier. They represent to 
me a step in the right direction, but 
only a step. This business of ours is 
firstly a national necessity, contributing 
to national exchequer needs. Its preser- 
vation as an entity, and its consequent 
development, depends almost exclusively 
on how far it can be unified. The post- 
war reconstruction period is going to 
ask much of us. Through some such 
organization as an inter-allied economic 
council, to which I have already re- 
ferred and on which I take the view 
that insurance should be directly inter- 
ested, we are probably going to see 
either a series of unilateral or multi- 
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lateral agreements—call them trade 
agreements if you will, but in my view 
they are going to have a greater sig- 
nificance than is implied by just the 
word “trade.” These agreements, whether 
they be arranged through the auspices 
of some such council or otherwise, are 
going to concern the business of British 
insurance vitally. 

Lloyd’s and the companies operate in 
separate ways, but the differentiation is 
in method and not in principle. I can- 
not believe other than that the desires 
of each entity are that for this country 
there shall be achieved the most. That 
requires a long view, ignoring imme- 
diate gain in some instances, and achiev- 
ing it in others, but we should have a 
settled policy in regard to principles, 
and the whole market should subscribe 
to it. Year in and year out, in season 
and out of season, I will never forsake 
the advocacy of the creation of a piece 
of machinery that shall unify the mar- 
ket, and which can speak authoritatively 
for the market in a way such as has 
never existed before, because necessity 
has not so strongly existed as it will do 
in the post-war period. We are a na- 
tional asset, and our first duty as an 
industry is so to conduct ourselves that 
we first discharge that primary liabil ty. 
Some such committee as I have in mind 
could have as alternating chairman, say, 
the chairmen for the time being of the 
British Insurance Association and 
Lloyd’s, or could have joint chairmen 
belonging to both sections, but which- 
ever way it may be achieved, there is in 
my view absolute necessity that it should 
be achieved. 

I would remind you that while the 
development of Lloyd’s is dissimilar in 
some ways from that of companies, 
some of our friends at Lloyd’s operate 
in both spheres, certain Lloyd’s institu- 
tions being definitely associated with in- 
surance company interests of their own 
creation and exclusive proprietorship. 
Maybe that is the bridge at the half- 
way of which both interests can meet. 


The Marine Market 


There is no question in my mind as 








to the impossibility of any position be- 
ing reached whereby Lloyd’s and the 
companies would agree either as to rates 
of premiums to be charged or commis- 
sions to be accorded. I doubt whether 
anyone would be unwise enough to seek 
any such arrangement. I have no such 
thought; but in thinking of the unifi- 
cation of interests as it is concerned 
with the subscription to common princi- 
ples, I cannot help but consider what 
has been achieved in the marine mar- 
ket. We are apt—at least those of us 
are who have spent most of our time 
on the non-marine side of the business 
—to consider that the marine section is 
a heterogeneous mass of individualistic 
underwriters, each acting independently 
of the other, and by virtue of that in- 
dividualism, some successfully, and 
others the reverse. That is far di- 
vorced from the facts. It is true that 
in their various combinations and un- 
derstand’ngs the marine market has had 
its difficulties, but for all that there is 
a large volume of co-operation existing, 
as is evidenced by the Joint Hull Com- 
mittee, and the various understandings 
that have been come to during this 
period of war-time underwriting, which 
prove conclusively that association is 
not only possible and highly desirable, 
but absolutely essential. 

It imposes no strain on the imagina- 
tion, having regard to past experience, 
to visualize that the future is not to be 
without legislative tendencies which will 
be concerned with the reconstruction of 
insurance activities overseas, and proba- 
bly of a total or semi-monopolistic na- 
ture. It should and must be part of the 
duty of any post-war reconstruction or- 
ganization, governmentally created, or 
created in an advisory capacity by pri- 
vate interests assisting Government, to 
see to it that in the planned economy 
to which we all look forward, those 
countries able to serve, and in whatever 
direction they are able to serve having 
the qualities essential to that service, 
shall have their place in their special 
spheres. Any committee, therefore, set 
up in this country should be embracive 
of all interests, and prominently repre- 
sented on such a committee should be 
those interests concerned with invisible 
exports such as banking, shipping and 
insurance. 

Ministry of Economic Warfare 

A great deal of valuable information 
is being gathered during this period of 
war by the Ministry of Economic War- 
fare, and it is my hope that a Ministry 
such as this whether it be associated 
with the Board of Trade or not, should 
be maintained in existence, and carry 
on its good work during the post-war 
period. It should be a permanent part 
of government in this country. There 
is more in this matter of economics than 
is concerned in the implications of the 
title “Department of Overseas Trade.” 
If we should have something in the 
nature of an _ Inter-Allied Economic 
Council, all nations presumably—and I 
mean those also who are our enemies 
today—will be concerned in like manner 
to see that the virtues of peace are un- 
assailable, and the vices of war have 
not the capacity to attack. In short, it 
is our job to see that democracy is made 
safe for democrats. We must be as 
willing during the post-war period to 
work to preserve as we are now willing 
to protect. 

Disintegration is taking place. War’s 
impelling necessities are forcing it upon 

(Continued on Page 35) 
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Forshay Pledges Full Cooperation 
In Handling War Damage Business 


President of National Association in Administration Report 
Also Discusses Casualty Agreement, Tax Equalization, 


Graded Expenses, Branch Offices, War Problems 


Problems arising out of the war rub- 
bed shoulders with those of many years’ 
standing in the report of the administra- 
tion presented by President R. W. For- 
shay at the first general session of the 
convention of the Nat onal 
the Hotel Pennsylvania 


President 


mid-year 
Association at 


Tuesday morning. Forshay 
stated the position of the National As- 
sociation on the war damage protection 
situation and then reviewed subjects 
which have engaged the attent‘on of the 
national officers and executive commit- 
tee members since the 1941 annual con- 
vention at Kansas City. These matters 
included the V-Plan for Insurance, tax 
equalization, graded expenses, the cas- 
ualty and surety countersignature agree- 
ment, branch offices and threats to the 
American Agency System resulting from 
Government insurance transactions. 

In order to clear up some m sunder- 
standings with respect to the war dam- 
age situation President Forshay stated 
at the outset of his report, “that at no 
time or place have the officers of the 
National Association ever stated or 
much as intimated that the insurance 
companies—all of them—should not have 
a part, and a large and substantial part, 
in the work and activity of the War 
Damage Corporation. Every statement 
made by any person in authority in the 
National Association, before, at the time 
of, and since filing our memorandum with 
the War Damage Corporation, has sug- 
gested, or urged, or insisted on the com- 
panies having a full, responsible and 
complete proper place in the whole en- 


SO 


terprise, insofar as they were willing 
io accept such place. Let there be no 
further misunderstanding about this. 


Operation of War Damage Corporation 


“We believe that the operation of the 
War Damage Corporation can be 
handled most effectively by the insur- 
ance industry. We believe that the in- 
dustry is ready and desirous to under- 
take this task as a patriotic responsibility 
on a non-profit basis. We believe that 
insurance companies, agents and brokers 
can combine to render a_ particularly 
distinguished and vitally necessary serv- 
ice in the present great emergency. We 
believe that through a proper coordina- 
tion of the services and abilities of all 
branches of insurance the most efficient 
and economical operation possible can 
be accomplished. 

“So believing, the National Associa- 
tion stands ready cooperate fully 
with other branches of the business in 
the perfecting and execution of a prac- 
tical plan properly to make available the 
protection to American property owners 
desired and authorized by the Congress 
of the United States.” 

Following are extracts 
ministration report: 


to 


from the ad- 


V-Plan for Insurance 
“Rarely, if ever before in the history 
rance business, has there been 
dynamic a call to action as 
embodied in the theme of our last 
annual convention. Offered the in- 
dustry of insurance as an inspiration for 
a ‘constructive and continuing crusade’ 
and as a basis for coordination and 
integration of the industry’s existing vast 
resources, talents and facilities, the V- 
Plan for Insurance has spread in ever- 
widening circles. A belief in it has been 
made increasingly manifest by practical 
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thinkers and leaders throughout the en- 
tire industry. 

“As the first major step in the process 
designed to ‘translate the vision of the 
V-Plan for Insurance into a_ practical 
reality’ as ordered by the Kansas Citv 
convention, the Insurance Coordination 
Soard was established as of January 1. 
1942. In keeping with the concept’on of 
‘tomorrow’s thinking for today’s needs’ 
and the urgency for coordinated action 
now, the board is proceeding to develop 
a series of specific projects designed to 
be of constructive service and calcu- 
lated to show what can be accomplished 
through coordination. 

“There has already been established 
and inaugurated the operation of a War 


Activities Division for the purpose of 
compiling, coordinating and providing 


information pertaining to what the in- 
surance industry is doing by way of 
assisting the country in the present na- 
tional war effort. It is proposed im- 
mediately to secure, analyze and make 
available to the Government, to the 
public and to the industry itself, a full 
record of the total insurance contribu- 
tion to the nation’s war effort. This 
div’sion is seen as a vital aid in the 
national emergency, one of the expressed 
concepts of the plan as originally pro- 
jected. The favorable reaction of the 
membership to this work is most grati- 
fying. 
Tax Equalization 

“One year ago at our mid-year meet- 
ing on the Pacific Coast, we formally 
declared that national defense is a 
vital matter to all Americans; that such 
defense creates increasing burdens; that 
one of these is increased taxes. Those 
declarations were founded on a definite 
trend accurately interpreted, which, in 
the last twelve months have become 
absolute verities. The proper application 
of these vital matters may well be prop- 
erly considered by statesmen and econ- 
om‘sts, but the full weight of the con- 
stantly increasing burdens pressing down 
upon the citizens of America is no longer 
a subject of complaint nor is it sought to 
be evaded. 

“On the one item of taxes we now 
realize, in a measure at least, what it 
means on the income of the people, for 
the Congress of the United States to 
be continually appropriating billions of 
dollars for out all-out war effort. At 
this late date we have only the sug- 
gestion to offer, as it was offered once 
before, that in the question of insur- 
ance taxes, equality should be the guid- 
ing star and the burden spread alike. 
There can no longer be any excuse for 
any insurance company to ask exemp- 
tion from the Federal Government be- 
cause it transacts its business in a given 
way, as distinguished from other com- 
panies who operate on a capital stock 
basis. 

“As a matter of report, you are advised 
that the Federal Treasury has this item 
under consideration and we may hope 
and expect that the problem will be 
justly and equitably solved. 


Graded Expenses 


“Again, one year ago we reported that 
there was restlessness in the casualty 
branch of the insurance business, created 
by explorations into the subject of 
graduated expenses and graduated com- 
missions: that our committee studying 
this problem was diligently pursuing its 
work. The administration was in no 
position to report on this study six 





R. W. FORSHAY 
months ago at our Kansas City con- 
vention, because the problem by that 


time had revealed itself to be one not 
readily adjusted or solved. 

“Since which time, the committee has 
continued its labor, not however, with- 
out some interesting experiences. While 
the or’ginal study contemplated the con- 
sideration of all lines of the casualty 
business which might properly lend 
themselves to such exploration, it was 
thought wise by both negotiating parties, 
to take up first things first, and the 
first thing seemed to be compensation. 

“While that particular subject was un- 
der cons‘deration, and near the turn 
of the year, a change occurred in the 
boiler and machinery business, when we 
were confronted by information that 
this line must instantly subject itself 
to a substantial change in operation. The 
committee of producers met this surprise 


move in a vgorous and definite way, 
whereupon the movement was tempo- 
rarily halted. It is not our intention 


in this report of the administration to 
usurp the functions of the committee 
handling these involved problems ex- 
cept to .say that the work being 
dil'gently pursued. 


Branch Offices 


“In the science of floriculture, we find 
two classifications, annuals and peren- 
nials. In insurance we find one old, 
established, rooted and grounded peren- 
nial growing under the name of branch 
offices. A student of the trends in in- 
surance recognizes that the plant is be- 
ing well watered and well nourished with 
a scientific fertilizer, whereby the plant 
is growing steadily and vigorously. 

“The position of the National Asso- 
ciation over the years has been that the 
appointment of any class of producers by 
insurance companies other than poliev- 
recording agents, compensated solely 
on a commission basis and mainta ning 
their own office separate and apart from 
any production office maintained by a 
company, is not consistent with the in- 
tegrity and preservation of the useful- 
ness of the production sub-divis‘on of 
insurance. 

“Nevertheless, it realized that all 
persons in the business do not agree 
with this pronouncement. Therefore, 
the question presented is one for con- 
tinued negotiation until there can be 
a reconc'liation of divergent views and 
the establishment of production opera- 
tion on a basis which would seem to 
have a reasonable chance for the per- 
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petuity of the commissioned agency 
system unimpaired. The administration 
of the National Association has _ not 


abandoned the problem. 
Casualty and Surety Agreement 


“As this report is drafted, the execu- 
tive committee of the National Associa- 


Agents—Midyear 


Mee 
eeting 
—— 
lion is engaged in a study, with a spe. 
cial comm'ttee of the Association of Cas. 
ualty & Surety Executives, of the count. 
ersignature agreement made November 
20, 1940, with respect to accepting bysi- 
ness d'rect, the countersignature of poli- 
cies on business originating without a 
given state, the execution of emergency 
bonds, and a divis‘on of commissions 
between the producing agent or broker 
and the counters’gning res‘dent agent, 
“It is suggested by the company com. 
mittee that in the light of revealed ex. 
perience of more than a year, the agree- 
ment may proverly be reexamined for 
the purpose of discovering if it is work. 
ing efficiently and justly to all parties 
‘n interest. It may be that before this 
convention adjourns, additional informa- 
ton on the subject will be available, 


The Insurance Industry 


‘One of the serious problems that con- 
fronts the National Assoc‘ation today 
concerns itself with what is meant by 
the term ‘the insurance industry.’ When 
we are confronted wth a formal state- 
ment, filed with a Federal Government 
instrumentality in Washington, indicat- 
ing that the insurance industry means 
the stock, mutual and_ reciprocal fire 
insurance organizations, we are shocked 
with the declaration and amazed at its 
implications and consequences. We have 
always operated on the theory that the 
production forces in the business were 
a part of the industry. We have on 
innumerable occasions called this part 
the production sub-division of the prop- 
erty and casualty insurance business of 
the United States. 

“When the declaration made to the 
government fortified by operations 
confined exactly to the description, we 
are led to believe that management may 
be, under the present war psychology, 
voicing in sincerity and good faith, its 
belief that the industry is limited and 
circumscribed by the descriptive term so 
used. 

“Obviously, the insurance agents, brok- 
ers and solicitors must, under the oper- 
ation of the first law of nature, chal- 
lenge such a position. We recognize 
that management might include withna 
given company organization the salaried 
employes of a company who may well 
extend their operations into the produc- 
tion field. 


“Thereupon, another trend is inaug- 
urated which holds no satisfaction to 
the commissioned insurance agent or 
broker, who has toiled in season and 
out in making insurance what it is in 
this country. The administration of the 
Nationa! Association, observing these 
trends and mindful of deflecting pro- 
cesses, is determined to point out to the 
members of this association that their 
welfare in the days to come may be in 
jeopardy and that eternal vigilance is 
still the price of self-preservation. 


1S 


Danger to Agency System 

“Whether we have all observed it or 
not, the world war emergency s tuation 
may have opened up an _ opportunity 
which may be made an excuse for de 
touring around the agency system i 
many instances. The first startling il 
lustration of this was when the Wat 
Department (if it was the War Depart- 
ment which instituted the plan), brought 
forth the insurance section of the cost- 
plus-a-fixed-fee construct‘on contracts, 
divorcing the agents from the compamies 
and setting up a hybrid in the business 
called ‘an insurance counselor.’ It has 
been reported to us that there has fo! 
lowed some instances in which pools, 
or associations are contacting large as- 
sureds direct without the knowledge of 
participation of any agent, thus, if such 
lines are so written, clearly violating the 
National Association principle of non- 
overhead writing. 

“This should be a lesson to us that 
the organized agents of this country 
cannot consistently and continually re 
main on the defensive and maintain theif 
integrity in the institution of insurance. | 
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- but you can t tent cuins! 


SELL YOUR CLIENTS 
RENT or RENTAL VALUE INSURANCE 


America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
FipELITY-PHENIX FirRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 


INSURANCE 
INDEMNITY 


and Indemnity Group 


NIAGARA FirRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 
THE FipELITY AND CASUALTY COMPANY 


BERNARD M. CULVER, President 
FRANK A. CHRISTENSEN, Vice-President 


New York,N.Y. 


DALLAS 


“thei Eighty Maiden Lane, 


GROUP 
MONTREAL 





NEW YORK CHICAGO SAN FRANCISCO ATLANTA 
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National Association of Insurance Agents—Midyear Meeting 





Washington Scene Predominates at 
National Association’s Banquet 


The Washington scene predominated 
at the banquet of the National Asso- 
ciation of Insurance Agents held Tues- 
day evening. The big ballroom was 
crowded when President R. W. Forshay 
called the meeting to order. Nine past 
presidents, the officers and members of 
the executive committee and guest 
speakers occupied the speakers’ table. 
Because of the number of the scheduled 
speakers, the custom of introducing 
those occupying the dais was dispensed 
with. 

A special radio hook-up brought from 
Washington the voices of Senator Rob- 
ert F. Wagner, New York; Senator 
James E. Murray, Montana, and Theo- 
dore Granik, chairman of the American 
Forum of the Air. Appearing person- 
ally were Insurance Superintendent 
Louis H. Pink of New York; Randolph 
Paul, tax advisor and assistant to the 
Secretary of the Treasury, Drew Pear- 
son, co-author of the syndicated “Wash- 
ington- Merry-Go Round,” Newbold 
Morris, president of the Council of the 
City of New York and Senator Joseph 
C. O’Mahoney of Wyoming. Insurance 
Commissioners John B. Gontrum of 
Maryland and Charles F. J. Harring- 
ton of Massachusetts, were among the 
guests. 

Wagner on War Damage Act 


Senator Wagner, who sponsored the 
W. D. C. bill in the Senate, reviewed 
the entrance of the Government into 
the war damage field and said negotia- 
tions are now going on with insurance 
company leaders to arrange details of 
the War Damage Corporation plan of 
operation. He upheld uniform rates 
throughout the country, saying there is 
no more justification for higher rates 
in some sections than for a differential 
in Federal taxes. The burden, he said, 
should fall equally upon all who buy 
this insurance. 

The low rate of premium should en- 
courage maximum sale of this war pro- 
tection, the Senator said. Widespread 
purchase will also prevent raids on the 
Treasury after the war because only 
those who do buy this insurance when 
it is offered can collect for damages 
sustained. He said the Government did 
not enter this field by choice and it 
does not contemplate creating a new 
host of Federal agents but rather using 
existing insurance facilities. 


Senator Murray’s Talk 


Senator Murray, chairman of the 
Senate committee on small business, 
said the future of the country depends 
on maintaining the system of private 
and competitive enterprise. The wealth 
of America, he said, is dependent on the 
small businessman who is fighting a los- 
ing game, with the war increasing the 
danger to him. He appealed to the local 
agents of the country, in daily contact 
with the small businessman, to assume 
their share in the preservation of the 
small businessmen of the country. 

Mr. Granik likewise asked support for 
the bill to provide loans to small busi- 
nessmen during the present critical 
times. “We aim,” he said, “to save as 
much small business as possible while 
the gigantic and vital struggle to down 
the Axis continues.” 


Pink Commends Forshay 


Superintendent Pink was introduced 
by President Forshay as “perhaps the 
most widely quoted man in the insur- 
ance business.” Mr. Pink commended 


Mr. Forshay on the position he took 
in the report of the administration, when 
he said that the National Association 
stands ready to cooperate with other 
branches of the industry in the per- 
fecting and execution of the War Dam- 
age Corporation. 

Mr. Pink said that the question of 
the hour is what insurance can do and 
is doing to protect the safety of in- 
dustry. He termed the wreck of the 
Normandie as disgraceful and due to 
carelessness, but then he called atten- 
tion to the waste, fires and sabotage 
that have been avoided through the work 
of the technical experts in the insur- 
ance business. 

In regard to the War Damage Cor- 
poration, Mr. Pink maintained that the 
theory of its operation is sound. He 
said that the conflict between compa- 
nies and agents in regard to the part 
the industry can take in its operation 
was due to the anxiety to the agents 
to cooperate and their feeling that they 
had been left out of the picture in the 
companies’ negotiations with Washing- 
ton. He called attention to the fact 
that the insurance companies of the 
several classes had reached an agree- 
ment, and said: 


Praise for Institution 


“At a time when powerful elements 
in labor and in industry are seeking 
advantage from the dire necessities of 
the nation, we can be proud that the 
largest financial institution in the coun- 
try, without controversy and without a 
dissenting voice, gladly offers every- 
thing it has in the way of organization 








Other Convention Stories 


Other news reports of the National 
Association convention will be found on 
Pages 22, 26, 28, 35, 36, 42, 43, 44. 





and trained experience without thought 
of advantage or of profit. In doing so 
we follow the example of the men of 
insurance in Britain who have lifted 
from their government the huge burden 
of the administration of all types of 
— arising out of the world con- 
ict. 

“Arthur E. Morgan, president of the 
Insurance Institute of London [whose 
address is published in this and last 
week’s issues of The Eastern Under- 
writer], doubts whether in Britain ‘any 
industry, either directly or indirectly, 
has given of itself so freely and will- 
ingly to the government.’ May I join 
with him in the proud assertion that 
the institution of insurance, whether in 
Britain or in the United States or in 
our friend and neighbor to the north, 
is vitally concerned ‘with what it can 
do and not with what it can receive.’” 


Cheering News on Tax Equalization 


Mr. Paul, who devoted most of his 
address to opposing the idea of a gen- 
eral sales tax, received a burst of ap- 
plause when he said with reference to 
the problem of equalizing stock and 
mutual insurance taxation that the pro- 
visions of the forthcoming 1942 revenue 
bill “will not be too much to your 
distaste.” This hint was taken by the 
large audience as a definite indication 
that the Treasury Department is giving 
consideration to the plea of stock compa- 
nies and producers that alleged existing 
tax discrimination in favor of mutual 
carriers will be reduced if not eliminated. 

Turning then to the question of a 
sales tax Mr. Paul declared that it would 
be unfair to low income groups and bad 
economics as well. He said it would 


reduce the standard of living of people 
who now are unable to purchase even 
the necessities of life and generally fall 
disproportionately on the low income 
groups. As a means of increasing 
revenue he believes this tax would fall 
far short of expectations. A 2% sales 
tax would raise only about $1,000,000,000, 
according to Mr. Paul. The tax would 
have to be as high as 10%, he said, in 
order to produce a substantial amount 
of revenue. 

Drew Pearson, in a talk which was 
largely off the record, painted a gloomy 
picture of the war effort up to date, but 
said that airplane production of the 
Allied Nations now exceeds that of the 
Axis countries. He predicted that many 
of the Roosevelt social reforms will be 
lasting, but expressed the hope that in 
the future less attention will be paid to 
personalities and bickerings within the 
administration. 


Morris Says There Won’t Be Full 


Civilian Protection Against Raids 


Newbold Morris said that the Federal 
Government and the cities of the coun- 
try are working together on the problem 
of protection of civilian population 
against air raid injuries and property 
damage. He does not see danger of 
constant raids on our cities but does ad- 


Hilgemann, Hendren, Keys Lead 


Forum on Agency Management 


The closing session of the mid-year 
meeting of the National Association of 
Insurance Agents in New York on Tues- 
day afternoon, was devoted to practical 
agency management discussions. It was 
conducted by L. C. Hilgemann, Mil- 
waukee, a member of the executive 
committee, assisted by H. H. Hendren, 
Sacramento, president of the California 
Association and Alvin S. Keys, Spring- 
field, national councillor of the Illinois 
Association. 

The forum, titled “The Insurance 
Agent in a World at War,” was divided 
into three sections: agency management 
and finance, covered by Mr. Hendren; 
service to clients and public, handled 
by Mr. Keys, and sales efforts, on which 
Mr. Hilgemann talked. 

Mr. Hendren’s topic covered the sub- 
jects of analysis of financial position 
of an agency, meeting increased taxes 
and expenses, need for commission re- 
serves, conservation of time, manpower 
and supplies at the present time and 
post war problems such as real or paper 
reserves, analysis of companies repre- 
sented, underwriting practices, manage- 
ment and financial position and stream- 
lining agency to conditions. An inter- 
esting feature of his talk was the way 
in which he tied up all these questions 
to operation of a state association. Be- 
cause the California Association, he 
said, is so well organized and furnishes 
speakers to local boards throughout the 
state, the association itself presents the 
forum through which the agents can dis- 
cuss the present problems and prepare 
the post war problems. Because of this 
service, he said, the California Associa- 
tion probably will increase its member- 
ship by 10% or 15%. 


Keys on Checking Values 

Mr. Keys stressed the importance of 
the agent’s checking increased values 
in view of the present business disloca- 
tion by the war program and changing 
his client’s coverage to conform to 
changed valuations. 

“It cannot simply be assumed,” he 
said, “that the responsibility for the 
carrying of adequate insurance to the 
value of property rests with the insured. 
We have educated the public to expect 
our advice and services. Our continyed 
existence in this business can only be 


mit possibility of seaboard cities gettin 
sporadic attacks designed to demoralin 
the people. te 
Mr. Morris warned that the Govem. § 
ment cannot provide cities with adequate | 
air raid shelters or fire-fighting equip. | 
ment. To do this would cost at i 
five billion dollars, consume a grey § 
deal of valuable material now needed 
for the armed forces and divert many 
workers from more essential war efforts | 
“We decided we are going to take ; | 
and now we must discipline ourselye © 
for an attack,” Mr. Morris said. | 
called upon the citizens to strengthen | 
their moral determination in the demo. © 
cratic. way to carry on until the war) 
ends in victory. 4 
Senator O’Mahoney wound up th | 
speaking program with a patriotic af. | 
dress. He touched little on insurance | 
except that he criticised the busines | 
for not investing in and supporting | 
small business. He said that the pre.” 
miums which the insurance companie Z 
hold as trust funds are invested jn 
Government, railroad and other bonds | 
but, in his opinion, funds should als 
be placed in support of small busines 
in localities throughout the country, |} [ 
is the task of the insurance industry | 
he concluded, to uphold the small bus. © 
nesses of the country. 





justified by the rendering of that sery- | 
ice particularly in this time of national 7 
emergency.” i 

His suggestion is that for the dura | 
tion of the war, no agent should be | 
a full time agent, but should be proud | 
of the designation of part-time agent, | 
as he devotes the rest of his time to} 
service of the country. 


Hilgemann on Auto Business : 
Mr. Hilgemann said that in his opinion ) 
the loss of automobile insurance through 7 
the cessation of automobile manufac- 
turing will depend largely on local con- 7 
ditions; that the agent who has special- | 
ized on the auto lines should diversify 
his business to take care of the future,” 
and that agents would not immediately 
lose their business. ] 
He made the suggestion that accident | 
and health companies as a matter of | 
good public relations, consider suspen- 4 
sion of their policies without premium 
payments on men who enter the armed 
forces instead of cancelling them out- 
right. Through this means, the policies | 
could be reinstated after the war. 
Mr. Hilgemann advised all agents to 
keep an “honor roll” of all of their 7 
customers who enter the services, keep- 
ing in touch with them through letters, 7 
cartons of cigarettes and other means. | 










Unearned Premium Discussion 4 

In the discussion period that followed, 4 
the question of unearned commissions | 
being deductible for taxation was intro | 
duced. Mr. Hendren said that in the 7 
opinion of tax experts he had consulted, | 
unearned commissions are not held to) 
be deductible from the tax. It was sail [ 
that a Supreme Court decision had held § 
that if the premium comes into the 
hands of the agent, it is viewed as i- © 
come and is not exempt from taxation. 7 
Mr. Hendren strongly advised every 
agent to build up a commission reserve 
account. 

Several incidents not previously an- 
nounced added interest to the session. 
The first was when President R. W. 
Forshay read a letter from Harold 6. 
Wilson, Tucson, Ariz., resigning from 
the membership committee because he 
had volunteered and been accepted fo! 
service in the army. 

Mrs. Ada V. Doyle of Caldwell, N. J: 
took the floor of the convention on be 

(Continued on Page 44) 
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GONGENTRATION 
spells S-U-G-C-E-S-S 


INA’s plan of ORGANIZED SELLING is getting results 
for Agents of “North America Companies’ selling protection for 


MERCANTILES 
and FINANCIAL 
“em INSTITUTIONS 
for APRIL 





SPECIALIZED selling by North America Agents 
to Mercantiles and Financial Institutions at this 
time is meeting with notable success. Close cooper- 
ation between Agents and the Companies is result- 
ing in much worthwhile new and _ additional 
business and is increasing premium income. 

Agents and Brokers are reporting the new Folio 
for Mercantiles and Financial Institutions to be an 
exceptionally effective sales help. They find its fund 
of information and suggestions valuable in prepar- 
ing for interviews, in finding promising prospects 
and in actually closing sales. 


The new Folio—with its sound selling ideas, its 
practical instructions and forms, and its original 
aids and hints—has met with widespread applica- 
tion and acclaim. Agents are calling it one of the 
most helpful sales producers ever devised for these 
profitable fields of insurance. 

ANY Agent or Broker who is interested in the 
latest North America sales Folio can get complete 
information by inquiry addressed to the Head 

Office or the nearest Company 





Service Office. 

North America Branch Offices, 
Service Offices and Fieldmen are 
always available to assist you in 
planning your campaign for greater 
effectiveness. 














NORTH AMERICA COMPANIES 


Insurance Company of North America ° 


The Alliance Insurance Co. of Phila. ° 


Central Insurance Co. of Baltimore 


Indemnity Insurance Co. of North America. + National Security Insurance Co. + Philadelphia Fire & Marine Insurance Co. 


write practically every form of insurance except life 


“NORTH AMERICA SERVICE” MEANS 'CROSS-THE-BOARD SERVICE + Founded 1792 
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National Association of In 


Bennett Tells Progress 
Of Insurance V-Plan 


OFFICERS, COUNCILLORS MEET 


McClain, Otstot, Duffus Lead Discus- 
sions; Interest in Agency Li- 
censing Laws 





Walter H. Bennett, general counsel, 
National Association f Insurance 
Agents, carried the ball for Jerome 
Wiseman, director of publcations 
public relations, who was scheduled t 
explain the organization’s V-Plan r 
Insurance, at the meeting of the state 





BENNETT 


WALTER H 


officers and national 


was the opening session of the mid- 
year meeting in N&y York City on Mon- 
day afternoon. 

Mr. Wiseman taken ill and 
could not appear, and David A. North, 


New Haven, the presiding officer, said 


van was 


that Mr. van Wiseman would appear 
on Wednesday afternoon to answer 
questions if possible, but that in any 


event, members of the association should 
direct questions to him in writing. 

Mr. Bennett read the portion of the 
report of the administration dealing with 
the V-Plan, and then. briefly spoke of 
the proceedings since the annual meet- 
ing at Kansas City. He said that the 
Insurance Coordination Board is in ac- 
tive operation and that the War Activi- 
ties Committee is compiling statistics on 
the contribution of insurance to the Gov- 
ernment as an aid to the war effort. 


Public Relations Program 


Mr. Bennett stressed the idea that the 
plan is non-controvers‘al and is de- 
signed as a public relations program. 

Following Mr. Bennett’s appearance, 
there was a lively discussion on state 
associations in a world at war, in which 
the leaders were Harry E. McClain, 
executive secretary, Indiana Associat’on 


of Insurance Agents, former insurance 
commissioner of Indiana; Sherman G. 
Otstot, executive secretary, North Caro- 
lina Association of Insurance Agents, 
and Roy L. Duffus, Rochester, N. Y., 


a member of the National Association’s 
educational committee. 

Mr. McClain said that even the war 
does not change membership problems 
of a state association. He said that 
the greatest job is to keep present mem- 
bership sold and prevent membership 
turnover. His method in Indiana has 
been to give every member of the asso- 
ciation a committee appointment and he 


Southern Agents on Record as 
Demanding Voice in Changes 


The Southern Agents’ Conference, 
meeting Monday morning preliminary to 
the mid-year meeting of the National 
Association of Insurance Agents, 
adopted a resolution directed to the in- 
surance companies similar to one which 
Coast agents adopted at Oakland, 
a year ago, demanding that in view 
he war-time emergency, no changes 
rates or forms shall be made 
prior consultation with repre- 

of the conference. 
1otion, and a discussion of con- 
commissions, occupied a large 

session. Broadus 3ailey, 
Furman & Co., Greenville, 
‘ . is chairman of the conference and 
Henry Brown, Columbia, S. C., is sec- 
retary. 

Ed H. Moore, Birmingham, told of the 
progress of conferences with a com- 
ee appointed by President 
1 L. Haid of the Insurance Execu- 
sociation, of which Harrison J. 
ies Brothers, Southern man- 
e Crum & Forster Cos. of 
Atlanta, is chairman. 

Moore on Contingent 
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Mr. Moore nted out that efforts of 
e Southern nts to obtain contingent 
mmissions had been futile to date; 
as organize e state on a regional 
Mr. Otstot t up the question of 
state association financing, saying that 
ere be a budget to which the 
state 1 ger I t adhere in order to 





keep a state association prosperous. He 
said that he, also, believes in the regional 

ing system, particularly now that 
the tire situation makes it impractical 
for a number of agents to gather at 
a central point. He said that in North 
Carolina this year a membership poll 
was taken to determine whether or not 
to conduct a short course school this 
year, and the preponderance of opinion 
was in favor of the school. 

Mr. Otstot put stress on the import- 
ance of agency licensing laws, stating 
that the Government’s priorities pro- 
gram is going to put many salesmen out 
of business, and an influx into the in- 
surance field may be expected. 

At the conclusion of Mr. Otstot’s talk, 
Mr. North was called from the platform 
to go into a conference and Thomas G. 
Redden, Greensboro, N. C., a member 
of the executive committee, presided in 
his place. Mr. Duffus made a_ short 
talk on the educational program spon- 
sored by the National Association, and 
said that in his opinion, a strong educa- 
tional program means a strong. state 
association. 

Barrage of Questions 

Mr. Redden then threw the meeting 
open to discussion, and a barrage of 
questions were fired at Messrs. McClain 
and Otstot, largely concerned with quali- 
fication or agency licensing laws. The 
questions that provoked the most  in- 
terest had to do with company opposi- 
tion to such laws. Mr. Redden said 
he felt that the reason for such opposi- 
tion is the fear that they will go too 
far, and he believes that if the com- 
panies realize that a reasonable law is to 
be introduced, they will support it. 

It was the definite consensus that it 
is a mistake to call a licensing law a 
“qualification” law, as it gives the im- 
pression that such a law is designed to 
keep people out of the business, and that 
accent should be placed on the educa- 
tional features. It was also the con- 
sensus that in order to secure passage 
of such a law, it is important to obtain 
the approval of the insurance commis- 
sioner, and where possible, have the bill 
introduced as a departmental measure. 





that while they feel that the agent who 
makes a profit for his companies should 
be compensated for that profit, it had 
been impossible to advance such a pro- 
gram. He said that request had been 
made of the National Association to 
further the matter, but that had been 
impossible because agents in some other 
sections already received more commis- 
sions that the contingent plan offered 
by the Southern agents would produce, 
and therefore it could not be a nation- 
wide movement. 

Stuart Ragland, Richmond, Va., made 
a motion that the matter of contingent 
commissions again be referred to the 
spec al committee of which O, Mitchell 
the Soupthern agents are wasting their 
Stallings, Tampa, Fla., is chairman, for 
further consideration, and a report be 
made back to the conference. Herman 
J. Haas, Atlanta, Ga., sa‘d that in his 
opinion the Southern agents are wasting 
their time trying to obtain contingent 
commissions until they are prepared to 
act. Mr. Bailey said that his agency over 
a period of five years had had a fire loss 





————— in 

ratio of 1.75%, and that companies ex- 

press appreciation but do nothing abou 

it. After considerable discussion Mr 

Ragland’s motion was carried, a: 
H. C. Arnall’s Program 

Hamilton C, Arnall, Newnan, Ga 
offered a constructive program along 
the lines of the drive-other-car endorse. 
ment which had been referred to the 
National Association without any report 
from that body, the electrical efficiency 
clause, extended cover endorsement and 
the dwelling house form. He touched 
lightly on the Commodity Credit Cor. 
poration cotton, merely stating that jt 
had been lost to agents and private in- 
surance companies. 

The only matter in which he asked 
immediate action was the Pacific Coast 
Resolution, his theory being that the 
weight of the Southern agents should 
be added to that of the Coast agents, 
There was much discussion as to the 
advisability of leaving in the term “de- 
mand,” a number of agents present ex- 
pressing the thought that it was too 
harsh a term. However, the resolution 
was finally adopted, with the word used, 

3efore adjournment Mr. Bailey ex- 
pressed appreciation for the attendance 
of two past presidents of the National 
Association, Frank R. Bell, Charleston, 
W. Va. and Charles L. Gandy, Birming- 
ham, Ala. 





Report Personal Property Floater 
Popular in Rhode Island, Maryland 


Agents from the three states in East- 
ern Underwriters Association territory 
which now permit the sale of the per- 
sonal property floater are highly en- 
thusiastic about this coverage according 
to statements voiced at the meeting of 
national councillors for the Eastern field 
held Monday morning. Thomas A. 
Sturgess of New Haven, Connecticut 
Association councillor, presided in the 
absence of Chairman Russell M. L. Car- 
son of Glens Falls, N. Y., who is tem- 
porarily engaged in war insurance work 
for the Government in Washington. 
Harold F, Shea of Montpelier, Vt., acted 
as secretary for the meeting. 

In Rhode Island, Marvland and the 
District of Columbia, and Vermont the 
personal property floater is now ava'l- 
able. This policy cannot yet be sold 
in any other state in E.U.A. territory. 
Henry E. Davis of Providence, R. L, 
reported that agents are highly enthusi- 
astic about this new all-risk coverage 
which is being widely sold and bringing 
in a large amount of additional premium 
income. He said agents are not losing 
commissions, but adding to them. In a 
few months about $100,000 in premiums 
have been written on the personal prop- 
erty floater in Rhode Island he stated. 

Everyone who has household contents 
worth $2,500 or more is a prospect for 
the personal property floater Mr. Davis 
said, which means a fine field for selling 
by wideawake agents. 

Guy T. Warfield, Jr., of Baltimore de- 
clared that the agents and the public 
in Maryland are strong for this new 
broad coverage. Both in Maryland and 
Rhode Island the agents are advertising 
this protection in the newspapers and 
pointing out how the insurance became 
available as the result of the efforts of 
the agents’ associations. 

In Vermont, according to Mr. Shea, 
where little burglary insurance is bought 
the personal property floater has not 
sold so generally but he said that it is 
valuable in meeting mutual competition 
because the new England local mutuals 
do not write this insurance. Prospects 
who want the broad protection can get it 
through the stock carriers. 

In an effort to increase the usefulness 
of the Eastern councillors group it was 
voted to hold a meeting, probably in 








THOMAS A. STURGESS 


New York City, sometime between now 
and the next convention of the National 
Association. An agenda will be pre- 
pared in advance and distributed to the 
councillor of each state. The New Eng- 
land Advisory Board meets _ several 
times each year and does effective work 
and the Eastern agents hope that as effi- 
cient a body can ultimately be developed 
out of the Eastern councillors group. 


PITTSBURGH AGENTS TO MEET 

The Pittsburgh Association of Insut- 
ance Agents will hold a luncheon in the 
Keystone Hotel Thursday, April St, 
open to agents, company representatives 
and interested assureds. John H. Eglot, 
supervisor of agency field service tot 
the Travelers will speak. 


FIRE ASS’N DIVIDEND : 
Directors of the Fire Association 0! 
Philadelphia have declared a dividend 0! 
$1 a share, payable May 15 to  stock- 
holders of record April 17. This divr 
dend will not be payable upon scrip cef 
tificates or upon fractional shares. 
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National Association of Insurance Agents—Midyear Meeting 


Some Convention Personalities; 


Fourteen Past Presidents There 
By Jennie Sue Daniel 


Fourteen past presidents of the Na- 
tional Association were at the mid-year 
meeting in New York. They were E. 
M. Allen, vice-president of 
the National Surety Corp.; Fred J. Cox, 
Perth Amboy, N. J.; Frank R. Bell, 
Charleston, W. Va.; Cliff C. Jones, 
Kansas City, Mo.; Frank L. Gardner, 
Poughkeepsie, N. Y.; William B. Cal- 
houn, Milwaukee; Charles L. Gandy, 


executive 


is a member of the national executive 
committee. 

Fred A. Moreton, Salt Lake City, 
member of the executive committee, and 
Mrs. Moreton brought their two 
daughters with them. This was the 
girls’ first trip to New York. They had 
come through Canada and were doing 
lots of sight-seeing. One of the first 
things they did on arrival was to go 
to see the wreck of the Normandie. 

President R. W. Forshay was not 


Prominent Figures at Speakers’ Table 





Benmar Studio 


Seen at the center of the speakers’ table at the banquet Tuesday are, left to right: 

Vice-President David A. North of the National Association, United States Senator 

Joseph C. O’Mahoney, President R. W. Forshay of the National Association, Insur- 

ance Superintendent Louis H. Pink of New York and Randolph Paul, tax advisor 
to the United States Treasury Department. 


Birmingham, Ala.; Allan I. Wolff, Chi- 
cago; Kenneth H. Bair, Greensburg, 
Pa.; W. Owen Wilson, Richmond, Va. ; 
Charles F. Liscomb, Duluth, Minn.; Wil- 
liam H. Menn, Los Angeles; Sidney O. 
Smith, Gainesville, Ga. and Payne H. 
Midyette, Tallahassee, Fla., immediate 
past president who is now chairman of 
the Executive Committee. 

W. Eugene Harrington of Atlanta, 
Ga., past president of the association 
who had expected to attend the conven- 
tion, had a sudden attack of illness and 
was confined to an Atlanta hospital. 

Mrs. Charles L. Gandy, who reached 
New York on Sunday with Mr. Gandy, 
left the next day for Allentown, Pa., 
where her sister was critically ill. 


General Agents Represented 


The American Association of Insur- 
ance General Agents was represented 
by George Edmondson of Tampa, its 
president, and Langdon C. Quin of At- 
lanta. 

Prominent among the members of the 
National Association of Casualty and 
Surety Agents at the convention were 
Past Presidents Cliff C. Jones, C. A. 
Abrahamson, Omaha; William D. O’Gor- 
man, Newark, N. J., and Charles H. 
Burras, secretary-treasurer. 

Representing the Association of Local 
Agents of the City of New York at 
the speakers’ table was its president, 
Archibald J. Smith. 

Mr. and Mrs. Lorren W. Garlichs of 
St. Joseph, Mo., arrived in New York 
several days in advance of the conven- 
tion. Their son, Richard, a student of 
the insurance course at the Wharton 
School of Commerce and Finance at the 
University of Pennsylvania was with 
them for the Easter holidays. Mr. Gar- 
lichs’ sister, Mrs. W. H. Sumsin of 
Gloucester, England, also was with 
them. She and her three sons have been 
living in Philadelphia since the out- 
break of the war, but she expects to 
return to England soon. Mr. Garlichs 





making an idle gesture when he said at 
the close of the banquet that the audi- 
ence had been gracious and responsive 
to the speakers. Its reaction was seri- 
ous and there was not a particle of noise 
or confusion while the program was on. 

Former President W. Owen Wilson 
was greatly touched when a group of 
North Carolina agents serenaded him 
with “Carry Me Back to Old Virginia.” 

One of the most pleasing speakers 
ever to appear on a National Association 
program was Newbold Morris, president 
of the Council of the City of New York. 
His voice is of the same timbre as that 
of Raymond Massey. 

With eyes closed one could well 
imagine that he was listening to the 
voice of the actor. 

Messrs. Edmondson and Burras rep- 
resented their organizations at the 
speakers table. 

This was the first convention which 
Mrs. Hal C. Conick, wife of the assist- 
ant United States manager of the Royal- 
Liverpool Groups had attended. She 
promises it will not be the last. 

It was also a first for Mrs. George 
Fairleigh, whose husband is assistant 
secretary of the National Association, 
and Mrs. Robert W. Sheehan, wife: of 
the executive editor of the American 
Agency Bulletin. 

William H. Jennings, Jr., former presi- 
dent of the Illinois Association, with 
Mrs. Jennings and their young daughter 
and Mrs. Lillian H. Herring, secretary 
of the Illinois Association, defied the 
tire situation and motored to the con- 
vention. 

National Surety Party 

Atwood L. Jenkins of Richmond, Ind., 
received word while he was in New 
York that the building next to his own 
office building had had a fire and that 
his office had been literally smoked out. 
He accepted the news philosophically, 
saying that his son, who is in business 
with him, had said the office was due 
a good cleaning out, now made neces- 
sary, and there was no damage to it 





Memorial to Edwin J. Cole 


At the opening session of the conven- 
tion Past-President W. Owen Wilson of 
Richmond, Va., presented a memorial 
resolution on the late Edwin J. Cole of 
Fall River, Mass., past-president of the 
association. He paid tribute to Mr. 
Cole’s many outstanding contributions 
to the National Association over a long 
period of years and spoke of his never- 
failing loyalty, kindness and integrity. 
He said Mr. Cole was regarded with af- 
fection by agents throughout the coun- 
try. 





Inland Marine Meetings 

A joint conference of a committee of 
the Inland Marine Underwriters Asso- 
ciation and the inland marine committee 
of the National Association was held 
Wednesday morning followed by a con- 
ference of the company executives with 
Virginia agents on the question of the 
personal property floater. Hunter Brown 
of Pensacola, Fla., is chairman of the 
agents’ inland marine committee. 





Norwich Union Flowers 


A large and beautiful bouquet of roses 
and other flowers, which adorned the 
speakers’ platform at the convent‘on, 
was the gift of the Norwich Union Fire. 





War Damage 
(Continued from Page 1) 


losses caused by “friendly” operations of 
United Nations military forces “is being 
debated in company circles and there 
does not appear to be any unanimity 
of opinion among executives. However, 
one of the leading members of the Na- 
tional Association, Guy T. Warfield, Jr., 
of Baltimore, national councillor of the 
Maryland Association, told the conven- 
tion Tuesday afternoon that on the basis 
of a United States Supreme Court de- 
cision rendered in a marine case shortly 
after the first World War, the mere 
aggravation during a war of a hazard 
generally insured in peacetime does not 
allow a company to deny liability under 
a war risk exclusion clause. Exceptions, 
of course, are losses occurring during a 
land, sea or air battle. He said if that 
decision is upheld now by the courts the 
insurance companies are liable under 
existing policies for “friendly” military 
losses, including automobile collisions 
occurring in blackouts not caused by the 
actual presence of enemy planes, vessels 
or other armed forces. 

Several agents, speaking from the 
floor of the convention Tuesday, said 
that banks and other financial institu- 
tions especially desire to have their de- 





other than smoke. 

It was an inspiration on the part of 
President Vincent Cullen of the Na- 
tional Surety Corp. and his associates 
to stage an informal boxing party on 
Monday evening, when the hard working 
delegates could really relax. The grand 
ballroom of the Pennsylvania was deco- 
rated for the occasion with flags and 
bunting, and the occasion was color- 
ful and delightful. 

A number of the companies presented 
souvenirs to the delegates. J. Dillard 
Hall of the United States Fidelity & 
Guaranty and C. Breckinridge Gamble 
of the Fidelity & Guaranty Fire were 
passing out little sewing kits which they 
find are even more popular than usual 
since this country entered the war. The 
London Assurance presented the guests 
with red, white and blue V coat lapel 
buttons. The Springfield Fire & Marine 
had stamped postcards of the Spring- 
field’s covered wagon in the boxes of 
all the registrants. 

Terence F. Cunneen, executive assist- 
ant for insurance of the Chamber of 
Commerce of the United States was 
warmly welcomed by his many friends. 
He said he was glad this convention was 





posit holding of cash and securities r 
tected against war risks. General Conns 
Walter H. Bennett of the National * 
sociation stated in reply to numeroy, 
queries that the WDC should not i. 
clude in its plan any coverages which 
private insurance companies are joy 
willing to assume. He and Presiden; 
R. W. Forshay of the National Associa. 
tion, presiding officer, assured the ¢op. 
vention that the RFC and the com. 
panies, as well as the producers, ay 
giving serious thought to the Problem 
of how far government insurance shall 
extend, what risks the private compa: {> 
nies should assume and whether they © 
exists any gap in coverage between the 
two fields which should ultimately pe 
bridged if the public is to have adequate 
protection. 


WDC Powers Not Yet Defined 


Mr. Bennett emphasized that the in. | 
surance powers under the WDC aq | 
have not been construed as yet, by 
must remain indefinite for the time be- 
ing. When the RFC completes the 
eagerly awaited plan of operation under 
the law it is understood, according to 
Mr. Bennett, that the conference com- 
mittee in Congress which handled the 
final details of the bill before it went | 


to President Roosevelt will study the 7 


plan and possibly suggest amendments, © 

President Forshay said that if it-is 
found that full protection cannot or will P 
not be furnished by the WDC or the 
insurance companies then this will be 
a proper subject for discussion later with 
Congress. 


With reference to adjustments of war | 


risk claims Mr. Bennett 
personal opinion that the 
will promptly repair or replace essential 
war factories and plants but may delay 
on adjustments of losses involving stores, 
and other property non-essential to the 
war effort. Use and occupancy war loss- 
es do not come within the scope of the 
WDC act, it was stated. 
Warfield on Present Policies 
Mr. Warfield, who presided Tuesday 


afternoon at the forum discussion on 
“Insurance in a World at War,” cited 
the United States Supreme Court case 
of the Queen Insurance Co. versus the 
Globe & Rutgers to substantiate his 
argument that so-called “friendly” wart 
losses are probably recoverable under 
existing fire insurance and_ extended 
coverage endorsement contracts. 

In that case loss arose through col- 
lision of two merchant vessels which 
were traveling under convoy during the 
last war. Neither ship showed any 
lights and following a sudden change 
of course a collision occurred. The 
Supreme Court affirmed a lower court 
decision that followed reasoning of 
British Courts which had more experi 
ence with such cases than United States 
courts. The British decision adhered to 
the principle that increasing of a hazard 
in wartime which is insurable otherwis¢ 
does not warrant a company denying 
liability, unless the loss occurs during an 
actual war operation, such as a battle. 


ventured the 





close enough to Washington for him to 
be able to attend. 

Drew Pearson, famed Washington 
columnist and radio commentator, said 
in his talk at the banquet that he hoped 
in future there would be less attention 
paid in Washington to personalities an 
bickerings within the Cabinet—and then 
he satirized some of those same person- 
alities himself. He was chided for some 
of his remarks by Mr. Morris and Sen- 
ator O’Mahoney. 

Spencer Welton, of the Massachu- 
setts Bonding, whose personality 
sketches as “peripatetic vice-president 


TNS om STS 


government F 





have appeared in this paper following 
many major insurance conventions, was 
at the New York meeting, but he said 
he was taking a “sabbatical” and would 
do no reporting this time. His pungent 
comments are missed. 
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h ks T BOWDOIN COLLEGE, Franklin Pierce began his lifelong 
which 
ig the friendship with Nathaniel Hawthorne, “a shy and retir- 
| any : ; ar ' 
hange | ing youth with a far-away air." As a lawyer, Pierce hired a 


an clerk named Albert Baker whose sister, Mary Baker Eddy, 


. founded the Church of Christ, Scientist. Franklin’s 
ey father had been governor of New Hampshire. He himself 
azard became speaker of the state legislature at 28. Next year he 
ine entered congress and ardently supported “Old Hickory” 


«Sg Andrew Jackson. In 1837, at 33, he was elected U. S. senator 








but, though a gifted speaker, was 


t P ° 
— overshadowed by such oratorical giants 


igton Fi as Clay, Calhoun and Webster. 


said 


— In the War with Mexico, Pierce 


= served under General Winfield Scott, 
1€T 
son- with Lee and Beauregard. At the 1852 
some 
Sen- Democratic Convention, the race for 


pen presidential candidate was being 
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Pierce was an eloquent speaker 








cs 
— - 















fought out by Cass, Buchanan and Stephen A. Douglas, 
Lincoln’s debater. Pierce emerged as a dark horse and, 
hailed as “Young Hickory" of the Granite Hills, beat out 
General Scott, Whig candidate, in the election. Jefferson 
Davis became Pierce’s secretary of war. During his admin- 
istration, the Kansas-Nebraska Bill passed and Commodore 
Perry went across the Pacific to open up trade with Japan. 
The last years of Pierce’s life were spent in Concord, N. H., 
and when he died in 1869, at 64, General Grant declared 
national mourning. The Home, through 
its agents and brokers, is America’s 
leading protector of American Homes 
and the Homes of American Industry. 


* THE HOME « 
NEW YORK 
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Riordan Nominated 
N. Y. Society Head 


MAY 26 





ANNUAL MEETING ON 


D. C. Beebe and A. J. Smith Named 
Vice-Presidents, E. R. Hardy Secre- 
tary, F. F. Koehler Treasurer 





Henry H. Reed, chairman of the nom- 
inating committee of the Insurance 
Society of New York and manager in 
New York for the Insurance Co. of 
North America Group, has announced 
the following nominations for officers 
and directors to be elected at the annual 
meeting of the society on May 26: 

President, William A. Riordan, assist- 





A. RIORDAN 


WILLIAM 


ant general manager, Aetna Life Affili- 
ated Companies. 


Vice-president, David C. Beebe, presi- 


dent, United States Aviation Under- 
writers, Inc. 
Vice-president, Archibald J. Smith, 


president, Zweig, Smith & Co., Inc. 

Secretary, Edward R. Hardy, secre- 
tary-treasurer, Insurance Institute of 
America, Inc. 

Treasurer, Frank F. Koehler. 

Directors (three years). Francis O. 
Affeld, IJr., Affeld, Sowers & Herrick; 
Henry Collins, U. S. manager, Ocean 
Accident & Guarantee; Clement L. Des- 
pard, president, Despard & Co., Inc.; 
Joseph J. Magrath, Chubb & Son; Earle 
\W. Murray, vice-president, Appleton & 
Cox, Inc. (Two years): Harold Junker, 
vice-president, Crum & Forster. 

Riordan Nomination Popular 

Mr. Riordan’s nomination for presi- 
dent meets with wide approval in in- 
surance circles. Since he became chair- 
man of the general educational com- 
mittee in 1932, ten years ago, his inter- 
est, support and judgment have never 
faltered. His kindly personality, as well 
as his ability, has been a distinct asset 
to the society. 

Mr. Riordan has been in insurance 
nearly thirty-five years, despite his ever 
vouthful appearance. He started as a 
boy with the Home of New York in 
January, 1908, in the local fire depart- 
ment of the company, Vincent Perry 
Wyatt being the manager. He attended 
night school while working in the day- 
time. 

In 1917 Mr. with the 


Riordan went 


local department of the Continental, 
which was directed by the late James 
l. Hoey, then executive vice-president. 
In 1920 he joined the Sun Insurance 


Offices as local secretary and six years 
later went with the Aetna Affiliated 
Companies as local fire manager of the 
Automobile and Standard Fire of Con- 
necticut. In 1936 the suburban field was 
added to his jurisdiction. Early in 1940 
he was advanced to his present post as 
an assistant general manager in New 
York 

His work with the New York Board of 


Travelers Employes Rank 
High in War Bond Contest 


In a letter contest recently conducted 
in Hartford among the personnel of 
forty-three companies which have insti- 
tuted a voluntary payroll deduction plan 
for the purchase of war savings bonds, 
four employes of the Travelers Compa- 
nies won half of the eight prizes offered. 
The letter, limited to a maximum of fifty 
words, explained each writer’s reason for 
having decided to buy war bonds in this 
manner. 

Walter R. Rearick, assistant secretary, 
Travelers Fire and Charter Oak compa- 
nies, won first prize, a $100 bond. Sec- 
ond, third and fourth prizes, each a $50 
bond, were awarded to Helen L. Mc- 
Manus, secretary to a Travelers vice- 
president; Francis J. King, assistant 
news editor of the Hartford Courant, 
and George E, Fahy of the Southern 
New England Telephone Co. The re- 
maining four prizes, which consisted of 
$25 bonds, went to James F. Shay, a 
member of the Travelers Group depart- 
ment; Frank T. Welch, claim examiner, 
Aetna Life Affiliated Companies; Alfred 
L. Searle, Connecticut Mutual Life, and 
Robert H. Arthur of the Travelers pub- 
licity and advertising department. 





Urges Checking of Values 
On All Fire Term Policies 


All three and five-year insurance poli- 
cies expiring this year should be care- 
fully checked by both property owners 
and mortgagees in order to protect their 
interests, it is urged by Frank Crystal, 
head of the New York insurance broker- 
age firm bearing his name. Building 
costs and this, of course, means replace- 
ment costs, have increased so substan- 
tially since 1939 that such a check will, 
in a great number of cases, reveal the 
startling fact that a property is actually 
under-insured, he declared. 

“Actually building costs have increased 
to a point exceeding those of the boom 
vear of 1929. The average general build- 
ing cost index during 1938 and 1939 to- 
taled 94.4, according to the Dow Valua- 
tion Calculator, which uses the year 1926 
as the 100 base. During October of 
1941 the index reached 102; it is now 
reported to be above 106 and will un- 
doubtedly go higher.” 





Marsh & McLennan Appoints 
New Officers at Seattle 


George W. Farnsworth, vice-president 
and general manager of Marsh & Mc- 
Lennan’s Washington corporation, an- 
nounces the appointment of Philip Bron- 
son and Maurice Jackson as vice-presi- 
dents, and of John R. Barnes as mana- 
ger of the life insurance department. 

Mr. Bronson has been in the insur- 
ance business for the past eighteen years. 
Mr. Jackson formerly operated the Na- 
tional Insurance Brokers at Seattle which 
merged with Marsh & McLennan in 
1938, when Mr. Jackson was made mana- 
ger of its metropolitan department. Mr. 
Barnes for twelve vears has been with 
the life denartment of the Hawaiian 
Trust Co., Honolulu. 





ROBERT FETTEROLL, 63, DIES 

Robert Fetteroll, supervisor of ac- 
counts, Metropolitan home office, and 
Republican county leader on Staten 
Island, N. Y. for twenty-five years, died 
at the age of 63 in Richmond Memorial 
Hospital, Staten Island April 9. Mr. 
Fetteroll had been associated with the 
Metropolitan for forty years. He was a 
delegate to the Republican National Con- 
vention in 1936. 





Fire Underwriters, the New York Fire 
Insurance Exchange, and other organi- 
zations, has been outstanding. For years 
he has served as chairman of the loss 
committee of the New York Board and 
has done a fine job. With the Insurance 
Society he will succeed President Wil- 
liam G. Minner, who is president of 
Minner & Barnett, Inc. 


New Hampshire Permits 
Renewal Certificates 


The New Hampshire Insurance De- 
partment will permit the use of insur- 
ance policy renewal, or continuation, cer- 
tificates with the understanding that the 
approval for the use of the certificates 
will not be used by any company for the 
purpose of taking advantage of any tech- 
nicality that may arise in connection 
with it. Certificates have already been 
filed with the Department by several 
insurance companies. 

Insurance Commissioner Arthur J. 
Rouillard says that “This department re- 
quires each company to file a specimen 
copy of the certificate which it proposes 
to use, and while we are not adopting a 
standard form of certificate, we are re- 
quiring each certificate to contain the 
following information: the term of the 
certificate, the coverage afforded by it, 
the individual charges for each coverage, 
a certificate number which corresponds 
to the number of the policy that it con- 
tinues, and a space for the countersigna- 
ture of a resident agent.” 





Hartford Messenger Dies; 
Fifty Years of Service 


Hundreds of insurance men who in 
passing years have visited executive 
offices of the Hartford Fire knew James 
A. Morris, a colored man, who had 
served the company for half-a century. 
He went with the company when a boy 
of 14 as a runner and served in later 
years as a messenger under several 
presidents, beginning with George L. 
Chase. His amiable and courteous per- 
sonality made an instantaneous favor- 
able impression on visitors to the ex- 
ecutive offices. 

He leaves a widow and a son, Ray- 
mond, who is head of the music depart- 
ment at Bishop College. 





Cannot Write Industrial ; 


Fire Insurance in Va. 


The Home of New York has been di- 
rected to discontinue the writing of in- 
dustrial fire insurance on a weekly basis 
in Virginia as of July 8, 1942, An order 
direrting it to cease writing such business 
as of that date was entered by the State 
Corporation Commission April 9. The 
case was started as long ago as February 
26, 1940, when the company was cited 
to appear before the commission and show 
cause why the deviation under which it 
had been writing that type of insurance 
should not be cancelled or set aside, 





Roosevelt Signs Bill 
Extending War Covers 


President Roosevelt on April 11 signed 
the bill broadening the authority of the 
Maritime Commission to write marine 
war risk insurance on foreign hulls, 
cargoes and ship personnel. Hereto- 
fore the Commission was limited to 
granting coverage to United States ships, 
cargoes and ship personnel. 


N. Y. MUTUAL AGENTS MEET 

The Mutual Insurance Agents Associa- 
tion of the State of New York last week 
held its third annual meeting at Syra- 
cuse. Walter C. Taylor of Rochester 
was re-elected president. Eugene F. 
Wright of Valley Stream, L. I., and Ed- 
gar L. Peard of Buffalo were elected 
first and second vice-presidents respec- 
tively. Corey G. Hunter of Moravia 
was re-elected secretary-treasurer. 


GETS SHOW CAUSE ORDER 

David Williams, New York insurance 
broker at 80 John Street, whose license 
was revoked by the New York Insur- 
ance Department, obtained an order in 
the Supreme Court, returnable yesterday, 
against Superintendent Louis H. Pink, 
requiring the Superintendent to show 
cause why the determination revoking 
the broker’s license should not be an- 
nulled. The order stays the effect of 
the revocation for thirty days. 








=—=—_—_—_—_—_— 
JAMES LOGAN ADVANCED 





Made Assistant Manager of 
and Albany Territories by meet 
Travelers Fire 
James Logan, former special agent fo, 
the Syracuse and Albany territories i 
the Travelers Fire and Charter Oak 
Fire, with headquarters at Albany, op 


April 1 was promoted to the assistant | 


managership of those territories. Mr & 
Logan was born in Scotland, attended § 
the celebrated George Heriot Priya 
School for Boys, to which he won , 
scholarship, and came to the Unite 
States when he was 16 years old. Hy 
became a citizen of this country at 2] 

For a few years before joining the 


Travelers organization as a junior clerk | 


in the Western department of the fire 
insurance company, April 23, 1928 fe 
had been engaged in the building trades 
in Hartford, Conn. At the companys 
home office there he subsequently ob. 
tained experience in the inland marine 
general fire underwriting, brokerage anj 


engineering departments, and was spe- | 
cifically trained for the field in the | 


Eastern department of the Travelers 
Fire, where he was an assistant exam. 
iner in the underwriting division when 
selected to fill a special agency post a 
Syracuse October 23, 1937. 





George J. Bruhn on Leave for 


Washington Post with WPB 


George J. Bruhn, superintendent oj 
purchases of the Royal - Liverpool 
Groups, who has been with the organi- 


zation for more than twenty years, has 
been given a leave of absence “for the f 
duration” by reason of his selection by f 


War Production Board at Washington, 
D. C. for government duty. Mr. Bruhn 


is attached to the WPB treasury de- | 
partment, procurement division, and his | 
responsibility is the expediting of lend- | 
in connection with pro- f 


lease material 
duction of war work. 





Millers National Report 


The December 31, 1941, annual state- 
ment of the Millers National shows a 
new high with $7,569,470 in assets, an 


increase of $362,272. Premiums written | 


for the year totaled $4,306,044, an in- 
crease of $385,302 or practically 10% 
over 1940. Premium reserve increased 
$425,973. making a total of $3,905,261. 
Net surplus to policyholders is $3,155,954. 
Losses incurred to premiums earned 
were reported as 46.9%. 


NEW YORK EXAMINERS MEET 
The Fire Insurance Examiners Asso- 
ciation of New York held its annual 
meeting and election of officers yester- 
day. The nominating committee pre- 
sented the following nominations for 
action by the members: for president, 
B. A. Rechtiene, Eagle Star; vice-presi- 
dent, R. A. Anderson, Insurance Co. of 
North America; secretary, J. J. Me: 
Gann, Yorkshire Group; treasurer, K. 
J. Long, Century, and recording secre- 
tary, Frank Nixon; Commercial Union 
Group. 


JOINS NEW BRUNSWICK 

Norman S. White, assistant secretary 
of the New Brunswick Fire in charge 
of the Newark, N. J., offices, announces 
the appointment of E. K. C. Johnson as 
special agent. He was for many years 
associated with the New York office 0! 
the Western Sprinkled Risk Associa 
tion. The Newark office of the New 
Brunswick this week moved to largef 
quarters on the fourteenth floor of the 
Federal Trust Building. 


INSURANCE EMPLOYMENT UP 
Employment in the insurance field 
throughout the country increased 0.2% 
from January to February, and in the 
latter month stood 2.2% above the level 














of February, 1941, according to the lat 
est available U. S. Department of Labor 
statistics. February payrolls of insut 
ance companies were less than one 
tenth of 1% below those of the pre 
ceding month but 89% higher than ™ 
the corresponding month a year ago. 
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FOUR ADVANCED BY HOME 
i dt Assistant Treasurer; Tees>, 
ag el and Sedgwick Become 
Assistant Secretaries 


anc : : ven 
M i Sedgewick as ass‘stant secretaries. 


years manager of the Camden, N. | 
office of the company. He subsequently 
was called to the home office in New 
York to become supervisor in the East- 
ern department. , 

Assistant Secretary Arthur F. Herman 
started his career w'th the Home in the 
New York office. He later was trans- 
ferred to Maryland where he served un- 
der the late State Agent Mosher. _Subse- 
auently he was moved to West Virginia, 
first as special agent, then as state agent 
for the company in that state. In 1940 
he was recalled to the home office to 
take up duties as division underwriter of 
the Southern department. 

In 1933 Assistant Secretary M. A. 
Sedgewick came to the Home from the 
Chase National Bank as a security anal- 
yst. He has since served 1n the invest- 
ment department, of which he was ap- 
pointed manager in 1940. 





ILLINOIS DEPT. TO MOVE 
Chicago Offices Going into Board of 
Trade Building About May 15; 
to Have More Space 

To increase fac'lities for expansion 
and for better service to the public, the 
Chicago offices of the Illinois Depart- 
ment of Insurance, under Director Paul 
F. Jones, will be moved about May 15 
from the Insurance Exchange Annex to 
the Board of Trade Building, twenty- 
fourth floor. The small loans division, 
which also has supervis‘on over the 
bail bond act, under William H. Mur- 
phy as supervisor, will establish a 
branch in Chicago. Director Jones 
stated also that certain operations of 
other divisions pertaining to Chicago 
activity may be concentrated there. 

One of the important features planned 
for the office by Director Jones will 
be to hold more hearings there. In the 
past, many hearings have been held at 
Springfield. In the future, hearings will 
be held at both places. 

Negotiations for leasing of the new 
offices were handled by Arthur G. 
Smith, deputy in charge of the Chicago 
office, for the department, and Leo 
Hogan, of the firm of Hogan & Farwell, 
agents for the Board of Trade Building. 





Insurance Law Firms Are 


Merged at Louisville 


The insurance law firms of Bruce & 
Bullitt and Crawford, Middleton, Mil- 
ner & Seelbach of Louisville, Ky., have 
merged under the title of Bullitt & 
Middleton. The merged firm represents 
130 years of unbroken law practice. Wil- 
liam C. Bullitt, grandfather of William 
Marshall Bullitt, senior partner in the 
Present firm, was licensed to practice 
law in 1812. 

The new firm includes sixteen part- 
ners and three associates. The part- 
ners are William Marshall Bullitt, 
Charles C. Middleton, William W. Craw- 
ford, Charles W. Milner, Leo T. Wol- 
ford, Louis Seelbach, R. Lee Blackwell, 
Eugene B. Cochrane, George W. Norton, 
Jr, Malcolm Crawford, Thomas W. Bul- 
litt, Charles G. Middleton, Jr., Francis 
t. Goheen, B. Hudson Milner, Donald 
Q. Taylor, and Hubert T. Willis. 


FIREMEN’S TO PAY DIVIDEND 
The board of directors of the Fire- 
men’s Insurance Co., has declared a semi- 
annual dividend of twenty cents per 
share, Payable May 15 to stockholders 
of record April 20, 


Hurd Succeeds Millikin as 
Marine Dept. Manager 


G. D, Millikin, for the past five years 
supervising head of the marine depart- 
ment of the Fred S. James & Co., in- 
surance agency at Chicago, has resigned 
that post and will devote his entire time 
to the production field. The James 
offices announce that F. M. Hurd has 
been named to assume full charge of 
the marine department. Mr. Millik'n 
will continue his assoc’ation with the 
James organization as a full time office 
producer. 





William E. Taylor, treasurer of the 
Joshua Taylor Co., Inc., agency of Bur- 
lington, N. J., died recently. He leaves 
a wife, a son and a sister. 


SERVICE MEN TO BE HONORED 

All members of the Insurance Club 
of Minneapolis who enter any branch of 
the armed service will be made honor- 
ary members without payments of dues 
during their service, President Fred D. 
Weld announced at the April 13 meet- 
ing. Lou Keller and Dr. George Hauser, 
new athletic heads at the University of 
Minnesota, spoke. 


GRACEY PARTNER IN AGENCY 





William Wallace & Co., of Boston, 
general agents, announce that Ernest 


J. Gracey has become a partner. En- 
tering insurance in 1919 at the home of- 
fice of the Aetna Fire, Mr. Gracey later 
became a fieldman in New England for 
that group. In 1938 he joined the At- 
lantic Mutual as a New England field- 
man, which position he has just left. 








William S. Wensley Dies 


William S. Wensley, many years ago 
manager of the Middle States Inspection 
Bureau, who retired when the bureau 
was consolidated with the old Stoney 
Bureau, died April 6 in Presbyterian 
Hospital, New York City, at the age of 
85 years. He was born in Providence, 
R. I., and at the time of his death re- 
sided in Montclair, N. J. 

Many who attained high rank in fire 
insurance owe much of their success to 
the training received under Mr. Wens- 
ley. He was a kindly man, beloved by 
many. His brother, the late George W. 
Wensley, was manager of the Manches- 
ter Assurance of England. 














You tell your customers that peace of 
mind comes to the home owner if his 
insurance is dependable as well as ample. 
Better show them the National Board’s 
April magazine advertisement which, in 
answering the customary question “What 
does Standard Protection do for you?” 
emphasizes that justifiable peace of mind 
comes to holders of capital 


pany dependable protection. 
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New York Agents Prepare Program 
For Annual Meeting in Syracuse 


The New York State Association of 
Local Agents is now preparing for the 
sixtieth annual convention to be held at 
the Hotel Onondaga at Syracuse on 
Monday and Tuesday, May 11-12. Jay 
W. Rose, secretary of the association, 
has issued an announcement on_ the 
forthcoming convention telling of the 
features as follows: 

“War damage coverage is perhaps of 
first importance now. Perhaps it will 
not be finally settled by the time of this 
meeting. If it is, agents will be told 
all about it, or, if the details are not 
yet completed, they will be brought up 
to date by an outstanding authority on 
the subject. 

“Comprehensive liability insurance is a 
type of protection concerning which 
many agents are not as well informed 
as they should be. Judge E. W. Sawyer 
of the National Bureau will team up 
with John H. Eglof of the Travelers 
and tell all about it and how to sell it. 

Safety Responsibility 

“The safety respons‘bility law and the 
assigned risk plan. Commissioner Meal- 
ey and Deputy Commissioner Culloton 
will discuss recent amendments to the 
law and its operation, and Manager 
Newell of the assigned risk plan will 
explain the necessary steps for having 
rejected risks assigned and listen to sug- 
gestions for simplified procedure. 

“These features will all be panel dis- 


cussions with one from agency ranks on 
the platform with the speakers to act 
as sort of a moderator and_ stimulate 
discussion and questions from the floor. 

Foas “nee May 11, beginning at 10 
a Roy Duffus, chairman of the edu- 
sath wi committee, will put on a sample 
insurance clinic and study group along 
the lines of the National Association ed- 
ucational program. 

“The administration report, Tuesday 
forenoon, May 12, will give a complete 
picture of things accomplished during 
the year. The National Association will 
have a representative on the program. 
His name will be announced later. 

“National Association Councillor ‘Russ’ 
Carson, who is presently acting as in- 
surance advisor to the Morale Division 
of the War Department, will report. 

“There will be the usual opening din- 
ner Monday evening, with entertainment 
to provide relaxation from the day’s 
work, and the annual banquet Tuesday 
evening, May 12, with a speaker and a 
concert by the Syracuse University 
Alumni Glee Club under the direction 
of All Deisseroth, a director of the New 
York State Association. 

“The chairmen of the resolutions and 
nominating committee, appointed by 
President Sharp, are as follows: Reso- 
lutions committee, Frank L. Gardner, 
Jr., Poughkeepsie; nominating commit- 
tee, R. M. L. Carson, Glens Falls. 





Commissioners 
(Continued from Page 1) 


larly employed by such department; is 
qualified for such assignment, and the 
monthly rate of compensation to be paid, 
either direct to the examiner or other- 
wise, and which compensation shall not 
be greater than 20% in excess of the ex- 
aminer’s regular salary or compensation 
paid to him while employed by the home 
state department, subject to a maxi- 
mum of $600 per month, together with 
actual, necessary expenses. 

Would Hold Down Paper Work 

Representatives of several companies 
in different insurance classifications 
brought to the attention of the confer- 
ence the desirability at this time of cut- 
ting out as much paper work in home 
offices as possible such as reporting and 
answering questionnaires. The Commis- 
sioners felt that they had no authority 
to waive any reports that were abso- 
lutely required under state laws but it 
was the view of the meeting that the 
committee on blanks of the association 
should resist as much as possible any 
changes in blanks this year and attempt 
to discourage the sending out of too 
many questionnaires. 

Guests at Hartford Club 

At noon, the visitors were the guests 
of Frazar B. Wilde, president of the 
Connecticut General Life, at a luncheon 
at the Hartford Club, which was at- 
tended by representatives of all the com- 
panies domiciled in Hartford and after 
adjourning several of the Commission- 
ers availed themselves of the oppor- 





tunity to look over the new National 
Fire Insurance Building on Asylum Ave- 
nue, which is already recognized in the 
insurance business as being the latest in 
design. At the luncheon Mr. Wilde wel- 
comed the group on behalf of the local 
executives and Superintendent Louis H. 
Pink of New York responded on behalf 
of the Commissioners. 


Allocation of Inland Marine Premiums 
for Tax Purposes 

The conference of Commissioners also 
considered the difficulties involved in the 
proper allocation of premiums in the 
inland marine field for tax purposes. 
The Insurance Commissioners of the 
eleven Far Western states called the 
Western conference, have been in con- 
tact with the Marine Underwriters, and 
a plan has been approved by the West- 
ern conference, which, it is hoped, will 
clarify if not entirely correct the situa- 
tion. It provides in substance that all 
premiums for hulls and cargoes be allo- 
cated, by taxation, to the state wherein 
the contract is negotiated. Where tran- 
sit, transportation or movement is domi- 
nent, the premium shall be allocated to 
the state where the place of business of 
the assured is located, or in a non-busi- 
ness risk, where the residence of the 
assured is located. Where the transpor- 
tation hazard is not dominant and the 
subject matter may be exposed for peri- 
ods of intended rest, the premium should 
be allocated to the state where the sub- 
ject matters are principally exposed. In 
other risks not specifically covered in the 
above: In the case of a business risk, 


the premium should be allocated to the 
place where the business is located, and 





Larger Quarters Taken in 


Midtown by White & Camby 


With 1941 its biggest and best year, 
White & Camby, Inc., leading mid-town 
New York multinle line agency, is con- 
tinuing this progress by taking larger 
quarters in 50 East Forty-second Street 
Building in keeping with its expanded 


operations, Edward I. White, president 
of the agency, said this week that a 
long time lease has been sgned and 


that, as of April 25 or close to that date, 
the agency will move from 41 East 
Forty-second Street to the new address. 
The entire second floor frontage on 
Forty-second Street, which extends 112 
feet, will be occupied as well as fifth 
floor space. 

White & Camby, Inc., has set a fast 
production pace in the mid-town section 
for a number of years past and closed 
last vear with premium volume of $2,- 
000,000 in fire, automobile, inland marine 
and casualty lines. The agency repre- 
sents many of the old line stock com- 
panies including United States F. & G., 


Fidelity & Guaranty Fire, North River, 
Eagle Star, Northern Assurance, Stand- 
ard of New York, Universal, Pacific 
National Fire and Hartford Steam 
Joiler. 


& Wakefield, Inc., was the 


transaction. 


Cushman 
broker in the 





in a non-business risk, where the resi- 
dence of the assured is located. 

During their discussion, the Commis- 
s‘oners invited Edward J. Perrin, Jr., 
vice-president of the Automobile Insur- 
ance Co., who outlined the difficulties 
that had been incurred and gave the 
background of the reasons why the 
Western conference took up the ques- 
tion. 

The First Zone took no final action, 
but in the discussion most of the Com- 
missioners indicated a desire to cooper- 
ate, if consistently possible. 

Hear Beardsley on War Damage Status 


On the suggestion of Insurance Com- 
missioner Blackall of Connecticut, the 
group invited Guy E. Beardsley, vice- 
president of the Aetna Fire Insurance 
Co., to bring up to date the discussions 
between the fire companies and the RFC 
officials in connection with the bombard- 
ment or war risk insurance affecting 
property damage. Same of the Com- 
missioners had been in conference, a 
few weeks ago, on a plan which would 
indicate that the War Damage Corpora- 
tion would absorb the entire risk, with 
the companies acting as agents and the 
business passing through agents of the 
companies. 

Mr. Beardsley explained that in a sub- 
stantial meeting of stock, mutual and 
reciprocal fire companies Sunday in New 
York with representatives of the Fed- 
eral Government, a plan was devised by 
which there might be some Participa- 
tion up toa given amount by the insur- 
ance companies themselves, although the 
plan predominantly leaves the risk with 
the Federal Corporation. The Commis- 
sioners were quite interested in Mr. 
Beardsley’s remarks and while there was 
no immediate necessity of adopting any 
definite plan, in view of the fact that it 
is not until July 1 that the entire scheme 
has to be approved, it was generally 
felt that any workable arrangement that 
is satisfactory to the government and to 
the three different groups of fire insur- 
ance companies, who very seldom agree, 
would probably have the approval of the 
Insurance Department. 

There was some discussion as to the 
effect of the war situation as to pre- 
miums and salvage accounts in the casu- 
alty field, but in view of the fact that 
the bill pending before Congress is not 
definitely passed, which affects this class 
of business, it was decided to withhold 
any formal discussion. 

Commissioner Morin of Rhode Island 
indicated that he had already agreed to 
accept certain filings of rates from as- 
sociations and groups instead of having 
the companies themselves members of 
the association each filing its own indi- 


——— 


Agent Leads Tammany Hall 





MICHAEL J. KENNEDY 


Congressman Michael J. Kennedy, who 
is also an insurance agent at 1775 Broad- 
way, New York, was elected leader of 
Tammany Hall on Tuesday of this week, 
For some years he was a city marshal 
in New York. He was elected to Con- 
gress in 1938, 

It is interesting to note that there are 
two M. J. Kennedys from New York 
City, both insurance men, who are mem- 
bers of Congress. Martin J. Kennedy 
is at 230 Park Avenue. John F. Curry, 
former Tammany leader, runs an insur: 
ance agency at 70 Pine Street. 


Exchange Old Timers 
Hold Annual Meeting 


More than 110 persons attended the tenth 
annual dinner and entertainment of the 
Old Timers Association of the New York 
Fire Insurance Exchange, held April 9 at 
the Hotel St. George in Brooklyn. Speak- 
ers included George F. Kern, president of 


the exchange; Francis J. Donovan, assist- 
ant manager of the exchange, and Dr. 
Jeremiah M. Griswold. 

Harry Ward of W. S. Brown & Co, 
Inc., was elected president, succeeding 
Charles C, Dominge of the Commercial 
Union. Mr. Dominge prepared the illus- 
trated program for the meeting and also 
recited parts from the play Richard III. 
Edward W. Dart of Schiff, Terhune & 
Co. performed feats of magic. Ernest 
A. Weber and Frank C. Mandile sang. 
Mr. Dart and Henry Siemer served on the 
dinner committee and Messrs. Ward and 
Dominge on the entertainment committee. 








vidual ratings in view of the uniformity 
adopted by the group. 

Several other matters affecting individ- 
ual states were gone into and the Com- 
missioners are going to file with the 
Connecticut Commissioner ideas on an 
attempt to arrive at some formula of 
definition of an association examination. 

There were present besides the Con- 
necticut Commissioner: 

Superintendent of Insurance Louis H. 
Pink and Deputy Superintendent Ed- 
ward McLoughlin of New York; Dep- 
uty Commissioner Christopher A. ‘Gough 
of New Jersey; Commissioner C. F. 
Harrington of Massachusetts ; Commis- 
sioner Henri N. Morin of Rhode Island; 
Commissioner Arthur J. Rouillard of 
New Hampshire; Deputy Commissioner 
Albert G. Pingree of Vermont; Deputy 
Commissioner Thomas B, Curry of Con- 
necticut; Russell O. Hooker, chief actu- 
ary of Connecticut; Frank R. Dole, ex- 
ecutive secretary to Commissioner Black- 
all, and Francis T. McGovern, chief 
examiner of the Rhode Island Depart- 
ment. 
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Laboratories’ Work 
At New High in 1941 


WAR BRINGS LARGE INCREASE 





Achenbach, Smith and Thomas Elected 
Trustees; Departments Report 
on Year’s Activities 





Reporting on the largest year in the 
history of the organization, on increased 
war work, and the election of three 
new directors were high spots in_ the 
annual meeting of members and direc- 
tors of Underwriters’ Laboratories, Inc., 
held April 10 in Chicago. 

“During each month of 1941 our serv- 
ices were employed to an extent ex- 
ceeding that of the corresponding month 
of any previous year,” announced Alvah 
Small, president. “It is thus demon- 
strated that the safeguarding of life and 
property from fires and accidents, to 
which we have been devoted for nearly 
fifty years, is a real public service in 
both normal and emergency times.” 

At the request of the national govern- 
ment and of many municipal, state, in- 
dustrial, and insurance groups many 
special problems have been investigated 
during the year, said Mr. Small. 

Substitute Materials 

Priority control of critical materials 
has resulted in a_ steadily increasing 
stream of proposals for substitutions in 
the products tested by Underwriters’ 
Laboratories. The safety standards for 
a large number of products have been 
revised where necessary to permit the 
recognition of these substitute materials 
“for the duration only”; but in all cases 
there is assurance that the safeguarding 
of equipment is maintained at a high 
level. 

R. B. Shepard, chief electrical engi- 
neer, reported a decline of 18% in the 
work of investigating new electrical 
products. “This,” said Mr. Shepard, 
“reflects the increased use of electrical 
manufacturing facilities for war prod- 
ucts.” 

Asa H. Nuckolls, chemical engineer, 
reported that increased government pur- 
chases of fire hose tested and labeled by 
Underwriters’ Laboratories had required 
an 80% increase in the work of check- 
testing the rubber linings. 

An investigation conducted by the 
chemical department of the Laboratories 
aided in establishing the cause of the 
$11,000,000 Fall River rubber fire in 
which 14,000 tons of rubber were de- 
stroyed on October 11, 1941. The work 
done by the Laboratories’ engineers de- 
termined that spontaneous ignition of 
sponge rubber was the cause. This was 
the largest single industrial fire loss in 
recorded history. 

“Other work undertaken by the de- 
partment,” said Mr. Nuckolls, “was the 
testing of electrically conductive rubber 
for use as floors and as soles and heels 
of shoes. This material was tested to 
determine its value in preventing igni- 
tion of flammable vapors or dust by 
static electricity in  shell-loading and 
munitions plants and in hospital operat- 
ing rooms.” 

: Fire Extinguishers 
E. J. Smith, engineer of the gasses 
and oils department, reported that 
priority control of copper and_ brass 
has made it necessary to substitute other 
materials for fire extingu'sher parts 
which heretofore have principally been 

made of copper, brass, or bronze. The 
department has worked closely with the 
fire extinguisher industry and with the 
Federal Government on this problem. 

Iwo outstanding activities of the 
hydraulic department in 1941,” reports 
R. W. Hendricks, hydraulic engineer, 
‘were the development of a substitute 
for the conventional cast-brass fire hose 
coupling and, secondly, the investigation 
of ways of controlling or extinguishing 
Magnesium fires in chips, dust, and 
fines, such as are accumulated in fac- 
tories machining magnesium castings for 
aircraft engine parts. Methods of ex- 
tinguishing magnesium bomb fires are 
also a part of this investigation.” 

_The effectiveness of a number of dif- 
ferent manufacturers’ materials produced 


concerned in 


Hendricks. 


service, 
used more than one-half billion Under- 
writers’ Laboratories’ labels during 1941 
on approved products. 
crease of 33% over 1940. 


for extinguishing magnesium fires has 
been investigated and other investiga- 
tions along this line are now under way. 


“Our experiments with the problem of 
controlling magnesium fires and incen- 


diary bomb fires will shortly enable us 
to offer sound practicable advice to all 
this matter,” said Mr. 


G. E. Manning, superintendent of label 
estimated that manufacturers 
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were William N. Achenbach, Chicago, 
manager, Western department, Aetna 
Fire; Charles H. Smith, Chicago, man- 
ager, Western department, Hartford 
Fire; J. M. Thomas, Pittsburgh, presi- 
dent, National Union Fire. 

Robert P. Barbour, New York, U. S. 
manager, Northern Assurance, and presi- 
dent of the National Board of Fire Un- 
derwriters, was elected a member of the 
board of trustees earlier in the year. 


John C. Harding, Chicago, resident 
executive vice-pres’dent, Western de- 
partment, Springfield Fire & Marine, 


chairman of the Laboratories’ board of 
trustees, presided at the meeting. 


Barry Truscott Elected 
Camden Fire Director 


Barry Truscott, vice-president of the 
Camden Fire, was elected to the board 
of directors of the company on April 9. 
Mr. Truscott succeeds Frank J. Burr 
who died recently after serving as a di- 
rector for fifty-eight years. 

Barry Truscott is the son of J. Lynn 
Truscott, former pres‘dent of the Cam- 
den Fire, who as managing underwriter 
for over thirty years was largely respon- 
sible for the building of Camden Fire 
into a front rank company of national 
importance, 
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AUSTRALIAN WAR INSURANCE 
Regulations ical Provide for Protec- 
tion Against Fixed Property, Con- 
tents, Live Stock 

Australian regulations covering war 
damage to property and goods in Aus- 
tralia and external territories were is- 
sued on February 23. These regulations 
follow: 

Compulsory —Fixed shillings 


property, four 


per cent; stock and plant over £1,000 ($3,250) 
eight shillings per cent; wool in store two 
shillings sixpence per cent 


Voluntary—Stock, plant up to £1,000, eight 

shillings per cent; wool from sheep's back to 
store, sixpence per cent; farm improvements 
four ” shillings per cent; growing crops, etc., 
for less than twelve months cover, four shillings 
per cent; for more than twelve months cover 
eight shillings per cent; live stock, four shillings 
per cent, 

The contribution period is until Dec ember 31, 
1942, except in special cases such as growing 
crops, when the period is from the time of 
payment until harvesting. 

Contributions will be collected on buildings 
and fixed property by local authorities and by 
insurance companies for: 

(a) Stock and plant where both compulsory 
and voluntary are involved; 

(b) Voluntz ary insurance, private chattels, live 
stock crops, fencing, and wool. 

With the exception of a few classes, all 
state government property will be insured, but 
the co nmonwealth government will carry its 
own ris 

Gener ally, compensation due under the scheme 
will not be paid until the conclusion of hostili- 
ties. In cases of distress, however, payments 
not exceeding £50 ($163) may be made. 

he commission may also restore property 
or make payment towards restoration if con- 
sidered necessary or advisable for efficiency in 
conduct of the war, 

In cases of joint-interest property, each party 
will be entitled to a proportion of the insur- 
ance assessed on evidence of ownership, and in 
certain cases contributions will be shared. 





Cats Meow Honors Carbone 


As He Joins U. S. Army 


Dario Carbone, special agent in the 
St. Louis territory for the Corroon & 
Reynolds Fleet, was given a farewell 
dinner by the St. Louis Court of the 
Great and Jovial Order of the Cats 
Meow April 7. Mr. Carbone, who is 


Most 
service in 


Recorder, 
the United 


the Court’s Sagacious 


will 


report for 
States Army at Jefferson Barracks, 
South of St. Louis, the latter part of 
April. 


The committee in charge of arrange- 
ments was made up of Frank R. Peter- 
son, F. D. Hirschberg & Co.; J. W. 
Roger, Insurance Board of St. Louis ; 
George Schoen, Fidelity & Deposit, and 
William R. Dunham, Mercantile Insur- 
ance Agency Co. 





Seek to Curb Danger of 
Sabotage at Duluth 


Public officials and citizens at the im- 
portant Great Lakes port of Duluth, which 
handles enormous tonnages of grain, coal 
and iron ore, are much concerned over 
the possibilities of sabotage and bomb- 
ing and they are trying to get something 
done about it. Great ore docks, elevators 
and warehouses line the Duluth-Superior 
harbor and it is conceded the fire protec- 
tion facilities are inadequate. 

State Insurance Commissioner Newell 

Johnson has been consulted and, as 
head of the state fire marshal’s office, he 
is now gathering data and studying the 
problem. On a recent visit to Duluth, 
Commissioner Johnson told officials he was 
not yet prepared to make recommenda- 
tions. 





Canadian Companies Elect 


W. P. Fess as President 


Executive changes are announced by the 
Canadian General Insurance Co. and To- 
ronto General Insurance Co., which are 
under joint management. President for a 
number of years, G. Larratt Smith now 
becomes chairman of the board. 

Succeeding to the presidency is W. P. 
Fess, general manager, who will also con- 
tinue as administrative head. A. E, Naylor 
has been elected vice-president of the 
Canadian General and Prof. M. A. Mac- 
kenzie continues as vice-president of the 
Toronto General. W. F. Spry becomes 
manager to assist Mr. Fess in active 


management, 


Fire Prevention Code 
Prepared for Indianapolis 


An 800-paragraph fire prevention code, 
prepared by the fire prevention committee 
of the Indianapolis Chamber of Com- 
merce in a two-year study, has been sub- 
mitted to the board of public safety. 
Phrased to meet the problems of wartime 
fire hazards, the proposed code would suc- 
ceed the city’s original fire code, which 
was dropped when city ordinances were 
recodified in 1925. Approval of both the 
city board and city council will be nec- 
essary for adoption. 

The code establishes a fire prevention 
bureau composed of “qualified members 
of the fire department” and provides for 
the control and regulation by the fire de- 
partment of all establishments and all bus- 
iresses involving particular fire hazards. 
It establishes a system of fire inspection 
and requires permits for any firms deal- 
ing in especially hazardous practices, but 
no fees are included. 





HALIFAX FIRE REPORT 


The 133rd annual report of Halifax 
Fire shows 1941 net premium income at 
$2,187,628, up $739,391 over the previous 
year. Loss ratio declined from 59.4 to 
56.8%. A. C. Baillie, general manager, 
reports that while the company’s United 
States operations showed an underwrit- 
ing loss of $29,239 in 1941, there was an 
encouraging development toward steady 
agency accounts and that concurrently, 
the special automobile and marine insur- 
ance accounts were purposely reduced 
materially during the year. 





MICHIGAN FUND IS LOSER 


Michigan’s State Fire Fund stands to 
meet a loss estimated at over $70,000 
as a result of the destruction of one 
building and damage to another at the 
state state fair grounds in Detroit April 
3. The fire originated in an exhibit 
building which had been turned over for 
use of the National Youth Administra- 
tion. 


HAIL CHANGES IN IOWA 





Ten Days Allowed for Filing Claims Due 
to New Law; 5% Minimum Loss 
Removed on Many Crops 


Two important changes in 1942 hail in- 
surance policies in Iowa are being put 
into effect by stock companies with in- 
dications this year will be one of the 
best for the writing of this type of 
insurance. It is expected that higher 
prices and increased acreages will induce 
the farmer to buy more protection. 

Rates in all territories in Iowa this 
year will be the same for all types of pol- 
icies as they were in 1941, but a change 
has been made for the time allowed for 
filing claims and the 5% minimum loss 
clause in the percentage policies has 
been eliminated on ordinary farm crops. 

The change in time for filing claims 
was the result of an act passed by the 
1941 Iowa legislature which states that 
“in case of loss to growing crops by 
hail, notice of such loss must be given 
to the company by the insured by mail- 
ing a registered letter within ten days 
from the time such loss or damage oc- 
curs.” The companies have taken this 
to require the filing of all hail claims 
within ten days regardless of the pro- 
visions in the policy. Policies are be- 
ing printed to conform. 

Elimination of the 5% minimum loss 
clause is following a trend taken in 
some of the other states previously and 
as a result it has been felt that such 
action has not increased the company 
losses. For some years lowa agents 
have been advocating its elimination be- 
cause of the strong selling point regis- 
tered by mutual agents that do not have 
such a requirement in their policies. 





VA. COMM. FIRE MARSHAL 


Governor Darden of Virginia has 
signed a bill which passed the recent 
session of the General Assembly of Vir- 
ginia making the Commissioner of In- 
surance ex-officio state fire marshal and 
clothing him with authority to appoint 
deputy fire marshals. 
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FIRE HAZARDS IN FACTORIES 

National Board Wiens of Necessity of 

Adequate Private as Well as Public 
Fire Protection 


Full private as well as public fire pro. 
tection for industrial plants handling 
war orders is essential if disastrous fires 
are to be prevented, the National Board 
of Fire Underwriters warns in a bulletin 


just distributed to fire departments 
throughout the country. The bulletin 
states that processes of production haye 
introduced many hazards of explosion 
and fire. 

The National Board bulletin lists the 
three principal causes of large fires as 
follows: failure to discover a fire in its 
early stages; insufficient private fire 
fighting equipment which could be used 
to extinguish a fire before it gains dan- 
gerous headway, and inadequate public 
fire service. To correct these conditions 
the bulletin suggests the use of thermo- 
stats and installation of small hose, 
other appliances and automatic sprink- 
lers in manufacturing plants; an ade- 
quate and dependable water supply; well 
manned and equipped and properly 
trained fire department, and a suitable 
and properly distributed fire alarm sys- 
tem as the public fire protection con- 
tribution. 


F.C.A.B. Makes Shifts 


In California and Oregon 


Harry J. Boyle, San Francisco, gen- 
eral manager of the Pacific Coast de- 
partment of the Fire Companies’ Ad- 
justment Bureau, has appointed S. H. 
Buchholz superintendent of the automo- 
bile, casualty and special risk depart- 
ment. Mr. Buchholz, who has been with 
the organization and its predecessor for 
the past sixteen years, is succeeded as 
superintendent of the automobile, casu- 
alty and special risk department at Los 
Angeles by R. A. Bradley, who has been 
with the organization for five years. 

Mr. Boyle also announces promotion of 
M. R. Hollcraft to branch manager of 
the Marshfield, Ore., office, succeeding E. 
S. Nelson, who is transferred to the 
Portland staff to replace Mr. Hollcraft. 








Louisville F. & M. Reports 


Best Year in History 


The Louisville Fire & Marine of 
Louisville, Ky., reports the best year in 
its history, with premiums of $2,018,186. 
After deduction of. reinsurance premi- 
ums totaling $1,905,856 plus losses and 
expenses and of unearned premium re- 
a: operating profit was given at $22,- 

Capital during the year was increased 
from $50,000 at the close of 1940 to 
$200,000 at the close of 1941, partly 
through sale of a substantial minority 
interest in the company to the Rhode 
Island Insurance Co. As of December 
31, 1940, net surplus was $12,875, but as 
of January 1, 1942, the company had 
a net surplus of $375,256. Charles G. 
Tachau, vice-president, said the com- 
pany was still writing war risk insur- 
ance. 


Philadelphia Fire Losses 


Smoking accounted for fire losses 
amounting to $182,805 last year in Phil- 
adelphia and matches caused losses of 
$44,521, according to the seventy-second 
annual report of the Fire Insurance Pa- 
trol. Electricity was another serious 
cause of fires. Losses attributed to 
causes unknown amounted to $3,363,580. 

Bradford Smith, Jr., fire secretary 0 
the Insurance Co. of North America, 
was recently elected president of the 
Insurance Patrol, succeeding President 
Otho E. Lane of the Fire Association 
who now serves as a director, Other 
patrol officers are John Glendening, vice- 
president of the Home, treasurer, and 
Samuel P. Rodgers, vice-president of 
the Insurance Co. of the State of Penn- 
sylvania, secretary. 
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Morgan’s Address 
(Continued from Page 21) 


the world, but that does not alarm me, 
because I look upon it as qualified dis- 
integration, leading, if we and our Allies 
have the wisdom to see it, and I believe 
we have, to a closer integration, and on 
4 foundation stronger than has ever ex- 
isted before. 
Must Plan Ahead 


There is a thought in this country, 
and I have heard it expressed in our 
own business, that post-war problems 
are problems which may be dealt with 
in the post-war period, but I am glad 
io feel that that is not the general view. 
It was this lack of pre-planning which 
made the war possible, and a lack of 
pre-planning now will make the win- 
ning of the peace impossible. 

It is gratifying that despite all that 
has to be given by us in the prosecu- 
tion of the war the Prime Minister has 
said that he subscribes to the view that 
we must think ahead. Peace, which at 
this moment seems to be a distant 
blessing, may turn out to be not so far 
distant as we believe. I am continuously 
reminded of the conditions which existed 
in this country and opinions generally 
held in the world in the months prior 
to November 1918, and I am not at all 
sure that peace will not be just as sud- 
den in its coming as war was in its out- 
break. We are rather apt to over-con- 
sider our own troubles, and sometimes 
to dwell on them somewhat morosely, 
and whilst I would not advise an undue 
consideration of the enemy’s problems 
in order that optimism may be deduced 
therefrom, for all that I think it is 
worthy of mention that fully extended 
as we are, Our enemies are no less fully 
extended, and without the potential re- 
sources which we have, which are now 
coming into reality, and which will en- 
able us to maintain the war for a period 
far in excess of that which our enemies 
can possibly maintain. Peace may come 
to us not as the result of some san- 
guinary conflict in which we or any of 
our Allies have obtained a temporary 
advantage, but rather on account of a 
true assessment on the part of our 
enemies of the length of the road which 
they have elected to travel, and their 
inability to maintain their strength to 
reach the destination they have set. 

When I issued the Presidential Mes- 
sage to members of the Institute in 
October of last year, I made mention of 
the fact that what was considered tran- 
sitional would in large part be perma- 
nent. I would like to revert to that, tak- 
ing the British Empire for the moment 
as being illustrative. Those of us who 
are familiar with practically every part 
of the British Empire, as I am, and have 
been interested in the developments in 
each separate territory, and the form 
which that development has taken, will 
be conscious of one factor, which during 
the period after the war is going to be 
a predominant factor. I refer to the 
question of what is familiarly known as 
secondary industries.” Secondary in- 
dustries in the pre-war period were de- 
veloped in a form which the title im- 
plies, namely, as something secondary to 
what was the main activity of a terri- 
tory. War has made the so-called sec- 
ondary industries—just think of Austra- 
lia in this connection—a matter of pri- 
mary importance, because with the de- 
velopment of these secondary industries, 
a large part of the security of the 
Primary producing territories is involved. 
This means that countries which hither- 
to relied on external sources for certain 
supplies will for the future concentrate 
on production within their own confines, 
and that must bring about a consider- 
able redistribution of the flow of trade 
such as we knew it in the pre-war period. 
As a corollary to that, countries which 
were buyers rather than producers of 
Primary products will have to concen- 
trate on a maximum production of pri- 
mary products. War has proved that to 
€ of necessity also. That would mean 


this country will get its proper place. 
That is by the way, but all this serves 
again to emphasize that in a territory 
like the British Isles there is a disability 
to provide in some directions, and there 
is an ability partially to provide in other 
directions—that is to say, the balance 
between agriculture and industry is 
bound to have a readjustment, both of 
which serve to emphasize the spheres in 
which this country has proved from time 
immemorial its capacity to serve the 
world. 


Insurance a Prerequisite of Commerce 


I have found difficulty, not so much in 
knowing upon which subjects to talk to 
you, but rather which subjects I should 
leave out. I have tried broadly to touch 
on what are the most salient features 
with which we are immediately con- 
cerned, and I will close with this thought. 
Insurance of necessity permeates the 
whole of commercial endeavor in what- 
ever sphere, and in whatever territory it 
may be engaged. You may give it what 
name you will. You may call it guaran- 
tee, indemnity, compensation, but funda- 
mentally it goes back to what we know 
by the term “Insurance.” It is a pre- 
requisite to commercial endeavor, and it 
is a requisite that has to be maintained 
throughout commercial endeavor, and 


furthermore, it is essentially a matter 
for private enterprise. The flexibility and 
adaptability which has to be exercised 
in the transaction of the business of in- 
surance is such that it cannot wait on 
hide-bound red tape. It cannot be satis- 
fied by bureaucracy, and its require- 
ments can only be met by an immediate 
adaptation to commercial necessity as 
that necessity asserts itself. British In- 
surance has justified itself, and is con- 
tinuing to justify itself, in full compli- 
ance with all those requirements. Fur- 
thermore, it has the additional justifica- 
tion that it has met these requirements 
and made these adaptations in overseas 
territories as well as at home, and in 
that way has contributed not only to the 
development of British overseas trading 
interests, but has been helpful to na- 
tional trading interests in the territories 
in which it has established itself. 

Let us close our ranks, for the future 
is bristling with problems, the solution 
of which, so far as our industry is con- 
cerned, can only be brought about on 
the best basis possible, by each section 
recognizing that we have a common ob- 
ligation to discharge, and that it is 
inimical to our interests as an industry 
that we should stand divided in matters 
where principles demand that we should 
be united. 












WES CARE 


To all of us that means 
more than attention to 
detail-more than mere 
Caution-it is a serious 
attention of mind-it is 
watchfulness. In all our 
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Fire Prevention Committee 
Aids Industrial, Home Defense 


The fire prevention committee of the 
National Association of Insurance Agents 
is today playing an important role in the 
national efforts to control fire hazards. 
Chairman Harold N. Mann of Tacoma, 
Wash., in his report to the convention 
cites many ways in which agents now 
are assisting in furthering the war ef- 
fort by reducing interruptions to pro- 
duction caused by fire. In his report 
Mr. Mann said in part: 

“As soon as war was declared the 
committee immediately undertook to ad- 
just itself to the new conditions and to 
increase its efforts for more effective 
work. Realizing fully that here was 
our one splendid opportunity to render 
a service to our country, we began to 
assemble sources of material to meet the 
demand which we knew would come; 
that is to say, information relative to 
war-time fire prevention. Since the as- 
sociation, itself, was not in a position to 
print up quantities of such material, 
every authentic publication which could 
be found was catalogued and listed for 
free distribution or for sale as the case 
might be. A number of bulletins were 
sent out in collaboration with the Na- 
tional Board of Fire Underwriters. 


Efforts Bearing Fruit 


“This report would not be complete 
unless we did mention something regard- 
ing which we can offer definite reactions 
as an indication that our efforts are 
bearing some fruit. 

“First, there is the model fire preven- 
tion ordinance prepared by the National 
3oard of Fire Underwriters, which has 
been hereinbefore mentioned. The adop- 
tion of this ordinance by municipalities 
throughout the country would mean 
much to promote safer communities and 
thus prevent many fire losses dangerous 
to our national war production efforts. 

Secondly, the matter of home defense, 
particularly as regards the identification, 
handling and extinguishing of incendiary 
bombs, presented itself for urgent con- 
sideration. At the outset quantities of 
material were located and by the utiliza- 
tion of bulletins and publications, thou- 
sands of pieces of literature covering 
various phases of this subject from the 
National Board of Fire Underwriters, 
the Office of Civilian Defense, National 
Fire Protection Association, and many 
other sources, were disseminated by as- 
sociation agents the country over. The 
results thus obtained have been highly 
beneficial to civilian morale.” 

The committee has encouraged state 
associations and local boards, and even 
agents themselves, to purchase the film, 
“Fighting the Fire Bomb” so that the 
public can secure visual education on 
fighting this potential menace. More 
than 100 of these films are being shown 
almost daily to the public by agents or 
their associations. 





Travelers Illustration 


Honored by Art Club 


An illustration used in a national ad- 
vertisement of the Travelers companies 
has won the Art Directors Club’s Cer- 
tificate of Award for Distinctive Merit. 
The award was made by the jury of the 
twenty-first annual exhibition of adver- 
tising art in New York City and was 
presented to the artist, Stevan Dohanos, 
on April 15 in the auditorium of the 
Metropolitan Museum of Art. 

The prize-winning painting was one 
of but two selected under the classi- 
fication for color illustrations. It de- 
picts a gaunt, fire-gutted farmhouse sil- 
houetted against an early evening sky 
and appeared above a caption which 
read, “This house had twenty-eight mys- 
terious fires in one day!” 

This is the fifth time advertising of 
the Travelers companies, prepared by 
Young & Rubicam, Inc., of New York, 
has won Art Directors Club awards for 
distinctive merit. Three times the artist 
has been Stevan Dohanos; once, Glenn 
Grohe; and another time, Pierre Bris- 
saud. 
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Educational Division Presents 


100-Hour Course for Local Groups 


The National Association of Insurance 
\vents this week presented its educa- 
tional program in completed form and 
the material for all ten units in the 100- 


hour course of study is now available to 


interested local, county, regional and 
state-wide study groups, according to 
George W. Scott, director of the educa- 


tional division. 
The program embraces ten individual 
each of which constitutes a sep- 
itself. The length 
of time required to complete these sepa- 
rate courses varies from four to twenty 
hours, depending upon the subject mat- 
ter covered. A total of 100 hours, how- 
ever, will be required to complete all 
ten unit courses, the successful comple- 
tion of which will entitle students to a 
suitable certificate award from the Na- 
tional Association of Insurance Agents. 
The unit with the 
number of each are 


courses, 
arate unit of study by 


courses together 
hours allocated to 


the procedure for establishing and carry- 
ing on such a group. In many locali- 
ties typical local study groups under the 
sponsorship of local boards and in some 
cases, insurance women’s organizations 
are already in existence and the adop- 
tion now of the N. A. I. A. educational 
program may be a satisfactory solution 
of their own present and future plan- 
ning problems. 

A basic fee charge of fifteen cents 
per hour per student is being charged 
for the course. The operating costs of 
the educational division of the National 
Association are being shared by the Na- 
tional Board of Fire Underwriters and 
the Association of Casualty and Surety 
Executives as well as by the National 
Association itself, and though the nom- 
inal fee will defray only a small por- 
tion of the current expenses of the edu- 
cational division, it is a step in the di- 
rection of eventually making the pro- 
~~ as nearly self-supporting as pos- 
sible. 


In terms of the whole 100-hour curric- 


as follows: ulum, the total National Association 
Unit Course Number of Hours 
Accident and health insurance............. 0... cc cee cc cece eee eeceees 4 
PERCY PORTO OTIEIE. io. os sons oo 0008 ccsadddc ved eeeenredsndss dere’ s 8 
Automobile material damage and liability insurance................ 16 
Boiler and machinery insurance.............c0ccccceeeeeceececeeeus 4 
Burglary And PlASS INSUTANCE....... ..cccrvcccseeccesccdeevececevance 8 
a. Burglary, theft and robbery insurance............. 7 hours 
ee Oe 1 hour 
Fidelity and surety’ bonds....... 2... ..cccsscccsseceeesdecccscecsaccces 8 
Fire insurance and allied lines.............. 0... ccc cccccecccccceces 20 
Inland marine insurance...............cccccccccccccccccecccepeccacs 8 
Public liability and workmen’s compensation insurance............. 20 
PR RORHETIRIOCIG BITPOCTS io iin soos 5.6 6a soo 005 50.4050 0840 Hh awe des deeeesione 4 
w AMIAHON TNERTANCE 22.2... cece ccewedecsccewececun 2 hours 
b. State insurance laws............. ccc cee cee cece aees 2 hours 


restrictions on the or- 
der in which the separate units may be 
sponsored. It is required that each 
course be completed in its entirety be- 
fore work is started on any other unit 
in the series, as a comprehensive type 
of written examination will be given at 
the conclusion of each separate unit 
course of study. 


There are no 


In the prospectus of the educational 
program published this week, it is ex- 
plained that the program is based upon 
the discussion rather than the lecture 
method of presentation, and that in or- 
der to retain the benefits of the discus- 
sion technique, it is recommended that 
the number of students enrolled in study 
group classes be not less than fifteen 
nor more than fifty. It is suggested that 
competent discussion leaders may be ob- 
tained from the ranks of local agents, 
special or state agents, adjusters or 
other insurance company representatives, 
including (when available) home office 
executives. 

The National Association’s educational 
division is furnishing detailed technical 
outlines to discussion leaders for their 
use and guidance in handling the teach- 
ing assignments. Recognized insurance 
experts in each of the ten classifica- 
tions of study have prepared this data 
at the request of the educational direc- 
tor. Copies of outlines will also be fur- 
nished to the students enrolled in the 


discussion groups 


The « utlir e material for each unit is 
assemb] in booklet form and is ar- 
ened in orderly fashion in as many 


two-hour assignments as the 
length of time required to complete the 
individual courses will allow. 
Manual for Study Groups 
Included in the 


consecutive 


material made avail- 


able this week is a manual for local study 
committees explaining in 


group detail 


100 hours 


charge will be $15 per student. Since 
the individual courses of study will be 
sponsored as separate units, the fee 


charge may be paid in installments ac- 
cording to computations based upon a 
formula of 15 cents per student times 
the number of hours in the particular 
course currently sponsored. In terms of 
the 8-hour unit on inland marine insur- 
ance, for illustrative purposes, the charge 
would be only $1.20 per student. 

In addition to the prospectus of the 





GEORGE W. SCOTT 


entire N. 


week two 


fi Nog 


leaflets, 


for students. 


-MRS. WRENSCH GIVES A PARTY 


executive 


Wives 


of the 
committeemen of 


educational program, 
technical outlines and manual for local 
study group committees noted above, the 
educational division also published this 
a guide for dis- 
cussion leaders and the other a guide 
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clients’ foreign insurance needs. 


111 JOHN ST., NEW YORK 


Havana, Cuba Manila, P. I. 
| Shanghai, China 


| 

| Losses paid direct to the insured in U. 
rency embargoes circumvented; 

| direct; no long distance negotiations. 

} 


The AIU organization is devoted exclusively to foreign insurance. Serving 
as foreign managers for a group of American fire and casualty companies, 
| AIU underwrites risks worldwide (excepting the U.S.A. and Canada), 
| with numerous advantages to the insured, such as: 


. dollars; cur- 


AMERICAN INTERNATIONAL 
UNDERWRITERS CORPORATION 


340 PINE ST., SAN FRANCISCO 


Bogota, Colombia, S. A. 


Hong Kong 


Representatives in Key Cities Throughout the World 
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Calhoun Makes Report 
On Federal Legislation 


Ben A. Calhoun, Houston, Tex., chair- 
man of the legislative committee, con- 
fined his report to Federal legislation 
affecting insurance. He said that since 
the association adopted its resolution 
taxation for stock 
and mutual companies a year ago, “our 
contact men have presented their views 
on the subject to the House Ways and 
Means Committee.” He said that Ran- 
dolph Paul, tax advisor to the Secre- 
tary of the Treasury had discussed the 
removal of “special privileges” and 
called attention to the fact that mutual 
other than life 
an “outright exempt'on” 


on equalization of 


companies were given 
under Section 
101 of the Internal Revenue Code, “al- 
though that section 
signed to exempt only small and _ local 
mutual insurance companies.” He said 
it is predicted that a bill may not be 
introduced until the first of May, as 
hearings will continue through April. 
Mr. Calhoun told the progress of the 
War Damage Corporation act, war risk 


was originally de- 


insurance, and amendment of-the mer- 
chant marine act to expedite ocean 
transportation. He also outlined the 


study of insurance rates made by the 
small business committee of the House, 
and said that Congressman Ploeser of 
Missouri, with knowledge based on twen- 
ty years as an insurance agent, had been 
able to direct telling quest'ons at At- 
torney General McKittrick of Missouri, 
who had advocated Federal regulation of 
insurance rates. 


Takes Up Pepper Bill 


He said that the bill to require regis- 
tration. of labor unions and trade asso- 
ciations had not been reported out of 
committee, and then took up the Pepper 
bill to provide benefits and compensa- 
tions due to injury, disability and death 
arising from war hazards. He said that 
the Washington representative of the 
Association of Casualty & Surety Execu- 
tives had indicated that the facilities of 
the casualty companies would be made 
available to the administrative agencies 
after the bill has been passed. 

Serving with Mr. Calhoun on the legis- 


lative committee are Rutherford Ellis, 
Atlanta, Ga.; Fred G. Ensign, Boise, 
Idaho; Henry A. Latimer, Washington, 


Db. C.; Frank D. Montague, Hattiesburg, 
Miss.; G. R. Reed, Columbia, Ky.; 
James M. Richardson, Hartsville, S. C.; 
red C, Richardt, Evansville, Ind.; Guy 
T. Warfield, Jr, Baltimore; Alpheus B. 
White, Keene, N. H. 





Membership Holding Up 
Well in View of War 


The membership committee report, 
signed by Chairman Francis R. A. Me- 
Glynn of Worcester, Mass., states that 
the present membership, taking into con- 


sideration the problems brought to 
everyone by the war, has held its own, 
giving rise to expectations of an in- 


crease within the next six months. Mr. 
McGlynn, who is a former president of 
the Massachusetts Association, said that 
the membership reached an all-time high 
of 16,237 agencies last September 1 and 
“we still have all reason to believe that 
this record can be considerably im- 
proved.” No figure on present member- 
ship is given. : 

Membership activities in the last six 
months have been prominent in Illinois, 
North Carolina, Iowa, Kansas, Texas, 
Georgia, Pennsylvania, New Jersey, Utah 
and Arizona. Particular attention is 
called to Georgia which has added fifty- 
five new members and dropped only 
three. 
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Court Defines Forwarder of Goods 
As Distinguished From Carrier 


interstatesimply arranged with independent car- 
riers to collect less than carload ship- 


“Korwarders of goods in 


commerce utilize common carriers by rail 
and motor truck to transport 
owned by others. The forwarding busi- 
ness has been built upon the expecta- 
tion that a material part of the trans- 
portation which it causes to be provided 
for small shippers can by consolidation 
of small shipments be obtained at truck- 
load or carload rates. For the forward- 
ers business was originally made profit- 
able because it could operate upon the 
margin of profit represented by the dit- 
ference between railroad carload rates 
paid by the forwarder and the higher 
rates, approximating the carload rates, 
which the forwarder charged the ship- 
per.” United States v. Chicago Heights 
Trucking Co., 310 U. S. 344, 345. 

The carrier is obliged to treat the 
forwarder as the shipper and may dis- 
criminate neither against nor in favor of 
forwarders, but must treat them on a 
basis of equality with all other shippers. 
Forwarders are not carriers within the 
meaning either of the interstate com- 
merce act or of the motor carrier act. 
They do not come within the purview of 
either act under any statutory classifi- 
cation, not even those of express com- 
panies or transportation brokers. 

Bills of Lading 

Bills of lading of goods consigned to 
the shipper from Anderson, Ind., to Bos- 
ton described the property as received 
for such shipment by a named carload- 
ing company. Over the consignor’s sig- 
nature, produced by a rubber stamp and 
not a part of the printed form was the 
legend: “This shipment is tendered and 
received subject to the terms and condi- 
tions of the carrier’s bill of lading as 
shown in the tariff and classification 
filed with the Interstate Commerce Com- 
mission naming or covering the rate or 
rates lawfully applicable to this ship- 
ment.” 

A motor truck transportation company 
received the goods at Anderson, Ind., 
and carried them in its trucks to Detroit, 
where it unloaded them at the dock used 
jointly by the carloading company and 
its subsidiary corporation, American 
Transportation Co. During the haul from 
Anderson to Detroit, a part of each ship- 
ment was lost. American Transporta- 
tion Co, then shipped the goods from 
Detroit to New York City. After a brief 
stay at the New York loading dock, the 
goods were carried to Boston by the 
Holland Transportation Co., which de- 
livered them to the consignee named in 
the through bill. 

The consignee immediately complained 
of the shortage to American Transpor- 
tation Co., which paid the consignee the 
amount thereof. It then filed a claim 
against the motor truck transportation 
company which went into bankruptcy, its 
estate containing no assets. The Amer- 
ican Transportation Co. then sued the 
motor truck transportation company’s 
insurer, declaring that under the Fed- 
eral motor carrier act, 1935, it became 
hbbng at to the rights of the con- 
gnee, by virtue of having paid the con- 
signee’s claim against the motor truck 


goods 


transportation company, against that 
company’s insurer. 
Judgment for Defendant 
The Michigan sy ge Court, Amer- 
can Transportation Co. Insurance Co. 
of North America, 1 N. “W. 2d 521, af- 


firmed judgment for defendant on the 
ground that so far as the goods in ques- 
tion were concerned, the plaintiff was 
not a carrier, but a forwarder, which 





ments from various shippers, gathering 
these together to make up full carloads, 
and thus gave the shippers the benefit 
of the lower full carload rate. Neither 
the motor truck transportation company 
nor the plaintiff, its subsidiary, were car- 
riers in the shipping of the goods by rail 
from Detroit. 

“The most that was done was that 
possibly one of them carried the goods 
from one side of the loading dock to 
the other.” Since, as to these shipments, 
the court concluded, plaintiff bore the 
relation of forwarder and not that of 
carrier, it could not claim the statutory 
subrogation which in terms is extended 
only to carriers. 





Suit Allowed One Year 
After Notice of Claim 


Action was brought in the New York 
City Court, New York County, against 
the requisitioned and registered owners 
of a vessel for alleged damage to goods 
of the plaintiff's assignor. The court 
dismissed a motion by the defendant to 
dismiss the complaint on the ground that 
the action was not commenced within 
one year after delivery of the goods at 
the port of Santo, Brazil, on October 
21, 1940. The action was begun on 
October 30, 1941. 

The bills of lading of the goods pro- 
vided that they were subject to the 
provisions of the United States Carriage 
of Goods by Sea Act. That act provides 
that every bill of lading covering car- 
riage by sea in foreign trade shall be 
subject to the provisions of the act. 

The act, however, the court said, does 
not prevent an enlargement of the car- 
rier’s liability. Section 1305 provides 
that a carrier shall be at liberty to sur- 
render any of his rights and immunities 
or “to increase any of his responsibilities 
and liabilities” under the act, “provided 
such surrender or increase shall be em- 
bodied in the bill of lading issued by 
the shipper. 

The bills of lading provided for no- 
tice of loss, etc. and stated that “no 
suit to recover for loss, damage, delay, 
or failure to make delivery shall be 
maintained unless instituted within one 
year after giving of written notice, as 
provided herein.” As written notice of 
claim was given on November 20, 1940, 
the plaintiff was held to have one year 
from that date to bring action. Lowen- 
dahl v. Norwegian Shipping & Trade 
Mission, 32 N. Y. S. 2d 744. 





North America Figures Reveal 
Income Changes in Last 50 Years 


Some of the significant changes which 
have occurred in property insurance in- 
come accounts during the last fifty years 
are reflected in the one hundred and 
fiftieth annual statement of the Insur- 
ance Company of North America recent- 


ly issued. North America’s premium 
income in 1891, for instance, was divided 
as follows: fire prem‘ums, 61.7%; ocean 


marine, 31.1%: and invest- 
Total net prem‘ums in that 


and inland 
ments, 7.2%. 


period were $5,006,696. 


Forty years later, in 1931, fire premium 
income had been reduced to 57.2%. Auto- 
mobile premiums accounted for 6.7% 
of the company’s total income. Invest- 
ment income in that year increased to 
11.6% with ocean mar’ne premiums at 
9.5%. inland marine, 12.8% and, what 
was then a new classification for the 
North America, income from North 
America’s casualty and surety affiliates 
totalled 2.2%. Total net premiums for 
the year increased more than five t'mes, 
to $27,756,734. 

Significant Changes in 1941 

Last year there was another sign fi- 
cant change in premium income. Fire 
premiums comprised only 43.9% of the 
company’s total income. Ocean marine 





SOUTHERNERS ELECT THOMSON 


Fire Association Officer Heads N.A.U.A. 
Southern Committee; Michael Is 


Vice-Chairman 
J. Curtis Thomson, assistant manager 
of the Fire Association, was elected 
chairman of the regional automobile 


Southern branch of 
Underwriters 


committee of the 
the National Automobile 


Association at its annual meeting in 
Atlanta last week. Mr. Thomson, with 
Casper S. Whitner, associate manager 


of the Hartford Fire Insurance Co., re- 
tiring chairman, and E. M. Ransom, 
assistant manager, Commercial Union 
Group, were elected directors of the na- 
tional body to represent the Southern 
group. Russell D. Michael, Southern 
manager, Fireman’s Fund Insurance Co., 
is vice-chairman. 

Members of the new regional commit- 
tee are A. G. Trundle, Automobile In- 
surance Co.; General Agents A. F. Irby 
and Langdon C. Quinn; R. G. Turner, 
America Fore Groups; J. H. Hines of 
Hines Brothers, Southern managers, 
Crum & Forster Group, and Messrs. 
Thomson, Whitner, Ransom and Michael. 

A feature of the meeting was the ad- 
dress of Stewart H. Davy, assistant man- 
ager of the national organization, who 
spoke on the standard automobile policy. 
He listed as among the advantages of 
the new policy its clarity, its length 
which is a third shorter than the old 
form, removal of ambiguities and logical 
arrangements of the provisions. 

He said the form gives much broader 
coverage than the old form as was in- 
tended and gives the buyer the coverage 
he wants and needs. 
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more than doubled, to 20.2%, due largely 
to the war. Automobile premiums in- 
creased to 10.2%, whereas inland marine 
premiums were 12.5%; investment in- 
come, 9.9% and income from affiliates, 
3.3%. Total premium income rose last 
year to $33,093,146. 

Comparison of the company’s balance 
sheets of fifty years ago and for 1941 
show striking points of difference that 
typify the changes which insurance had 
gone through in that time. For ex- 
ample, the North America’s security 
holdings in 1941, largely of listed stocks 
and bonds, comprised 83% of the com- 
pany’s assets. Together ith cash on 
deposit and premium balances payable 
within ninety days, they totalled 94% 
of the North America’s resources. Fifty 
years ago—in 1891—only 48% of its 
assets was invested in bonds and stocks 
and some 29% was represented by mort- 
gages and loans against collateral. 
_Other interesting sidelights in the 
North America’s growth during the first 
hundred years it was in business also 
are revealed in the annual statement. 
For example, in the period between 1841 
and 1941 its surplus to policyholders in- 
creased from $603,000 to $73,500,000. In 
addition there had been built up a gen- 
eral voluntary reserve of $2,000,000, 

Jetween 1911 and 1941 the North 
America reported an increase in total 
assets amounting to almost $100,000,000. 
Furthermore, in the ten-year period be- 
tween 1931 and 1941, when the country 
was going through the aftermath of the 
1929 depression, its increased 


$41,000,000. 


assets 





Large Increases Made in 
Marine War Risk Rates 


Sharp increases in marine war risk 
rates were announced last Saturday, ap- 
plying particularly on shipments to the 
United Kingdom, the Near East and the 
Far East. Published rates on three 
voyages were withdrawn and_ several 
other rates were boosted as much as 
50%. Shipments by tankers were added 
to the exclus on except where rates are 
specifically provided. Tanker rates are 
quoted only on local Western Hemi- 
sphere voyages. 

Voyages on which rates hereafter will 
be “quoted on application” are as fol- 
lows: Eastern ports east of Gulf of 
Aden but not east of Cape Camorin, via 
Panama or transpacific, and India, east 
of Cape Camorin but not east of Cal- 
cutta, via Cape, Panama or transpacific. 
Last rates quoted on each of these voy- 
ages was 15%. The Eastern ports rate 
via Cape was ra‘sed from 9 to 124%, 
and the Ceylon via Cape was increased 
from 10 to 15%. 

In the Atlantic, West Coast United 
Kingdom and Channel ports not east of 
Southampton, as well as Irish ports, now 
take a rate of 10%, compared to 74% 
previously. Rates on voyages between 
the United States and Greenland were 
raised from 4 to 6% and those to and 
from Iceland, formerly quoted on appli- 
cation, set at 714%. 

Voyages to Egyptian Mediterranean 
ports via Cape now take a rate of 10%, 
compared with 84% before, and voyages 
to the Red Sea and Gulf of Aden, ex- 
cluding French and Italian possessions, 
via Cane, have been increased from 714% 
to 10%. Voyages to the Hawaiian Is- 
lands from Atlantic ports in North, 
South and Central America, the East 
Coast of Mexico and the West Indies 
were increased from 434 to 54%. 

Rates on vessels other than tankers 
were increased from 3 to 44% on voy- 
ages between ports in the West Indies, 
Bahamas, East Coast of Central America 
and Mexico and the North Coast of 
South America. Rates on Cuban coast- 
wise voyages are 3% for all vessels, 
formerly being 244% for tankers and 
2% for other vessels. 
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Agents Seek Clearer Interpretation 


Of War Risk Exclusion Clauses 


N.A.LA. Forum on Insurance in a World at War Develops 
Latest Casualty-Surety Information; May Appoint Special 
Committee to Confer With Companies on Uniformity 


Indications that the casualty compa- 
nies are giving as liberal interpretation 
as possible to wartime claims submitted 
to them and are doing their utmost to 
see their agents through this difficult 
period by not setting up too many pro- 
duction barriers, were clearly set forth 
during the forum discussion on Insur- 
ance in a World at War which featured 
the Tuesday afternoon session in the 
mid-year convention of National Asso- 
ciation of Insurance Agents at Hotel 
Pennsylvania, New York. Under the 
chairmanship of Guy T. Warfield, Jr., 
of Warfield-Dorsey Co., Inc., Baltimore, 
this discussion brought clarification to 
many points in wartime selling which 
have been bewildering to insurance 
agents. Having an opportunity to speak 
their minds frecly a number of them did 
so, urging that the companies strive to 
give better interpretation to war exclu- 
sion clauses such as the one in Boiler 
U. & O. 

Summarizing the sentiment on this 
point, Chairman Warfield said: “It looks 
as though it will be the case from now 
on to do a job of interpreting, as best 
we can, the various war exclusion clauses 
before the losses occur, Perhaps this 
problem should be assigned to a special 
committee of the National Association 
which would take up with the casualty 
companies the idea of uniform interpre- 
tation of these clauses.” Admittedly 
that is a rather large order and Mr. 
Warfield showed that he recognized that 
fact when he said: “We are discussers 
of confusion. We should take some con- 
certed action to create order out of this 
confusion.” 


Mizelle and Brooks Discussion Leaders 


W. R. Mizelle of R. A. Brown & Co., 
Inc., Birmingham, who is president of 
the Alabama Association of Insurance 
Agents, did a fine job as discussion lead- 
er in this forum on the casualty and 
allied lines. So did Herbert L. Brooks, 
vice-president of Jos. M. Byrne Co., 
Newark, N. J., who had the man-sized 
job of describing defense industry re- 
quirements, particularly the War De- 
partment’s comprehensive insurance rat- 
ing plan and the Defense Plant Corpora- 
tion. 

At the outset Mr. Mizelle admitted 
that most of his discussion would be on 
matters of a controversial nature and 
that therefore he would express opin- 
ions rather than facts. He told first 
of the effect of the war on burglary 
insurance, saying that for the first time 
in the history of this line a war risk 
exclusion clause was added last Decem- 
ber 29 to burglary all risk policies by 
action of the National Bureau of C. & 
S. Underwriters. “Non-member compa- 
nies did the same to the best of my 
knowledge,” he said. The policies af- 
fected include money and securities de- 
struction, accounts receivable and the 
3-D’s contract. 


Inconsistency in 3-D’s Policy 


In connection with the last named Mr. 
Mizelle said that the exclusion had gone 


a little further than the companies real- 
ized. That is because fidelity coverage 
is embraced in this policy and, at pres- 
ent, fidelity bonds have no war exclu- 
sion. There is, therefore, an inconsist- 
ency which the agents hope will be rec- 
tified in the near future by appropriate 
company action through the proper bu- 
reau. 


Apparently this war exclusion does 
not apply to losses due to looting during 
blackouts. Mr. Mizelle said the compa- 
nies have indicated they will pay such 
claims under all risk burglary policies. 
And with no exclusion clause in the or- 
dinary policies of robbery and burglary 
insurance the speaker felt that there is 
plenty of opportunity for production in 
this field. 


As regards special rate credits be- 
cause of watchman and alarm service 
Mr. Mizelle cautioned that “it is entirely 
possible that in case of a blackout the 
alarm might not operate. It such proved 
to be the case it would be up to the 


(Continued from Page 44) 


R. J. HILL’S POST 





Former Maryland Casualty Manager 
Elected Vice-President & General 
Manager of S. A. Healy Co., Inc. 


Richard J. Hill, Jr., who recently re- 
signed from Maryland Casualty where 
he was New York bonding manager, to 
join S A. Healy Co., Inc., general con- 
tractors, has been elected vice-president 
and general manager of that company 
as well as Panama Constructors, Inc., 
which is a contractors’ syndicate with 
headquarters at Cocoli, Canal Zone. For 
the time being Vice-President Hill is 
stationed at White Plains. 





WPB Planning Committee 
Chief Once With F. & C. 


Edward T. Dickinson, Jr., who was 
recently appointed as executive director 
of the War Production Board’s planning 
committee, is a one-time Fidelity & 
Casualty Co. employe. He was con- 
nected with that company from Novem- 
ber, 1935, to January, 1937, as a special 
agent in the metropolitan New York 
area. Thereafter he was with Brooklyn 
Trust Co. and more recently with United 
States Steel Corp. as research assistant 
to Irving S. Olds, board chairman. 


A. W. LEE IN U. S. NAVY 

A. W. Lee, assistant manager at Wash- 
ington for the United States Fidelity & 
Deposit Co., Baltimore, and who has 
been associated with the company for 
many years, has become a member of 
the United States Navy. Mr. Lee is a 
brother of the late Capt. Philip F. Lee, 
Jr., who was a member of the British 
Overseas Airways, Air Transport Auxil- 
iary. His father, Philip F. Lee, is vice- 
president of the U. S. F. & G. 


35 YEARS WITH THE AETNA 

Edward W. Calverly, multigraph de- 
partment, Aetna Life Affiliated Com- 
panies, observed his thirty-fifth anniver- 
sary with the organization on April 15. 
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Mutual Taxation Plan 
Opposed by A. V. Gruhn 


MURPHY TESTIFIED YESTERDay 





Stock Companies Get Chance to Tell 
Their Story to House Ways and Mean; 
Committee; C. M. Howell on Stand 





With the interest running high in the 
U. S. Treasury’s program calling fo; 
taxation of commercial mutual compa. 
nies on an equal basis with the stock 
casualty - surety companies, the stock 
company side of the situation was given 
its inning this week. The appearance 
last week of A. V. Gruhn, general mana- 
ger, American Mutual Alliance, before 
the House Ways and Means Committee 
in opposition to the program, and that 
of Charles M. Howell of Kansas City, 
who also spoke in opposition on taxation 
of reciprocals, has attracted widespread 
interest. 

Ray Murphy, assistant general mana- 
ger, Association of Casualty & Surety 
Executives, was the principal speaker be- 
fore the Ways and Means Committee 
yesterday (April 16) and his testimony 
in support of the taxation plan will be 
reviewed in The Eastern Underwriter 
next week, 


A. V. Gruhn’s Points 


In opening his testimony A. V. Gruhn 
declared that the record of earnings of 
stock companies shows that they are not 
placed at a competitive disadvantage be- 
cause of present provisions of the rey- 
enue laws which provide tax exemption 
for the earnings of mutual companies, 

In 1940, Mr. Gruhn said, the American 
public paid approximately $2,200,000,000 
in premiums to fire and casualty insur- 
ance companies, of which stock compa- 
nies received 83% of all fire premiums 
and more than 73% of all casualty pre- 
miums. 

The reason given by Mr. Gruhn for 
saving policyholders $110,000,000 annu- 
ally lies in the fact that their opera- 
tion expenses are lower rather than be- 
cause of any advantage in taxes. He 
pointed out that mutual companies are 
owned by policyholders rather than by 
stockholders, and that no profits result 
because of the fact that mutual compa- 
nies repay to their policyholders in ex- 
cess of expenses and losses. 

The speaker declared flatly that there 
was no change in the method of opera- 
tions of these companies which warrants 
a change in their classification for tax 
purposes. 

He added that the government has in 
the past always recognized the distinc- 
tion between profit-making corporations 
and non-profit associations and organi- 
zations without stockholders by placing 
the latter in a special category for tax 
treatment. 

Mr. Howell testified that a tax on a re- 
ciprocal insurance would result in the 
double taxation of its members. He 
also stated that because of the lack of 
profits to third parties and the coopera- 
tive nature of their organizations, these 
companies should be excluded from taxes 
the same as other non-profit coopera- 
tives. 





Amer. Mutual Liability 
Has Promoted Three 


Three new officers were elected at the 
recent annual meeting of the American 
Mutual Liability as follows: George S 
Harlan and C. R. Parsons, both assistant 
vice-presidents, and Lawrence M. Sibley, 
assistant secretary. 

Mr. Harlan has been with the company 
for fifteen years in its claim department 
and now becomes assistant to G. Lester 
Marston, vice-president and manager, claim 
department, 

Mr. Parsons has served the company 
in a sales executive capacity in New York, 
Philadelphia, Boston and more recently 
in Chicago. He is now Western division 
sales manager. : 

Mr. Sibley’s business training since 
graduating from Harvard in 1923 has been 
wholly in the field of underwriting. 
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Elect T. F. Tarbell Head 
Of C. & S. Accountants 


VOTE OF THANKS TO WOODMAN 





lacing Detailed Statistical Plans and 
hws in Forty-seven States With 
Simplified Forms; War Measure 





't. F. Tarbell, casualty actuary, Travel- 
ers, is the newly elected president of the 
Association of Casualty & Surety Ac- 
countants & Statisticians which held its 
annual meeting April 10 at Hotel Penn- 
sylvania, New York. Other new officers 
are vice-president, H. O, Van Tuy], chief 











T. F. TARBELL 


accountant, Phoenix Indemnity, and C. 
G. van der Feen, statistician of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, who was re-elected secretary- 
treasurer. 

C. V. R. Marsh, comptroller, Fidelity 
& Deposit, acting as chairman of the 
constitution and nominating committee, 
proposed a rising vote of thanks for the 
services rendered the association by C. 
E. Woodman, comptroller of the Ocean 
Accident, who retired as president of the 
association after serving in that capacity 
for three years. 

Announcement was made that due to 
war conditions affecting the personnel of 
casualty companies, the detailed statis- 
tical plans and procedures in effect in 
forty-two states for automobile bodily 
injury and property damage, and in for- 
ty-seven states for other casualty lines, 
have been temporarily suspended and 
replaced by new, condensed codes and 
simplified procedures. The Insurance 
Departments of both New York State 
and Illinois have officially approved these 
simplications and negotiations are now 
in process for their adoption in the re- 
maining states. : 

Unanimous approval was given to con- 
structive changes for the 1942 Conven- 
tion Blank, the New York Casualty Ex- 
perience Exhibit, and various State 
Schedules “W.” 

A special committee was appointed to 
confer on matters of common interest 
with representatives of the fire and life 
insurance groups, 





Casualty Safety Engineers 


Form Club in Minnesota 


Casualty safety engineers identified 
with both stock and mutual companies 
have organized the Casualty Safety En- 
gineers Club of Minnesota to carry on a 
Statewide industrial safety campaign in 
Minnesota. Burton R. French of Marsh 

McLennan was elected president and 
A. R. Nelson of the same company, sec- 
retary-treasurer. J. R. Elsberg is vice- 
president. 

The new club hopes to enroll every 
casualty safety engineer in the state 
and to cooperate in a large way in the 
campaign to cut down industrial acci- 
dents in Minnesota. 


Hartford Accident Wins in 
Suit on Labor Chief’s Death 


Hartford Indemnity won an import- 
ant decision in the Minnesota supreme 
court recently when the court upheld the 
state industrial commission which found 
that William S. Brown, a labor union 
president, did not meet death in the 
course of his employment when he was 
murdered in Minneapolis in 1938. His 
widow had sought compensation insur- 
ance on the ground that his death arose 
out of and in the course of his employ- 
ment which she contended was an extra- 
hazardous occupation. 

An interesting phase of the Brown 
decision is that both the industrial com- 
m‘ssion and the court in this case took 
an opposite stand than they took in an 
almost identical case, Corcoran vs. 
Teamsters & Chauffeurs Joint Council 
No. 32. Corcoran, also a union official, 
was slain and the commission awarded 
his widow full death compensation, At- 
torneys for Mrs. Brown cited this as a 
precedent which should apply in their 
case. 


RULES ON GUEST STATUTE 








Florida Supreme Court Holds Contribu- 
tion to Trip Does Not Affect 
Status as Guest 
The Supreme Court of Florida, revers- 
ing a lower court decision, has held that 
although a man may pay part of the 
expenses of an automobile trip, he can- 
not recover from the owner of the car 
in case of injury unless gross negligence 
on the part of the owner-driver is estab- 
lished. This decision is under the state’s 
so-called guest statute which provides 
that no person riding in a car by invita- 
tion can recover from the owner for in- 
juries unless gross negligence is proved. 

In its present decision, the court ex- 
tends the prohibition to recovery to one 
who may pay part of the cost of a trip, 
heretofore not clearly set forth. “A man 
may not become a paying passenger as 
distinguished from a guest when he 
merely makes a contribution to the ex- 
pense of operating a vehicle and under 
such circumstances he is a guest, and if 
during the undertaking he is injured, he 
may not recover unless he establishes 
gross negligence under the guest sta- 

tute,” the opinion says. 





CLAIMS UNFAIR PRACTICE 





Broker Claims Workers Submit to Pay- 
roll Deduction for Auto Insur- 
ance Through Fear 

Complaints that some plants are work- 
ing with some insurance companies in 
getting workers to buy automobile lia- 
bility and property damage insurance 
have been made to State Insurance Su- 
perintendent Louis H. Pink and to Sen- 
ator James M. Mead by Jerome F. 
Rozan, Buffalo, insurance broker. 

Mr. Rozan claims the practice unfair 
to workers and to many small agents 
and brokers. He questioned whether it 
is a violation of the Wagner Act or 
the State Insurance Law. 

“The impression given the worker,” 
he wrote to Superintendent Pink, “is 
that the matter is a management under- 
taking and, possibly fearing loss of 
work, he signs up for this insurance. 
It is then arranged that certain amounts 
be deducted from his payroll... . I would 
like to know whether this is done 
gratis.....< .” 

Assistant State Industrial Commission- 
er August W. Marquardt said the labor 
law prohibits payroll deductions unless 
made at the request of the personnel as 
a whole and that “an individual worker 
can’t even waive his rights in this mat- 
ter unless the general personnel wants 
to waive.” 


BABCOCK ASS’T TREASURER 

William D. Babcock, Jr., has been ap- 
pointed assistant treasurer of the Manu- 
facturers Casualty. A graduate of the 
Wharton School of the University of 
Pennsylvania, he joined the Manufactur- 
ers in 1934. For several years he has 
been in charge of the accounts depart- 
ment of this company and its fire mate. 








New Medical Payment Coverage 
For O.L.QT. Residence Risks 


The National Bureau of Casualty & 
Surety Underwriters has adopted and 
made available immediately a new pro- 
gram of medical payments coverage in 
connection with residence risks, avail- 
able only in connection with O. L. & T. 
insurance. 

The new coverage rounds out the pro- 
gram of liability insurance that is avail- 
able to the owners or occupants of pri- 
vate residences, including apartments, to 
meet their risks. Heretofore this has 
included residence liability insurance, 
employers’ liability insurance for domes- 
tic help, and medical aid coverage for 
domestic employes. 

This program is now extended to cover 
the householder’s moral obligation to 
provide medical, nursing or hospital care, 
or reasonable funeral expenses when 
death results, for a person who sustains 
bodily injury, sickness or disease, caused 
by accident, while on his premises. The 
new coverage also provides such care, 
or funeral expenses, for a person who 
is not on the householder’s premises but 
is injured by an occurrence on the in- 
sured’s property, such as the limb of a 
tree falling upon a pedestrian in the 
street or elsewhere. 

Not Available for Farms 


This coverage is available only in con- 
nection with O. L. & T. liability insur- 
ance on single apartments, private resi- 
dences, private estates, two-family dwell- 


ings and the residence portion of per- 
sonal liability insurance. It is also avail- 
able when there is incidental business 
occupancy of such premises. It is not 
available in connection with farms. 

The following are excluded under the 
new coverage: 

1. Any person while on the premises 
because of a business conducted thereon, 
or sustained elsewhere as a result of such 
bus‘ness, the renting or offering for rent 
of more than three car-spaces in build- 
ings independent of private residences to 
be considered business use. 

2. Persons who are covered 
workmen’s compensation laws. 

3. Any employe of the insured while 
engaged in the insured’s employ. 

4. The named insured or any person 
regularly residing on the premises, such 
as a member of the family or a boarder. 
5. Any person while on the premises 
except with the expressed or implied 
permission of a person having authority 
to grant such permission. 

This insurance may be written in lim- 
its of either $250 or $500. The premium 
for $250 limit is $2.50 per year, or $6.25 
for three years when the entire pre- 
mium is paid in advance. The $500 limit 
premium is $5 per year, or $12.50 for 
three years when paid in advance. Out- 
standing policies may be endorsed to in- 
clude the medical payments coverage on 
a pro rata basis. 


under 





Illinois Director Hits at 


Incompetent Producers 


The Illinois Department of Insurance 
is seeking to protect the public against 
incompetent agents and brokers who do 
not have thorough knowledge of the 
business, through strict enforcement of 
the licensing laws, Paul F. Jones, Insur- 
ance Director, says. 

Declaring that the Department was 
not in any way disposed to prevent any- 
one from entering insurance as an agent 
or broker, he said its primary duty of 
protecting the public interests demanded 
that it strive in all ways possible to pre- 
vent incompetents from entering the 
business. “It is not necessary for an 
applicant for a license to know all there 
is to know about insurance,” said Di- 
rector Jones, “but he must at least know 
the fundamentals of the line or lines he 
expects to sell before we feel he can 
safely be licensed.” 





TO DINE WOMEN DELEGATES 
First Bancredit Will Entertain N.A.I.W. 


Members at Convention in 
St. Paul 

The First Bancredit Corp. whose home 
office is in St. Paul, will entertain the 
delegates to the third annual convention 
of the National Association of Insur- 
ance Women, June 24-27, at the White 
Bear Yacht Club. 

Immediately following the first session 
of the convention, the delegates will be 
taken to the club, located on the shores 
of White Bear Lake, in the heart of 
the Land of Sky Blue Waters. 

The extra hour of daylight will allow 
the guests to take advantage of the 
tennis courts, or a dip in the pool or 
lake. The club launch will be available 
for a sail across the lake. 

Dinner will be served on the porch 
overlooking the lake, and will be fol- 
lowed by special entertainment. 





SCOTT BUYS WILKINS AGENCY 
The L. P. Wilkins Insurance Agency 
at Sanford, N. C., of which Capt. L. P. 
Wilkins is president, has been pur- 
chased by the Scott Insurance Agency 
of that city. S. Vance Scott is presi- 
dent of the latter firm. Capt. Wilkins 
has been stationed at Fort Jackson, S. 
C., for some time. 


B. A. Oppenheimer Dies 

Berthold A. Oppenheimer, president 
and general manager of the Oppenheimer 
Co. agency in Springfield, Mass., died 
last week after several weeks’ illness. 
He was 69 years old and had been in 
insurance in Springfield over fifty-two 
years. Born April 15, 1872, at Syracuse, 
N. Y., his family moved to Springfield 
when he was two years old. He en- 
tered insurance with the Springfield 
Fire & Marine and transferred to the 
agency field in 1894. 

Ten years later he went into partner- 
ship with F. F. Small in the agency 
which later became the Oppenheimer Co. 
For many years he was active in the 
Springfield Board of Fire & Casualty 
Underwriters and also in many other 
business and civic organizations. He 
is survived by four sons, Richard J., 
Edmund S., Arthur L. and Harold R. 
Oppenheimer. 





PITTSBURGH AGENTS MEET 

A panel discussion on “The Agent in 
a War Time Economy” was held at the 
meeting of the Pittsburgh Association 
of Insurance Agents in the Keystone 
Hotel March 30. Speakers included 
Milton W. Mays, director of the Busi- 
ness Development Office, New York; 
Frank A. Meinel, North British & Mer- 
cantile Group; J. J. O’Connor, Employ- 
ers Group; E. B. Hess, E. A. Hess Co., 
and Clarence V. Watkins, Jr., Clarence 
V. Watkins & Co. 





Panel Discussions 


Samuel H. Butler, special agent, Hart- 
ford Accident, and Marshall E. McFar- 
land, casualty superintendent, American 
Surety, both of Los Angeles, recently 
conducted a panel discussion before the 
Whittier Insurance Exchange on the 
new automobile liability policy. Frank 
Homer, special agent, Hartford Accident, 
and T. D. Gibson, city supervisor, U. S. 
Fidelity & Guaranty, presented a similar 
panel before the Beverly Hills Insurance 
Agents Association. Agents from each 
of the associations also took part in 
the discussion. The panel leaders ap 
peared under the auspices of the Cas 
ualty & Surety Fieldmen’s Association 
of the Pacific Southwest. 
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Connecticut General’s Accident 


Department Is 30 Years Old 


Also, 30th Anniversary with Company of George Goodwin, 
Secretary of Department; Agents Pay Him Production 
Tribute; President Wilde Discusses A. & H. 


The Accident department of the Con- 
necticut General Life is thirty years old. 


This is also the thirtieth anniversary 
with the company of George Goodwin, 
secretary of the Accident department, 


who came to the company in 1912 to be 


underwriter of the then newly formed 
department. 

During April the company is sponsor- 
ing a thirtieth anniversary accident cam- 
paign and April 9 was designated by the 
company as “George Goodwin Day,” 
and more than three times the usual 
number of accident applications were 
received. 

Frazar B. Wilde, pres‘dent of the 
company, discussing the Accident de- 
partment in the April issue of the Con- 
necticut General Bulletin, said in part: 


Action-compelling Technique 


“The prospects available for accident 
insurance are numerous beyond the 
capacity of even the best organized 


agent to completely develop. Every man 
in the field who is personally sold on 
writing accitlent insurance and has de- 
veloped a simple but action-compelling 
technique can consummate an astonish- 
ing number of annual new sales. 

“The aggregate premiums may not 
look large in comparison with life pre- 
miums. On the other hand, the cumu- 
lative growth in premiums and especially 
in renewal income can be amazing. A 
field man who does not write new pre- 
miums of at least $500 annually and ac- 
cumulate at least $5,000 in total pre- 
miums at the end of ten years in the 
business has missed a marvelous oppor- 
tunity and we in the home office and 
his manager are guilty of contributory 
negligence. 

“There is no surer way of opening the 
door for unwanted competition than to 
leave a policyholder and members of his 
family without adequate accident insur- 
ance. And certainly a constructive way 
of building new life prospects is to 


establish a new client on the accident 
insurance approach. 
“We are thoroughly dedicated to the 


proposition that life insurance is a seri- 
ous matter involving many considera- 
tions and we must handle it profession- 
ally. In other words, some form of pro- 
gram is required. I do not deny the 
value of analysis of a client’s problems 
in connection with an accident sales but 
the analysis can be much simpler. This 
enables us to approach new clients for 
accident insurance who may not yet 
have sufficient confidence in us to sub- 
mit to a more thorough analysis. 

“T expect that as part of this 30th 
anniversary campaign we will strengthen 
even more our determination to use the 
accident department and its services to 
the maximum.” 

George Goodwin’s Article 


Secretary Goodwin also had an article 


in this edition and among other things 
said : 

“At no time in the thirty years of 
existence of the Accident department 
has there been greater need for the 
protection afforded by accident and 


health insurance. We who promote this 


insurance are engaged in a war to de 
fend our American home from internal 
foes which threaten to disrupt them 


through disability due to injuries and ill- 
every 


ness. We must be alert to meet 





GOODWIN 


GEORGE 


challenge in that field. Men in other 
lines are putting in extra effort and 
extra hours and we must be willing to 


do as much. The result will more than 
justify these extra efforts.” 
Among the production forces those 


who wrote articles in this edition of the 
bulletin were Jules Nassberg, Goulden 
Cook & Gudeon Agency, New York, and 
Vern SirLouis, Coffman Agency, Cleve- 
land. 

Mr. Goodwin was elected assistant sec- 
retary of the department in 1919 and 
secretary in 1932. He has been actively 
identified for many years with the Bu- 
reau of Personal Accident & Health 
Underwriters having served as govern- 
ing committee chairman and as chair- 
man and member of many of its com- 
riittees. He is now chairman of its un- 
pwn committee. Mr. Goodwin is 
also president of the board of direc- 
tors of the East Hartford Library; a 
commissioner of the metropolitan dis- 
trict; a member of the flood control 
committee and a director of the East 
Hartford Trust Co. 





Best Preparing New Guide 
For Buyers of A. & H. 


The Alfred M. Best Co. is preparing 
a new guide for buyers of accident and 
health insurance. It will contain a pock- 
et analysis of A. & H. policies combined 
with data on the leading writers of dis- 
ability insurance. The guide is to be 
released in May and will cover over 100 
A. & H. carriers, covering all leading 
forms and hospitalization contracts. 

The Best Company considers the guide 
particularly timely now since the rapid 
growth of the A. & H. business, which 
exceeded $306,000,000 in 1941, has attract- 
ed the attention of many life and cas- 
ualty agents who are adding the line to 
their offices. 


SUCCEEDS C. F. ZAHNISER 
George W. Klingensmith has been 
made Pittsburgh general agent for the 
Standard Life of America, succeeding 
Chalmers F. Zahniser, recently made 
lirector of agencies for the company. 





Welton Heads Columbus 
A. & H. Underwriters 


E. W. Welton, state manager, Busi- 
ness Men’s Assurance, has been elected 
president of the Columbus (Ohio) As- 
sociation of Accident & Health Under- 
writers, succeeding S. Glen Moyer, 
North American Accident, who became 
chairman of the executive committee. 
Other new officers are as follows: 

Vice-president, Erwin Hoffman, Met- 
ropolitan Life; secretary-treasurer, S. D. 
Henderson, Continental Casualty. Charles 
U. Pugh, Loyal Protective Life, and 
John Talbott, Continental Casualty, are 
new members of the executive commit- 
ree. 





WICHITA A. & H. ASS’N ACTIVE 


B. A. Hedges, Its President, Directs 
Busy Program During Special Week; 
Good Producers Recognized 


Bert A. Hedges, manager, Business 
Men’s Assurance at Wichita, Kan., is pres- 
ident of the Wichita Accident & Health 
Association, a new organization which cel- 
ebrated its first A. & H. Week as a group. 
It has approximately forty members. Its 
program was similar to that conducted in 
Kansas City, 

Breakfast meetings were held each 
morning from 7:30 to 9, with a speaker 
at each session covering a subject assigned 
to him. At the close of the Week, special 
recognition was given at a dinner meet- 
ing to each member who had sold as many 
as five applications during the week. to- 
taling seventy-five dollars or more in an- 
nual premiums on monthly, quarterly or 
annual basis. 

Numbers of drug stores displayed A. & 
H. posters during the Week. 


Oklahoma City A. & H. Men 


Elect Cameron President 


C. W. Cameron, general agent, North 
American Accident, has been elected 
president of the Oklahoma City Acci- 
dent & Health Association, succeeding 
Rollin B. Smith, state manager, Great 
Northern Life. J. Bryan Johnson, state 
manager, Business Men’s Assurance, was 
elected vice-president and Marmaduke 
Crobyn, Jr., associate general agent, 
Occidental Life, secretary-treasurer. 

Shortly before retiring from the presi- 
dency, Mr. Smith paid a visit to Dallas, 
where the nucleus of an A. & H. organ- 
ization was formed, and to Houston 
where he interviewed a number of the 
A. & H. agents in that city, with a view 
toward forming an association in that 
city. He reports enthusiasm high in both 
of the Texas cities. 











CONSTRUE CLAUSE LIBERALLY 





Employers’ Group Addresses Policyhold- 
ers on Interpretation of War Exclu- 
sion Clause in A. & H. Contracts 

The United States branch of the Em- 
ployers’ Group has addressed a letter to 
its policyholders advising that it is their 
wish to construe liberally the war ex- 
clusion clause in A. & H. policies. 

The words “war or any act of war” 
set forth in the policies, and similar 
phrases such as “out of the operations 
of war,” the letter states, “will be con- 
strued by these companies to mean only 
direct enemy action or resistance there- 
to. 

“Membership in any civilian defense 
organization other than membership in 
military, naval or air forces in the Fed- 
eral, state, city or town governments 
will not be construed as in military or 
naval service. The construction herein 
set forth applies only while the insured 
is within the continental limits of the 
United States of America while on land 
and provided the insured is not in mili- 
tary or naval service. 

“These companies will accept a can- 
cellation by an assured upon or after 
his entry into the military or naval 
service and will pay the pro rata return 
premium due the insured from the day 
his insurance became suspended by rea- 
son of such service.” 





War’s Effect on Agency 
Management Is Theme 


H. & A. DISCUSSION SUBJECT 





Program and Speakers Lined Up {o, 
This Session of Conference Annual 
Convention May 25-28 





The effect of the war upon agency 
management will be one of the featured 
discussions at the agency managemen; 
session during the annual convention of 
the Health & Accident Underwriters 
Conference in Kansas City the last week 
in May. 

Other topics of particular interest to 
executives in the accident and _ health 
field will share the program with the 
war topic at that time. Three principal 
speakers and their topics are: 

“Manpower and Merchandising in the 
Accident and Health Business,” by H. ¢ 
Carden, Mutual Benefit Health & Ac- 
cident. 

“Wartime Selling of Disability Insur- 
ance,” by J. M. Smith, Continental Cas- 
ualty. 

“Under and Over Age Potentials in 
Agency and Underwriting,” by Fred M. 
Walters, General Accident. 

The agency management session will 
be held Wednesday morning, May 27, 
and will be in charge of the agency man- 
agement committee, headed by Rex Ed- 


munds, vice-president, Fidelity Health 
& Accident Mutual of Benton Harbor, 
Mich. 





TO HEAR TRAUMA TALK 





New York Accident & Health Club Has 
Dr. R. E. Church, Prominent Surgeon, 
as Speaker at April 30 Dinner 

The Accident & Health Club of New 
York at its dinner meeting on April 30 


will hear a talk by Dr. Reynold E. 
Church, F.A.C.S., of New York on 
Trauma. Dr. Church will view this sub- 


ject from its relationship to claim pay- 
ments and from its relationship to sub- 
sequent underwriting of accident insur- 
ance. A prominent surgeon, he is on 
the staff of Post Graduate, West Side 
and Bellevue Hospitals in this city as 
well as being assistant professor of clin- 
ical surgery at Columbia Post Gradu- 
ate School and instructor of surgery at 
New York University. 

The meeting will be held at the Drug 
& Chemical Club under the chairmanship 
of Clement F. Demsey, Travelers, who is 
president of the club. A good attend- 
ance is expected. 





Benninger Talks on Homing 


Pigeons’ Service in War 


Albert J. Benninger, insurance agent 
of Mountainside, N. J., was_ principal 
speaker at the meeting of the Casualty 
Underwriters Association of New Jersey 
at the Downtown’ Club at Newark April 
8. John Nolan, branch manager, Aetna 
Casualty & Surety Co., president of the 
association, presided, and the program 
was arranged by Vice-President Clinton 
L. Templeman, Royal and Eagle In- 
demnity Cos. 

Mr. Benninger, vice-president of the 
International Federation of American 
Homing Pigeon Fanciers, made an in- 
teresting talk on “The Racing Homing 
Pigeon and Its Contribution to the Sig- 
nal Corps in War Times.” 





ST. LOUIS A. & H. OFFICERS 

The 1942-43 officers of the Accident 
& Health Underwriters of St. Louis are 
as follows: president, Sydney Altman, 
Metropolitan Life; vice- president, Frank 
R. Philpott, Monarch Life, and secre- 
tary-treasurer, E. D. Mitchell, Great 
Northern Life. 

EDWARD F. CANTWELL DIES 

Edward F. Cantwell, Newark, N. J. 
insurance agent, died recently. He was 
born in Newark and moved to East Or- 
ange twenty-five years ago. 
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National Association of Insurance Agents—Midyear Meeting 








Agree on Changes in 
Countersignature Plan 


NO LONGER APPLIES TO A. & H. 





Principal Change Is in Section 3; Elimi- 
nate Division of Commission Require- 
ment on All Policies 


One of the accomplishments of this 
week’s sessions in New York City of 
the National Insurance 


Agents was the agreement reached by 


Association of 


its executive committee with a special 
the Association of Cas- 
Executives relative to 


committee of 
ualty & Surety 
constructive changes and additions to the 
division of com- 


countersignature and 


mission agreement which these two 


bodies formulated on November 20, 1940. 
Principal change in the agreement oc- 
curs in section 3, providing for the elim- 
ination of a division of commission re- 
quirement on all policies, the premium 
of which is less than $20. In addition, 
a new clause is provided in this section 
with respect to the right of contract 
between the originating agent or broker 
and the countersigning resident agent. 

Furthermore, a new section 4 has been 
added specifying that this agreement 
shall not apply to accident and health 
business. 

Prompting these changes, which will 
serve to make the countersignature 
agreement more workable, was the feel- 
ing on both sides that they would make 
for the proper and orderly transaction 
of the casualty and surety business. 

Section 3 as Revised 

The revised section 3 reads as follows: 

“On such business produced by a non- 
resident agent or broker and which re- 
quires the countersignature of a resident 
local commissioner agent of the state 
where the property or insurable interest 
is located, there shall be a division of 
the usual and customary commission be- 
tween the producing agent or broker 
and the countersigning resident commis- 
sioned agent which shall produce for 
the countersigning resident agent on 
any policy of insurance or bond the 
earned premium of which is $20 or more, 
5% of the premium with a maximum of 
$50: provided that where the originating 
agent or broker or the company assum- 
ing the risk desires additional service to 
be rendered during the life of the 
policy, then and in such cases the addi- 
tional compensation to be paid to the 
countersigning commissioned _ resident 
agent shall be a matter of contract be- 
twen the parties in interest; and pro- 
vided further than when the originating 
agent or broker has a contract with a 
resident commissioned agent concerning 
division of commissions, which has been 
arranged without the intervention, di- 
rectly or indirectly, of the company or 
companies assuming the risk, or any 
officer or employe of such company, then 
the terms of such contract will satisfy 
the terms of this agreement. It is 
further provided that if any of the fore- 
going provisions shall be in conflict with 
the statute of the respective states, such 
provisions shall not, in that respect, 
apply.” 

Participants 

Representing the National Association 
of Insurance Agents at this week’s 
ountersignature session were President 
R. W. Forshay, Vice-President D. A. 
North, Executive Committee Chairman 
Payne H. Midyette and General Counsel 
Walter H. Bennett. 

Those attending from the Association 
of Casualty & Surety Executives were 
farry C. Michael, Maryland Casualty; 
Kenneth Spencer, Globe Indemnity; 
Manning W. Heard, Hartford Accident; 
James A. Hall, Travelers, and M. J. 
O’Brien, Fidelity & Casualty. 


Equity Rating Plan for Boiler Risks 
Featured in Ralph W. Howe’s Report 


Reporting as chairman of the casualty 
and surety committee, Chairman Ralph 
W. Howe, Va., that 
while a conversations have 
taken place with representatives of the 
National Bureau of Casualty & Surety 
Underwriters, the company repre- 
sentatives have had under consideration 


Richmond, said 


series of 


and 


several suggestions advanced by his com- 


Foster Studio 
RALPH W. HOWE 


mittee for a general plan of retrospective 
rating for workmen’s compensation in- 
surance, “to date no plan has been pro- 
duced the 
cept that could be recommended by this 


which companies would ac- 
committee to the executive committee.” 

Mr. Howe added that the companies 
are seriously working to solve the prob- 
lem and “we in turn are trying to help 
develop an answer consistent with ade- 


quate agency service.” 
Discussing the controversial equity 
rating plan for boiler and machinery 


insurance, Mr. Howe said: 
“Effective January 1, 1942, the boiler 





division of the National Bureau nromul- 
gated, without advance notice to your 
committee, a special risk rating plan for 
boiler and machinery. 


Boiler Rating Plan 


“Your committee felt that such a plan 
cn boiler and machinery business was 
a part of the general studies being made 
on modified premiums and graded ex- 
pense, and that it had been so included, 
specifically at the Buffalo, N. Y., meet- 
ing of the National Association in Sep- 
tember 1940, The companies were of the 
opinion that this understand’ng was in- 
correct and that the plan was really a 
form of equity rating such as had been 
requested by some producers as far back 
as 1940, which request had since been 
repeated. 

“With time again of the essence, there 
was no opportunity for a full commit- 
tee meeting. Instead, Messrs. W. Her- 
bert Stewart, William T. Ashby and. Mr. 
Howe met with the representatives of 
the National Association of Casualty & 
Surety Agenis and the National Asso- 
ciation of Insurance Brokers at which 
time it was decided to register formal 
protests on the procedure, it being the 
consensus that the January 1 plan was 
more far-reaching than equity rating 
and would jeopardize the whole struc- 


ture of boiler and machinery insurance. 
Che plan was suspended until March 1, 
1942, 


Plan Suspended Until May 1 


“In February the National Bureau in- 
vited producers’ representatives to at- 
tend another meeting on the subject, at 
which time the bureau agreed to a gen- 
eral boiler and machinery rate-making 
review. It is understood that the bureau 
and producers will meet again when the 
studies are sufficiently developed by the 
bureau. Meanwhile the plan stands 
suspended (as well as certain amend- 
ments suggested by the bureau on Feb- 
ruary 27, 1942) until May 1, 1942. Your 
committee does not feel that the study 
can be materially completed by this 
date, and a further postponement is 
anticipated.” 

In addition to Mr. Stewart, Chicago, 
and Mr. Ashby, Newark, N. J., Mr. 
Howe’s committee is composed of Mc- 
Alister Carson, Charlotte, N. C.; George 
W. Carter, Detroit; G. S. Purifoy, Cam- 
den, Ark, 





Surety Bond Commission Problems 


Reviewed in W. H. Stewart Report 


W. Herbert Stewart of Chicago, as 
vice-chairman of the casualty and surety 
committee, made the report for the 
surety section, covering the subjects of 
commissions on fidelity blanket bonds, 
large construction bonds and 
shipbuilding and airplane supply advance 
payment bonds. He was chairman of the 
surety committee before it was combined 
with the casualty committee. 

Mr. Stewart reported that the surety 
committee has endeavored to have the 
companies, through the fidelity and 
surety acquisition cost conference, fix 
the rate of on fidelity 
blanket bonds at standard fidelity com- 
missions. He said that at one of num- 
erous conferences, a graded commission 
was suggested by the surety committee 
which the companies were willing to 


contract 


commission 


consider and did attempt to prepare 
statistical information in order that 
proper brackets and commission rates 
could be established. 

“The statistics prepared,” he 
“were not sufficiently accurate to be of 
much value to any definite 
plan. Subsequently the companies have 
not been inclined to provide any further 
statistics, preferring not to consider this 
subject apart from the general program 
of modified and graded 
penses but to await a final determination 
of basic principles and practices which 
might be agreed upon between this com- 


mittee and the committee representing 
the Association of Casualty & Surety 
Executives. 

Action Postponed 


said, 


formulate 


premium ex- 


“The surety committee requested the 


acquisition cost conference to fix the 
commission on these bonds at standard 
fidelity commission for the reason that 
it was fully justified in the light of sy. 
sequent experience, and to leave the 
question of graded commission for 4 
further conference, but this was refused, 
Action on this subject, therefore, hes 
been postponed until some of the im 
portant lines, such as compensation and 
liability can be settled.” 

Mr. Stewart further reported that cer- 
tain inequalities in rates and commis. 
sions were evident on construction bond 
contracts between $2,000,000 and $2,499 - 
000, but the subject is in practically the 
same position as fidelity blanket bonds, 
awaiting the outcome of the settlement 
of some of the more important lines. 

He said that a number of special 





W. HERBERT STEWART 


rated large contract bonds have been 
put through since the annual meeting 
at Kansas City, some of which entailed 
a reduction in the rate and reduction in 
the acquisition commission established 
on large contract bonds. 


Provided Joint Contribution 


“On some very large contract bonds,” 
he continued, “the rate and acquisition 
commission have been fixed at an aver- 
age rate with the average commission, 
instead of the graded rate and commis- 
sion previously adopted. All of these 
special rates have provided for some 
joint contribution by companies and 
agents. Therefore, no objections have 
been voiced as long as there was some 
contribution by both interests.” 

Mr. Stewart said that a special bulle- 
tin was issued by the acquisition cost 
conference covering the large shipbuild- 
ing and airplane supply advance pay- 
ment bonds. The surety committee be- 
lieved at the time there was justifica- 
tion for both companies and agents mak- 
ing a ratable contribution toward a re- 
duction in premium. “However,” he con- 
tinued, “a bulletin effective October 22, 
1940, was issued reducing the rate, all 
of the reduction being contributed by 
the agents. This plan, therefore, was 
never approved by either the surety 
committee or the executive committee. 

“One of the provisions of the plan, 
however, was that it should be effective 
for only a period of eighteen months, 
owing to the emergency that existed, 
and is, therefore, subject to review some- 
time prior to April 22, 1942, This com- 
mittee has requested that if the plan 
is to be continued beyond April 22, wé 
should be informed of the basis for con- 
tinuance for a further term so that this 
committee might express its views.’ 
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-  — National Association of Insurance Agents—Midyear Meeting 





as 
fix the 
tandard 
on that 
of sub- 
ve the & 
tea 
Re : Archie B.. Millard, . —, Py 
iy : Eich, reporting as chairman © 1e 
» 1a ident prevention committee of the Na 
he im- B ional Association of Insurance Agents 
on and Mthis week in New York City, gave full 


Hcredit to the members of his committee 
Panda number of local boards for their 
at Co cooperation in the matter of safety con- 









mmis- TF oryation in relation to the war effort. 
n bond | Members of the committee are H. 
$2409. BSage Adams, New Haven, Conn.; O. 
lly : A Wiarton Brown, Monroe, La.; Harry 
y the ¢. Brown, Mason City, Ia.; E. L. Heidel, 
bonds Bozeman, Mont.; Arthur A. Hirman, 
lement MRochester, Minn.; Henry D. Morgan, 
nes H\tlanta, Ga.; Thomas A. Sharp, Roch- 
+, Mester, N. Y.; Clifford Wetzel, Ponca 
Special city, Okla. ; Ralph L. Young, Portland, 


Mr. Millard’s own activities included 
Pdelivery of an address at the annual 
Fconvention of the Illinois Association 
Fof Insurance Agents last November, on 
Mdefense production dangers. He sub- 
‘<cribes to the safety billboard campaign 
Fof the National Conservation Bureau 
Hand urges local boards and state asso- 
Pciations to cooperate in the display of 
these posters in their communities. His 
committee also approves of broad use 
Poof the bulletin of the Office of Civilian 
" Defense entitled Protection of Industrial 
Plants and Public Buildings. 


Credit to Wharton Brown 


' Mr. Millard gave credit to O. Whar- 
Fion Brown for attending the fourth 
Southern safety conference and making 
'a full report of the proceedings to the 
‘committee. Furguson Colcock of New 
Orleans, chairman of the insurance sec- 
tion of the conference, also is given 
credit for his work. 

Mr. Millard says that pedestrian safe- 





Secretaries and Managers 
Hold Anniversary Dinner 


The executive secretaries and man- 
agers of state association and _ local 
boards, with Waldo O. Hildebrand, sec- 
retary of the Michigan Association, as 
} chairman, celebrated their tenth anni- 
versary with a dinner Monday evening, 
attended by more than forty secretaries 
and managers. Drex G. Foreman, sec- 
retary of the Texas Association, told 
of the first meeting of seven secretaries 
ver- [eat the Philadelphia Convention of the 
s NALA. in 1932, and reviewed the 
growth in numbers and in influence in 


been 
eting 
ailed 
yn in 
shed 


al B the first decade, 

ome The secretary of the secretaries, Mrs. 
and > Lillian L. Herring of the Illinois Asso- 
rave | “ation, told of many “unfinished items 
ome ot business” of vital interest and concern 
to the American Agency System. While 
lle. | 2 UNanimous opinion was expressed for 
cost | the need of unity in all capital stock 
ild- } “SUrance groups, the secretaries want 
ay- closer cooperation and better coordina- 


be- | tion between the companies and com- 
‘pany bureaus on the one hand and the 
local agents on the other. Many speak- 
re- | °'S emphasized the need of strict econ- 
on- | My during the emergency, individually 
22, | and as organizations. 

all | Chairman Hildebrand was asked to ap- 
by } Point an advisory board to take up for 
vas | Planned action some of the urgent prob- 
ety lems facing the local agents and this 
ss board is authorized to meet with any 
ati, other insurance groups or organizations 
ce deemed advisable in order to obtain for 
hs, j local agents their proper place in the 
ed, Pp fire and casualty insurance picture. 

ne- | Paul Hardesty, manager of the insur- 
m- # "ce department of the United States 
t amber of Commerce, was a guest at 
aa dinner and he expressed pleasure in 
“ ing the determined desire of the paid 
€cretaries to promote, protect and for- 


Billy the welfare of the agents, 














A. B. Millard Extends Praise for 
! Local Board Safety Conservation 


ty campaigns were conducted in several 
localities during the past six months, 
commending specifically Mr. Hirman of 
Rochester and Mr. Morgan in Atlanta, 
members of the committee, for such ac- 
tivities. 


In Mason City, Ia., the local board un-. 


der leadership of Harry C. Brown of the 
national committee conducted a motor 
vehicle safety program. A similar cam- 
paign was conducted by Mr. Adams at 
New Haven. 

At Little Rock, Ark., a safety poster 
was prepared and 5,000 copies turned 
over to the state defense council for 
display. Mr. Millard said that more 
than a hundred prints of the film, Fight- 
ing the Fire Bomb, have been purchased 
by local and state associations. Safety 
programs have been conducted in a num- 
ber of cities, Mr. Millard mentioning 
specifically’ the campaigns in Omaha, 
Neb., and San Diego, Cal. 


National Surety’s Party 





Stage Boxing Bouts in Hotel Pennsyl- 
vania’s Grand Ballroom; Agents and 
Wives Have Good Time 
Happily received by N.A.I.A. was the 
evening’s entertainment Monday put on 
by National Surety Corp. at which ama- 
teur boxing bouts were the main attrac- 
The grand ball Hotel 
Pennsylvania was turned into a minia- 
ture Madison Square Garden for the oc- 
casion; informality and good fellowship 
reigned. More than 500 attended with 
many wives present. Chief hosts were 
Vincent Cullen, president of the com- 
pany, and practically all of his fellow 
officers. Following the bouts the Star 
Spangled Banner was played, a fitting 

close to a good time. 


tion. room of 


HEADS DRIVE FOR FUNDS 
Vice-President Prentice Hotchkis, of 
the Pacific Indemnity, has been named 
head of the Navy Civilian Defense drive 
in Los Angeles to solicit funds for the 
project. ‘ 


Chief Host at Party 





VINCENT CULLEN 








War that changes America’s economic picture also 
changes your own insurance picture. Today, you 
have a greater opportunity than ever to help your 
country, your profession, and your business. 


Armament expansion and redistribution of income 
open the way to new contacts — both industrial 
and personal. Many present coverages are inade- 


“Protecting America is my job, too” 





and bonding coverage. 


quate, and require survey and reappraisal. New 
small businesses need the safeguard of insurance 
for uninterrupted war production. 


Standard of Detroit, with its competent, nation- 
wide organization, stands ready at all times to 
help you protect America with all types of casualty 


STANDARD ACCIDENT INSURANCE COMPANY 


Standard Service Satisfies ... Since 1884 
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National 


Discuss War Clauses 


(Continued from Page 38) 
individual company as to its treatment 
of the insured on his special credit. 

Plate Glass Situation 
viewed by 
into its 


Plate glass insurance was 
Chairman Mizelle as “coming 


own” as an indispensable item of protec- 


tion. The policy has no war exclusion 
clause and its importance is heightened 
by the fact that the malicious damage 


cover under fire policies excludes break- 


ave of glass. Particularly good prospects 
at this time for this coverage are de- 
partment store and mercantile owners. 
Indicating that the casualty companies 
here are following the British experi- 
ence closely, Mr. Mizelle noted that 
English companies have been quite lib- 
eral in their attitude on all types of 


casualty policies, particularly plate glass. 
Plate glass breakage in blackouts and 
malicious breakage are deserving of spe- 
cial attention, he emphasized. 
Liability in Blackouts 

the liability lines—auto- 
mobile bodily injury and O. L. & T. 
especially—Mr. Mizelle said that there 
is no exclusion clause as yet. He ex- 
plained: “Assuming that all other con- 
ditions were complied with there is lit- 
tle doubt that liability would be assumed 
by the companies in case of losses due 
to blackouts or air raids.” But he cov- 
ered himself by adding “There is no tell- 
ing what changes will be necessary if the 
situation serious.” 

Mr. Mizelle indicated that opinion was 
divided among underwriters as to the 
of blackouts on bodily injury cov- 
erage now afforded. It is difficult to 
tell whether the experience will be pro- 
gressively better or worse, best index of 


Turning to 


gets 


erect 


this trend being blackout losses in Los 
Angeles and San Francisco where, the 
speaker said, there has been “an un- 
healthy jump in accident frequency.” 

As to the automobile liability trend, 
it was felt that tire and car rationing 
will have a healthy effect on loss ex- 


perience in that fewer and better driven 
cars will be on the highways. This is 
ine out for the first three months of 
this year by the sizeable improvement in 
loss ratio experience in auto liability re- 
ported by a number of companies. En- 
couragingly, Mr. Mizelle predicted a ma- 
terial drop in auto accidents and fatali- 
ties this year. But he also prepared the 
agents for a slump in auto B. I. and 
P. D. premiums due to tire and car ra- 
tioning. “Inevitably some people will 
place their cars in storage,” he said. 
Volunteer Workers Covered 

Under personal liability policies, con- 
tinued the speaker, the National Bureau 
has ruled that volunteer work such as in 
first aid and nursing and other defense 
activities will be construed as business 
or professional service. Therefore, this 
policy will be extended to cover against 
injury while such persons are engaged 
in their duties. 

Again the chairman suggested “Watch 
the British experience” in discussing O. 
L. & T. angles. He indicated that com- 
panies “over there” were trying to be 
as liberal as possible in handling war 
( laims. 

Coming 
said that 


& O., Mr. Mizelle 


under wartime 


to boiler U. 
this coverage 


conditions was vastly different from its 
peace-time form. A new clause in this 
policy restricts its coverage to the time 


limit which would ordinarily be 
ted. Priorities are , 
consideration in 
Mizelle [ 


permit- 
also being taken into 


adjusting losses. Mr. 


was afraid that this procedure 

may nrove “very controversial” when a 
loss occurs. 

From the production angle he offered 

the suggestion that power plant clients 


be advised that malicious damage in their 
plants is not covered under the malicious 
damage clause of a fire policy unless 
caused by fire. Neither does a boiler 
policy give this protection. So malicious 


Assoc 
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of 











War Department Has New 


Architect-Engineer Contract 


After nearly a year of operation the 
War Department’s insurance rating plan 
has been adopted by other branches of 
the Government and has proved its 
worth, Herbert L. Brooks indicated. But 
he noted a trend in the direction of 
Jump sum contracts rather than cost- 
plus-a-fixed-fee arrangements. 

Latest step in this direction is the 
naomi a a management contract, 
known as the A. E. M., under which the 
War Aes enters into a contract 
with an architect- -engineer on a cost plus 
basis who arranges in turn for the sub- 
contracting of the various parts of the 
contract. Such sub-contracts are gen- 
erally on a lump sum basis. 

The architect- -engineer’s insurance ar- 
rangement with the Government con- 
tinues to be under the comprehensive 
rating plan, but he cannot dictate the 
lvasis on which sub-contractors he hires 
place their insurance. His is a super- 
visory interest in them to make certain 
that they are properly covered by in- 
surance, 








mischief coverage should be added to the 
regular boiler policy. “This is impor- 
tant,” said Mr. Mizelle. 

In A. & H. insurance the companies 
have not come to uniform agreement as 
to their attitude on losses due to indi- 
rect war damage. Individually they are 
giving liberal interpretation to the war 
exclusion clause in accident policies. 
They have for the most part extended 
accident coverage for men in the armed 


forces within continental limits of U. 
S. A., at no increase in premium. A. & 
H. sales for the year to date have 


kept pace with the same period of 1941. 
Workmen’s Comp. and the Pepper Bill 

As regards workmen’s compensation 
insurance there is no war _ exclusion 
clause in these policies. Premium vol- 
ume is growing by leaps and bounds due 
to intensified war production pace of 
industrial America. Losses are greater. 
Through the Pepper bill, now in Con- 
gress, the Government may soon be in 
the compensation business. This meas- 
ure sets up a system of compensation 
benefits for civilians who are injured or 
killed due to a war risk hazard. Sep- 
arately, in this bill, civilian defense 
workers are covered in line of duty. 
Administration will be through the So- 
cial Security Board. 

Discussion of this bill did not come 
up in the forum but the interest in it is 
keen. Arthur Zimmerman, president, 
Essex County (N. J.) association, said 
that a bill has just been introduced in 
New Jersey state legislaturé protecting 
volunteer defense workers. 


Brooks Highspots Defense Industry 


Herbert L. Brooks indicated his fa- 
miliarity with the War Department's in- 
surance rating plan when he told the 
agents of the steps leading up to its in- 
troduction last May. He spoke frankly 
about its features, some good and some 
radical, and had only praise for Major 
Reese FI. Hill, insurance chief in the 
Under Secretary of War’s office, who 
had considerable to do with drafting the 
plan. Millions of dollars in premiums 
have already been written under this 
plan, a lot of it on island base jobs, and 
the loss ratio is estimated around 30%. 

Giving a definition of the plan, Mr. 
3rooks called it “a combination of equity 
rating plus alti rating overall.” 
Its chief departure is setting up of an 
insurance advisor classification. The 
architect-engineer on the job selects his 
insurance advisor who is compensated on 
a graduated fixed fee basis rather than 
by commissions received from the com- 
panies. Mr. Brooks pointed out that the 
insurance advisor is thoroughly investi- 
gated before he is selected and that 
thereafter he does plenty of work to 
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justify fee paid to him. He then 
asked: 

“Do we realize the potentialities in 
this new departure which many regard 
as radical? It is probably up to agents 
to decide whether it will become a per- 
manent practice.’ In this connection 
Mr. Brooks referred to the recent Mont- 
real speech by E. C. Stone, Employers’ 
Liability general manager, in which the 
speaker declared that “the time may 
well come when the agent will decide 
he can better serve his customer by be- 
ing purely an advisor for him as is the 
attorney-at-law for his clients, in which 
case he would be paid a_ reasonable 
amount for his services.” 

Before closing, Mr. Brooks spoke of 
the fine support given to the War De- 
partment in preparation of the rating 
plan by the Insurance Advisory Com- 
mittee, headed by George S. Van Schaick, 
former New York Superintendent of In- 
surance and now New York Life vice- 
president. In their report on this plan— 
in advance of its announcement—they 
sized it up as “a practical and desirable 
method, of purchasing insurance.” 


the 


Defense Plant Corp. Insurance 


Speaking of insurance angles of the 
Defense Plant Corp., Mr. Brooks said 
that requirements are as follows: Les- 
see must carry compensation and liabil- 
ity insurance (limits being 20/40); 
tomobile insurance and fire insurance 
plus extended coverage on a special form 
worked out with the Factory Insurance 
Association. In addition, he must get 
performance and payment bonds on a 
special form and at special rates. The 
performance bond must be for the entire 
amount of the contract. 


Participants in Question Period 
Participants in the question and an- 
swer period which followed Mr. Brooks’ 
talk included Lou Hilgemann, Milwau- 
kee; Henry G. McLane, Hartford; 
Helen Wiese, Ann Arbor, Mich.; E. H. 
Moore, Birmingham; Robert Friedlich, 


Rochester; E. T. DeJarnette of Rich- 
mond; Arthur Zimmerman, Newark; 
William Morrison, Altoona, and Leon 
Morse, Council Bluffs, Ia. 





No Announcement Yet 
On 1942 Convention 


No decision has been reached by the 
National Association as yet with respect 
to the place for the 1942 annual conven- 


tion. Agents of Denver, Colo., have is- 
sued an invitation to meet there. The 
executive committee will decide later 


whether or not because of the war the 
annual meeting will take the form of a 
general convention or just a meeting of 
association leaders, 
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Hilgemann Forum 
(Continued from Page 24) 


half of the National Association of It 
surance Women to be held in St. Pailf 
June 24-27. She said that in view o 
the increasing number of women wh 
will be in responsible positions in ip 
surance, the importance of this meeting 
is evident. She asked the agent: 
wherever possible to send _ representa) 
tive women from their offices to thP 
meeting, and said that Mr. Forshay wh) 
has been away from his own office of 
much on association work would k 
there to tell the women how his offic: 
is carried on in his absence. 
Ewell’s War Bond Statement 
J. Davis Ewell, Richmond, Va, <: 
fered a res solution, seconded by Stu 
Ragland of the same city, recomment: 
ing that the National Association urgf 
the state organizations to set up com 
mittees and undertake to insure thaf 
every member would devote at least af 
hour a week in selling defense bond} 


and stamps. The resolution wap 
adopted. 
Harry Halden, Lakeland, Fla. math 


a dramatic presentation of the “Mach 
Arthur Day,” which he originated anip 
directed in his town. In this campaigt } 
in a town of 22,000 people, $102,400 i 
war bonds and stamps was sold in é} 
single day. Just before the meetit | 
was to close with the customary “Auliy 
Lang Syne,” led by Past President Wil} 
liam B. Calhoun, with Francis Ludolph} 
San Antonio, at the piano, Mr. Calhout} 
expressed the opinion that the metdp 
badges worn by the delegates might bt 
useful in the war production, and Pres f 
dent Forshay acted under the motioy 
adopted by directing all delegates to df 
posit their badges. 


Blackall Statement 


(Continued from Page 20) 


that individually the line of demarcatioy 
will not be as pronounced as it is now. 
Says This Is Not Time for Argument) 
“In view of the whole circumstantsf 
as they are now, I am not sure that thif 
is the time for any conflict or argumet! 
along this line. Consequently, at lea 
until the termination of the emergent} 
created by the war, the Connectiet 
Department will adhere to the origin 
decision and reject permission for th 
writing of personal property floate! 
After the termination of the emergent 
the situation can again be canvassed 0! 
its merits.” ' 


35 YEARS WITH STANDARD ACC, 

F. S. Brown, vice-president and sectt 
tary, Standard Accident, has been wit 
that company 35 years. “Another Stat 
ard officer, R. H. Platts, vice-presidet! 
has reached 30 years of service. 
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Doolittle and Tumblety 
Elected to Top Posts 


| N THE EMPIRE STATE MUTUAL 









1 Re-elected at Annual Meeting in 
pooh N. Y.; Company Fifty-six 
Years Old in May 





Morgan O. Doolittle was elected pres- 
ident and Peter E. lumblety_ the first 
vice-president of the Empire State Mu- 
tual Life of Jamestown, N. Y., at its 
annual meeting recently. Mr. Doolittle, 
who has been executive vice-president 
of the company, succeeds Eugene L. 
Beach, who has been elected chairman 


of the board. Mr. Beach is a prominent 


um | 
4) § 


on of Ip. 





St. Paul 
view of 
nen whe 
1S in in- 
; meetings 
agent > 
presenta F 
sto the 
shay who 
office 
ould be 
is office 
ent MORGAN O. DOOLITTLE 
Va., of: : 
> Stuatf business man of Jamestown. All other 
mmeni-f officers of the company were reelected 
on ureg excepting Mrs. B. G. McCarty, assist- 
up com-€ ant secretary, who is planning to retire. 
tre that Miss Lily Nordstrom was elected assist- 
least ar ant secretary. 
e bonds The reelected officers of the Empire 
n wap State Mutual include C. Elmer Olson, 


vice-president, and Melvin J. Olson, 
mad} treasurer, both of whom are prominent 
bankers of Falconer, N. Y.; William H. 
Fletcher, Jr.. general counsel, a leading 
Jamestown attorney who worked closely 
with Messrs. Doolittle and Tumblety in 
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PETER E. TUMBLETY 


handling negotiations in connection with 
Empire s merger deal with St. Lawrence 
Life Association last year; Thurlow Tay- 
lor, secretary, and T. J. Morrissey, as- 
sistant treasurer. Dr. D. W. Buckmaster 
's medical director of the company. 


Company Is Fifty-six Years Old 
The Empire State Mutual will be fifty- 
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six years old in May. It writes both 
life and A. & H. policies and since its 
merger with the St. Lawrence Life its 
activity in the accident insurance field 
has been expanded. A New York City 
office is maintained at 9 Park Place, 
formerly the home office of the St. Law- 
rence. The company is well planted 
throughout New York State. 


Careers of Doolittle and Tumblety 
Morgan O. Doolittle joined the Empire 
State in 1934 as agency manager and 


four years later was elected its executive 
vice-president. Since that time he has 


been its guiding spirit. Prior to 1934 
he was vice-president of 


of the Bankers 
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Development Corp. of New York in 
charge of insurance thrift clubs. 

Peter E. Tumblety had a long and 
successful career with the Columbian 
National Life of Boston before joining 
the St. Lawrence Life in September, 
1940, as vice-president. He was one of 
the first employes to be hired by Co- 
lumbian National, having started as an 
office boy in 1902. He rose to be head 
of its claim department country-wide. 
He is a past president of the Boston 
Life & Accident Claim Association and 
an honorary member of that organiza- 
tion. He also belongs to the Interna- 
tional Claim Association and the Health 
& Accident Underwriters Conference. 


Mr. Tumblety had been with the St. 
Lawrence Life a comparatively short 
time when its president, Miss E. E 
Meares, passed away. Mr. Tumblety 
was elected president succeeding her 
and the company embarked upon an ex- 
pansion program. He was one of the 
chief negotiators in the merger deal 
with the Empire State Mutual. 


H. E. WOOD’S CONDITION 
H. E. Wood, vice-president, Pacific 
Indemnity of Los Angeles, is reported 
in a serious condition following a major 
operation. 


DEFENSE 
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Insurance is the great defender of our 

expanding war industries which must be 

kept running smoothly at all costs. 
Surety bonds to guarantee bids, 


supply and construction contracts are 


vital in carrying defense responsibilities. 

This kind of protection—in peace 
and war—has been a specialty of the 
United States Guarantee Company for 


more than half a century. 
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The Massachusetts Commissioner 


Charles F. J. Harrington Worked His Way Through High and 
Law Schools “the Hard Way”; Was With Massachusetts 
B. & I. and OBrion, Russell & Co. Before Heading 


Insurance Department 


By Spencer Welton, Peripatetic Vice-President 


Charles F. J. Harrington, Insurance 
Commissioner of 
chairman of the executive committee of 
the National of Insurance 


Commissioners, is a practical insurance 


Massachusetts and 


Association 


man who learned the business “the hard 
way.” In point of fact, that’s the way 
he has acquired every preferment that 
has come to him since he began at 7 
years of age to earn $1 a week working 
as an errand boy after school hours. 

3ut, being the kind of a man he is, 
he likes it and would take no satisfac- 
tion from the possession of a thing ora 
place he didn’t have to work to get and 
guard to keep. 

Earning Education Was Hard Work 

Frank Harrington was born at Rox- 
bury, Mass., a suburb of Boston, at- 
tended public school, graduated from the 
Boston English High School, and later 
from the Suffolk Law School (LL.B.). 
Nothing unusual there, you think, but it 
wasn’t as simple as that. 

That education had to be earned—the 
hard way again—by doing the errand 
boy chores, selling newspapers, ushering 
in a theatre, and at a baseball park, 
working as a deck hand on the Boston 
Floating Hospital, where a boyhood 
friend who worked with him was Horace 
Cahill, now Lieutenant Governor of 
Massachusetts; and in various other 
ways as the years and opportunities un- 
folded. 

Somehow, a little time was found for 
swimming, more for reading biographies 
of great men and later for acting in 
amateur theatricals. 


Gets Insurance Position 

Having determined upon law as a 
career and needing attachment to a pay- 
roll during the period of legal incuba- 
tion, the young man thought of insur- 
ance as offering the financial solution 
and supplying, at the same time, a de- 
sirable background for his studies. 
Forthwith he called upon an executive 
of the Massachusetts Bonding & Insur- 
ance Co., who liked the manner and ap- 
pearance of the youth and took him 
into the office, where he remained three 
years, being much of the time in the 
Boston City Division’s liability depart- 
ment. 

Somewhere in that period, Frank Har- 
rington discovered that the business he 
had entered as a stop-gap had engaged 
his interest to so great a degree that 
he decided to make it his life work. 

Becomes Commissioner 


In 1917 he entered the nationally 
known general agency of OBrion, Rus- 
sell & Co., and in 1918 became manager 
of its casualty department. There he re- 
mained for twenty years until April, 
1938, when he was appointed Commis- 
sioner of Insurance for Massachusetts 
by the then Governor Charles Hurley. 

Governor Hurley, like Commissioner 
Harrington, a Democrat, was succeeded 
by Leverett P. Saltonstall, a Republican, 
who, examining the record of the Har- 
rington administration, found it so good 
that he was not only continued in office, 
but reappointed in April, 1941, notwith- 
standing that a number of “deserving” 
Republicans were eager for the post. 

Following this reappointment a din- 
ner was given in honor of Commissioner 
Harrington at Boston's Statler Hotel. 
Attendance was large and those present 
not only included a large delegation of 
insurance people, but also business and 
political leaders. It was a great tribute. 

If, on that occasion, Frank Harrington 


looking over the assemblage, had re- 
flected that he had come a long way 
since his errand-boy days, it would have 
been understandable and pardonable, but 
since his mind doesn’t work that way, it 
is probable that the thought didn’t enter 
his head. 

If it had, it would have been by way 
of tribute to a rarely alert lady of 81 
who, seated at home beside her radio, 
was listening pridefully to the encomi- 
ums being showered upon her “boy.” 

Between Mrs. Margaret Harrington 
and her son there has been ever a de- 
voted attachment and the Massachusetts 
Commissioner, not only attributes to her 
guidance and counsel much of the suc- 
cess he has won, but continues to find 
spiritual stimulus and mental refresh- 
ment in his daily visits with her. 


His Activity in Commissioners’ Assn. 


Lest this be assumed to be a purely 
home town appreciation of a “local boy 
who has made good,” consider the list 
of offices now held by Mr. Harrington 
as a member of the National Association 
of Insurance Commissioners, and by 
their voluntary action: , 


Chairman of the Executive Commit- 
tee; chairman of the committee to study 
and make recommendations as to real 
estate appraisals and appraisal forms: 
chairman of the sub-committee on real 
estate; chairman of the committee on 
uniform countersignature laws ; chairman 
of the sub-committee on life. 

No “home town” stuff there, but open 
recognition of earnestness of purpose, 
sincere acceptance of responsibility and 
unremitting industry. ; 

Commissioner Harrington, in point of 
fact, is a prodigious worker and _ his 
utter indifference to the number of over- 
time hours he devotes to work is at 
once the admiration and the despair of 
his office staff and of his association 
conferees. What Mrs. Harrington prob- 
ably thinks of it is not for this record. 

_ He is straight-forward and unaffected 
in manner and speech and verbal pyro- 
technics and rhetorical flourishes are 
wholly foreign to his nature. He con- 





CAMPBELL WITH MASS. BONDING 





Named Manager at Des Moines, Associ- 
ated With Marshall; Was With 
Travelers 

The Massachusetts Bonding & Insur- 
ance Co. announces the appointment of 
G. Curtis Campbell as manager at its 
Des Moines branch office, in association 
with Joseph H. Marshall, who will here- 
after devote himself chiefly to the han- 
dling of the bonding lines. 

Mr. Campbell entered the insurance 
field through the Travelers’ school and 
was later employed in Travelers’ offices 
at Worcester, Cleveland, Louisville, Sa- 
vannah, Dallas and New York City. He 
was later branch manager for the Cen- 
tury Indemnity Co. at Newark, N. J. 

For twelve years thereafter he was 
general field representative for the 
United States Guarantee and for the 
past two years has been associated with 
the Norman Duffield agency at Buffalo, 


C. W. Fairchild’s Son-in-Law 
Reported Missing in Action 


Mrs. Beverly R. Van Buskirk, daugh- 
ter of C. W. Fairchild, general manager 
of the Association of Casualty & Surety 
Executives, has been notified by the 
Navy Department that her husband, 
Lieutenant Van Buskirk, is missing in 
action. 

Lieutenant Van Buskirk was in the 
submarine service, on duty in the west- 
ern Pacific theatre of naval operations. 





ceives his first and major obligation to 
be to the insuring public. 

An omnivorous reader, an_ indefati- 
gable student, a profound thinker, a man 
of integrity, he is greatly advantaged by 
being uncomplicated in his mental proc- 
esses. 

Mrs. Harrington’s Popularity 

Mrs. Harrington, the strikingly at- 
tractive mother of two sons now in 
Junior High School, is a native of Som- 
erville, hard by Boston. She has accom- 
panied the commissioner to many con- 
ventions, where her charm of manner 
has made her popular and at which she 
has done much to dispel the illusion that 
all Bostonians are austere and unap- 
proachable. 

She is actively concerned with the 
cultural media which abound in Boston, 
with special emphasis on literature. 

What Mr. Harrington’s further and 
future ambition may be remains his. own 
secret—it may be doubted that he has 
taken time to give thought to the mat- 
ter. 
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COMPLETE INSPECTION SERVICE 

All types of standard insurance 

reports, special service and claim 
investigations. 


Branch offices and facilities throughout New York, New 
Jersey, Pennsylvania, Maryland, Delaware, Illinois, Rhode 
Island and Massachusetts. 


SERVICE REVIEW, INC. 


HOME OFFICE: 75 MAIDEN LANE, NEW YORK, N. Y. 
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Surety Cos. on Large | 

War Jobs in Californj} 
ONE IS FOR NEARLY $60, 
Power Project, Railroad and Pipe Lin 


Are Work Being Handled; Extent 


of Company Participation 





Surety companies have been actiye in} 
southern California during the past weal 
in bonding war production jobs. No les 
than four large bonds have been ithe 
executed or are awaiting contract awards 
to be executed. They include: 

Fidelity & Deposit through its [of 
Angeles office executed, along with twen.(e 
ty other companies as co-sureties, a bonih. 
covering the Tacoma (Wash.) Powel 
Project. The contract was awarded wh 
L. E. Dixon Co. of Los Angeles at jit 
bid of $5,964,684. Because of Washing. 
ton law requiring 100% labor, materiak|) 
and faithful performance bonds on any} 
contract in the states requiring a bond {} 
this one was for the full amount of thell 
contract. } 

Aetna Casualty & Surety, Fidelity (FF 
Deposit, U. S. F. & G. and Standariff 
Accident are the originators of the boni{) 
on the railroad for the Navajo Ordnance} 
Depot, Flagstaff, Ariz., the low bidderfh 
for which was the Arizona Constructors 
with a price of $1,462,000. The low bit. 
der is composed of Pearson & Dicker. 
son Constructors, Inc., Lee Moor Con. 
tracting Co. Tanner Construction Co, 
Phoenix-Tempe Stone Co., all of Phoe- J 
nix, Ariz.; Oswald Bros., Los Angeles 
and J. A. Casson Co., Hayward, Cal 
The originating sureties were on the 
bid bond and will execute the payment 
and performance bond when and if the 
low bidder is awarded the contract. 

Maryland Casualty and Massachusetts 
Yonding are originators of the surety 
bonds on the bid of United Concrete 
Pipe & Engineering Co. and Charles L. 
Koskins, both of Los Angeles, in the 
sum of $1,414,928 on the mobile air de- 
pot at San Bernardino, Cal. 

Fidelity & Deposit are originators o! 
the bond on the low bid of $2,097,734 
made by Johnson, Inc.; Minnis & Moody 
and W. R. Schriber, all of Los Angeles, 
for the grading at the air depot at San 
Bernardino, The company will execute 
the bond if and when the contract 1s 
awarded the low bidder. 





MERLE D. JONES DEAD AT 4 








Superintendent of Standard Accident’s 
Liability Department Was Highly Re- 
garded at Home Office and in Field 
Merle D. Jones, 43, superintendent o! 
the liability department, Standard Acc 
dent, died on April 8. An_ operation 
proved fatal. 

“Mike” Jones, as he was known to 
his associates, was highly regarded 2 
the home office of Standard and by the 
agency force. He took an active pat 
in employe activities and often acted as 
spokesman in tendering tributes to 
Standard employes and on other occa: 
sions. He was a former president o 
the Standard Ten Year Club. Only 4 
year ago he was honored by the com 
pany and employes on his twentieth 
anniversary. 

Starting with the company as a clerk 
in 1921 he was transferred to the lie 
bility underwriting department on ger 
eral underwriting work. In 1923 he was 
given increased responsibilities in the 
underwriting division and in 1931 was 
made chief underwriter in the liability 
division. In 1936 he was made super 
intendent of the liability department. 

He is survived by his wife and @ 
brother. 
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BRIGHAM GIVEN LUNCHEON 

Howard Brigham, field assistant in the 
Los Angeles branch of the Travelers In- 
demnity, has been called into active sem 
vice. Before leaving he was given 4 
luncheon and presented with a pen an 
pencil set. 
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